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The Three Most Important
REASONS A HOME

WILL SELL

I
L O C A T I O N

Neighborhood desirability is fundamental to value.

Supply and demand in your market area matter — real estate
is always local.

II
P R E S E N T A T I O N

The condition and updates in your home will affect both the
speed of your sale and your final sale price.

III
P R I C E

The closer your list price is to the sale price, the more
urgency you create among buyers who shop by comparison.

When a home is priced too high, buyers simply move on to
the next one.

Price can overcome objections
to location and condition.


