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Thank you for considering Summerville Partners at Dream Town. Our extraordinary tools and 
resources paired with our track record of success truly set us apart.

It would be our pleasure to work with you and provide unparalleled service during the puchase of 
your home. We have exceptional relationships with local vendors to ensure a smooth transition for 
you. Our team will be there for you every step of the way.

We look forward to delivering results for you.

MARY SUMMERVILLE

847.507.2644

MARY@SUMMERVILLEPARTNERS.COM

FOUNDER | BROKER

JASON COX

773.344.2340

JASON@SUMMERVILLEPARTNERS.COM

VP OF SALES | BROKER

2020 ANNUAL SALES:

31,648,000 
62 UNITS SOLD

TOP 1% REALTOR TEAM
AWARDED BY THE CHICAGO ASSOCIATION OF REALTORS

OVER HALF A BILLION
IN HOME SALES & counting!

THANK YOU EXCEEDING the AVERAGE

JESSICA KASPAR

815.721.7697

JESS@SUMMERVILLEPARTNERS.COM

EXECUTIVE COORDINATOR | BROKER



AWARDS & ACHIEVEMENTS

Member of the Chicago Association of Realtors Million Dollar Club 
Gold, Silver and Bronze President’s Club—Illinois Association of Realtors

Member of Million Dollar Guild

BEST OF ZILLOW 2019
CRAIN’S CHICAGO BUSINESS 

“MOST NOTABLE RESIDENTIAL 
REALTORS” RECOGNITION

CHICAGO MAGAZINE 
FIVE STAR AWARD FOR 

EXCELLENT SERVICE

FEATURED 5-STAR AGENT 
ON ZILLOW

MARY SUMMERVILLE

ADDITIONAL AWARDS

2018-20202018-2020BROKER TEAM IN 
EVANSTON SALES 2017

#1

CONSISTENTLY RANKED AS A TOP PRODUCER THROUGHOUT CHICAGO 
AND THE NORTH SHORE

HIGHLY REGARDED BY HER CLIENTS AND COMMUNITY

With more than 30 years of experience, 1,550+ 
transactions closed, totaling more than $550 million 
in sales, Summerville Partners has built a loyal cli-
entele by demonstrating exceptional market knowl-
edge, outstanding customer service and the utmost 
integrity. Mary Summerville and her team consists of 
herself and buyer expert Jason Cox. Together they 
pride themselves on their client-centric philosophy 
which requires continual honing of skills and adap-
tive ways of doing business. Summerville Partners 
stays ahead of the curve on market inventory and 
employs the most current technologies and systems 
to identify and close on prime opportunities while 
negotiating the best possible results. Their part-
nered approach ensures that every client of Sum-
merville Partners receives an unparalleled level of 
personal attention, diligence and industry expertise. 
Their goal is to give clients peace of mind, knowing 
they are working with professionals who have their 

best interest at heart. Their definition of profession-
alism is to exceed their client’s expectations in each 
transaction. Their interaction with clients doesn’t 
end at the closing table—it begins there.

Mary focuses on getting her clients the best possible 
outcome while maintaining an understanding of the 
emotional and financial demands of any transaction. 
Her longevity through decades of real estate cycles 
is a testament to her adaptability and in-depth un-
derstanding of the market, and she has been award-
ed many prestigious accolades, including the award 
for Most Influential Real Estate Brokers from Crain’s 
Chicago Business. The bulk of Summerville Part-
ner’s business comes from past clients and referrals; 
please read our reviews!

SUMMERVILLE PARTNERS
RELATIONSHIPS BUILT ON RESULTS

PEACE + LOVE

HOME
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Mary has been selling real estate in Chicago and the North 
Shore for more than 30 years specializing in single-family 
homes, condominiums and development. Mary’s longevity 
through decades of real estate cycles is a testament to 
her adaptability and in-depth understanding of the market. 
Her strengths in determination of value and negotiating 
strategy instill a client confidence and ease surrounding 
the process.

Mary focuses on getting her clients the best possible outcome while 
maintaining an understanding of the emotional and financial demands of 
any transaction. Drawing on her extensive experience, Mary has received 
the designation of a Senior Real Estate Specialist, partnering with multiple 
generations to help families find their ideal home. Mary is the recipient of 
many prestigious accolades, and has been awarded as one of the Most 
Influential Real Estate Brokers from Crain’s Chicago Business.

PROFESSIONAL AFFILIATIONS
Real Estate Broker’s License, National Association of Realtors, Chicago 
Association of Realtors, Illinois Association of Realtors, and Northern Illinois 
Regional Board of Realtors

MARY SUMMERVILLE
FOUNDER - SUMMERVILLE PARTNERS

EVANSTON SALES

MARY SUMMERVILLE

MARY SUMMERVILLE

847.507.2644
summerville. p a rtners@ d rea mto wn. co m

S ummerville P a rtners
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Jason Cox loves working with his clients to connect them to 
their dream homes across the city and North Shore. 

Jason understands the importance of building relationships 
with his clients, and credits these meaningful connections 
and his client-focused approach for his real estate success. 
Ever resourceful, Jason’s meticulous attention to detail and 
unmatched local knowledge offers his clients the tools and 
expertise they need to navigate the process with ease. 

Jason is a relentless advocate for his clients and knows that it’s more than just buying 
or selling a home—his clients are looking for a place to establish themselves and grow, 
a responsibility he takes very seriously. Jason utilizes the latest technology, data, and 
cutting-edge marketing strategies to ensure his clients real estate goals are always met. 

As a seller you can count on Jason’s knowledge of the market to help you maximize 
your investment. His interior design skills help his clients skillfully stage their spaces to 
present their property to the market in the best possible light.

As a buyer you can credit Jason’s ability to confidently negotiate the best price for you 
and guide you through the buying process, making sure you are aware of the condition 
and value before you submit an offer.  His approach has been to create a long term 
relationship with his clients, so they can feel they have an advocate and adviser for 
years after the closing.

Prior to becoming a broker, Jason worked in interior design where he developed his 
passion for creating beautiful spaces. Over the course of his career, he found himself 
drawn more and more to the real estate industry and transitioned into real estate sales 
where he can combine both passions. His keen sense of design and market expertise 
affords his clients a unique opportunity as they enter their home journey.

Jason has recently joined the Summerville Partners group at Dream Town Realty, with 
a sales volume of over a half a billion. This collaboration combines the experience and 
reputation of one of the city’s sales leaders with Jason’s enthusiasm and work ethic.

You can expect exceptional service when you work with Jason Cox on your next real 
estate purchase or sale.

JASON COX
BROKER ASSOCIATE
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CAREER VOLUME

YEARS IN REAL ESTATE

HOMES SOLD

NUMBERS AS OF SEPTEMBER 2021

EXPERIENCE MATTERS

$577M

30+

1,599

Jess Kaspar comes to the real estate profession with the 
knowledge, dedication and capabilities needed to help her 
clients achieve their goals. After earning her Bachelor’s 
Degree in English from the University of Missouri, Jess 
worked in sales and customer service where she honed 
a variety of skills that promise enormous benefit for both 
buyers and sellers alike. Helping sales managers and 
other associates to meet their goals, she learned that 
her own personal and professional success is predicated 

upon helping others to succeed. She developed the keen ability to multi-
task in a fast-paced environment and sharpened her strong communication 
skills. By keeping customers’ needs front and center of every transaction, 
Jess developed enduring relationships with both colleagues and clients that 
were built on trust and integrity.

Now having earned her broker’s license, Jess is keen to apply her many 
talents in a field that has long held her interest. Growing up with a skilled 
do-it-yourselfer, she saw firsthand how her father could realize the potential 
of any house - and turn it into a home. With this same vision, discipline and 
perseverance, Jess is a remarkable broker who can help clients visualize 
the possibilities inherent in any property - whether it’s the best way 
maximize the space and floorplan of a brand new, move-in-ready house or 
how an affordable 3-flat fixer-upper might be turned into the perfect income-
generating home.

Born and raised in the Chicago suburbs and now living on the North Side, 
Jess is passionate about the city she calls home – and always ready to share 
her personal insights and broad knowledge. When she’s not working, she is 
an avid reader who has found camaraderie, fun and enrichment in a number 
of book clubs over the years. She is a strong believer in giving back to the 
community and has been a member of running clubs that raise money for 
a variety of local charities. She herself has completed a half-marathon and 
looks forward to completing her first full marathon.

JESSICA KASPAR
EXECUTIVE COORDINATOR
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WE SUPPORT OUR COMMUNITY

Our group has actively supported the Coat Angels, is an ETHS Booster and is a supporter of the Evanston 
Lighthouse Rotary Club which benefits the Taste of Evanston. We are also active members of the Evanston 
Chamber of Commerce, supporters of the Dear Evanston, Fleetwood-Jourdain Theatre, 2nd Act Players, Hil-
da’s Place, YMCA and Race Against Hate.

Since they were founded in 
2006, Coat Angels has deliv-
ered more than 2,500 coats, 
hats and gloves to struggling 
Chicago children whose fami-
lies could not afford to dress 
them properly. In partnering 
with Dream Town and Sum-
merville Partners, the organi-
zation has outfitted thousands 
of children throughout the city 
with new winter wear.

Through the power of story-
telling, Dear Evanston exam-
ines issues of race, equity, 
inclusion, and youth gun vio-
lence to open dialogue, build 
bridges, and effect change in 
our community. As a proud 
sponsor of this organization, 
Summerville Partners has pro-
vided support to several com-
munity events to further Dear 
Evanston’s amazing cause. 

The Ricky Byrdsong Memorial 
Race Against Hate unites our 
communities to run, walk, cel-
ebrate and support the YWCA 
Evanston/North Shore’s racial 
justice and violence preven-
tion programming. Together 
with Dream Town, Summer-
ville Partners is a proud spon-
sor of the Race Against Hate’s 
efforts in the Evanston com-
munity and beyond. 

A community-based nonprofit, Argentium Care 
(formerly SASI) helps seniors and other adults 
who, due to aging, illness, or injury, need assis-
tance in the home. Through their core programs, 
Argentium Care supports the efforts of older 
adults to remain in their homes, partnering them 
with professional caregivers and volunteer visi-
tors bringing friendship and engagement to the 
socially isolated. 

SUMMERVILLE PARTNERS HAS CONDUCTED A 6-MONTH FUNDRAISING 
CHALLENGE, RAISING MONEY FOR EACH OF THESE GREAT ORGANIZATIONS.

An Evanston non-profit whose mission is to 
improve outcomes for young adults living in 
at-risk situations through work and life skills 
training, Curt’s Café strives to provide the com-
munity with great food while also supporting 
the positive futures of its student-trainees. 
Mary is a sponsor and supporter of of Curt’s 
Café mission. 

Fleetwood-Jourdain Theatre has been thrilling 
audiences with over three decades of unique, in-
spirational and invigorating African American and 
African Diaspora-centered storytelling. Their mis-
sion is to present thought-provoking, community-
centered theater arts programming with a com-
mitment to diversity. 

The North Shore’s best kept theater secret, the 
2nd Act Players have been producing new works 
for the stage since 2013. Tackling subjects that 
often hit close to the heart, this ensemble’s mis-
sion is to foster emerging talent through perfor-
mances that explore the second acts in people’s 
lives. 

The only Booster club in the Central Suburban 
League that supports music, fine arts, and after 
school clubs in addition to athletics, the Evanston 
Township High School Boosters raise money for 
the school’s extracurricular activities to benefit 
the students, families, teachers, and staff mem-
bers of the school.

The Evanston Lighthouse Rotary Club, the first 
breakfast Rotary club in the district, was origi-
nally chartered in 1985 to better serve the com-
munity efforts of its community. As a proud spon-
sor and organizer of the Taste of Evanston, an 
annual event that brings together the trendiest 
restaurants and local breweries to raise funds to 
help end homelessness.
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SELLER TRANSACTION ROADMAP

GET TO KNOW  
YOUR PROPERTY

LIST YOUR  
PROPERTY

VISIT PROPERTY 
to evaluate features for 
pricing and positioning.

SET A PRICE 
to maximize your  
return on your sale.

REVIEW DETAILS 
such as property  
updates, mortgage, 
balance, and sale goals. 

LISTING AGREEMENT 
& DISCLOSURES 
are required by law to 
sell the property. HOA 
documents should be 
submitted at this time.

GO LIVE 
on the Illinois Multiple 
Listing Service (MLS) 
and syndicated web-
sites to reach brokers 
and buyers.

PREPARE YOUR HOME 
by cleaning and  
decluttering for ideal  
photos and showings.

CONDUCT  
SHOWINGS 
to show buyers the  
highlights of your home.

PREPARE TO MARKET 
with a professional photo 
shoot, floor plan, signage 
(if applicable), 3D tour, print 
materials, and direct mail. 

1 4 7

5 8

6

2

3

NEGOTIATION THE FINISH LINE

COLLECT EARNEST 
MONEY
from buyer to hold with 
the listing brokerage. 

ATTORNEY REVIEW 
includes contract 
review by attorneys and 
property inspection to 
determine any issues.

FINAL  
WALKTHROUGH 
occurs after seller 
moves out and often 
directly before closing 
to ensure that repairs 
have been made, 
property is vacant, 
and no damage has 
occurred.

CLOSING 
takes place at a title 
company and typically 
includes both attorneys, 
the buyer, and buyer’s 
broker. Seller need not 
be present.  

RECEIVE OFFERS 
and present to seller.  
I will negotiate on your 
behalf and execute the 
final contract.

9

10

11

14

15

BUYER FINANCING
(IF NECESSARY)

MORTGAGE  
CONTINGENCY 
will give the buyer 
a certain length of 
time to secure their 
loan for the home.  

APPRAISAL 
is completed by the 
buyer’s lender to de-
termine property value 
for loan qualification.

12

13
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GET PRE-APPROVED 
Determine how much you want 
to spend, by talking to a trusted 
mortgage lender. 

HOME INSPECTION 
Offers are typically contingent on a 
home inspection of the property by 
a licensed professional to check for 
signs of structural damage or things 
that may need fixing. 

SECURE PROPERTY   
INSURANCE 
Homeowners or condo insurance is 
necessary and it compensates you 
for losses to your home and your 
possessions inside it. 

SET UP A SEARCH ONLINE 
I will customize a search for you, pulling 
the most up-to-date information avail-
able on the internet from the Multiple 
Listing Service (MLS), the central data-
base for all real estate information.

ATTORNEY REVIEW 
Attorneys for each party review the con-
tract and make suggestions for changes 
to protect their clients. 

CLEAR TO CLOSE 
Lender has cleared all the conditions 
and is now ready to go to closing. 

BUYER TRANSACTION ROADMAP

1

5

9

2

6

10

PRIVATE SHOWINGS
Once you find interested properties, 
I will schedule a day and time to go 
for a private tour. 

APPRAISAL  
Lender will arrange for an appraiser 
to provide an independent opinion  
of the value of the property.

FINAL WALK THRU 
Typically the day before or morning of 
closing, we do a final walk through that 
lasts 15 minutes to make sure everything 
is in the condition you first saw it in and 
previously requested repairs were made.

SUBMIT AN OFFER 
Once you find a property you love, we will 
write up an offer. I will pull comparable 
properties to determine an offer price. 
This can be done over the phone, in 
person or by email with DocuSign. 

UNDERWRITING & PAPERWORK 
Lender works with a title company to 
handle all of the paperwork and make 
sure that the seller is the rightful own-
er of the house you are buying.

CLOSING 
Your attorney and I will be at the closing to 
walk you through each and every docu-
ment and answer any questions you may 
have. Ownership will be transferred to 
you and you’ll get keys to your new home! 

3

7

11

4

8

12
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PRESERVE YOUR PRIVACY 
With the Private Listing Network, your home will 
not appear on the Multiple Listing Service (MLS) 
or any of the many real estate websites acces-
sible to the general consumer and media. A 
"private listing" notifies only licensed real estate 
brokers of your intent to sell, protecting your 
privacy until you are ready to go public.

GAIN VALUABLE INSIGHT 
Another key benefit of a Private Listing is the 
opportunity to get feedback from brokers with 
ready buyers. This information can then be used 
to make marketing adjustments or even slight 
property enhancements to strengthen the listing 
before going out to the broader MLS market. 
And all of this can be done without anyone 
knowing that your home has already been on 
the market.

THE PRIVATE LISTING NETWORK

CONSIDER AN EXCLUSIVE PRIVATE LISTING

TEST PRICING STRATEGY 
A Private Listing also allows us to test the market 
and gauge response. Then, if appropriate, we 
can make adjustments and move to the MLS 
without potential buyers knowing about any 
price changes. Entering the market at an optimal 
price sets the stage for getting the best offers in 
the fewest days. In fact, homes at the right price 
can often attract multiple bids, thus driving the 
price higher.  

 
MAINTAIN SECURITY 
By marketing your home privately through an 
exclusive network of high-end real estate profes-
sionals, the security of you and your home can 
be better safe guarded. The number of visitors is 
minimized and the pool can be limited to quali-
fied and interested buyers. Open houses and 
multiple showings can also be eliminated. 
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SEARCHING OFF MARKET

SEE NEW HOMES BEFORE THEY'RE LISTED

Dream Town has partnered with Zenlist to provide our clients with 
the best home search experience. With this new platform, home-
buyers can access ALL off-market inventory, which is usually only 
available to Realtors on the MLS or Private Listing Network. This is a 
huge advantage, especially when housing inventory is low.

WITH ZENLIST YOU’LL BE ABLE TO:  
 » Expand your home search and view properties before they hit 

the market utilizing the Private Listing Network 

 » Have access to a wider range of home inventory than you’d 
typically find through consumer search portals.  

 » Set up advanced home search parameters to make finding 
your dream home easier.
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Mary and her team are extremely knowledge-
able and great to work with. Their expertise 
on both listing/selling a home and purchasing 
a home were incredibly helpful. Additionally, 
Mary and team were wonderful at providing 
multiple options that fit our needs. We highly 
recommend working with Mary for your next 
home sale/purchase.

GREG IVRY

Mary and her team are efficient and profes-
sional, with enthusiasm and creativity thrown 
in for good measure. They communicated with 
throughout the process, which is important for 
me as a developer. The net result was two sales 
in a reasonable amount of time. I will use them 
again.

MICHAEL SILVER 

Mary and her team are fantastic to work with! 
They really go above and beyond and are in-
credibly knowledgeable and patient! We made 
3 offers on houses and when a house failed an 
inspection she took charge of the situation to 
make sure we got our money back without any 
hassles.

ELLEN KING

The realtors at Dream Town helped us to sell 
an unconventional home. By unconventional, 

I mean that it was a great property in a great 
neighborhood, but needed a lot of work. Many 
realtors just don’t have creative ideas when 
dealing with a property that is less than “Martha 
Stewart” perfect. Our home had good “bones” 
but due to extenuating circumstances, we 
were unable to upgrade it. As a result, it was 
considered “functionally obsolete,” or a home 
that might not appeal to the conventional home 
buyer. Enter our Dream Town realtors. Mary 
Summerville came up with many creative ways 
to market our home to builders as well as to 
first-time buyers interested in rolling up their 
sleeves and doing some DIY. We ended up sell-
ing the home in less than one month’s time – 
and for a fair price. Through the entire process 
we felt that our realtors spent the time to give 
us good communication, leading us from the 
listing to the closing with no glitches. We would 
recommend Mary Summerville to anyone seek-
ing the highest level of marketing creativity and 
professionalism.

CLAUDE AND JUDITH CUMMINGS

Mary Summerville made the challenging pro-
cess of selling our home easier. She and her 
team worked with us out of state and under-
stood our limitations. Mary provided direction 
on upgrades, held several open houses and 
competently handled the negotiating process. 
The team oversaw the upgrades and staged 
our unit excellently. All of these factors contrib-
uted to our home selling for a fair price and in 
a reasonable time frame. Mary also provided a 

TESTIMONIALS

referral to Tom Meyers, our attorney, who was 
accessible, conscientious and thorough in com-
munication. Thank you all for making a stressful 
process manageable and for helping us sell our 
home!

JOHN SALSMAN

I’m glad I made the choice to work with Mary 
and her team to sell my house. Their knowl-
edge of the market, excellent communication 
and staging skills helped me sell my house 
within one week. Thanks Mary!

MICHAEL BRUNER

My partner and I were first-time home buyers 
and really enjoyed working with Jason. He 
gave us honest advice, was extremely respon-
sive, and always had our interests at heart. He 
also has a great supporting team - everyone he 
recommended, from the home inspector to the 
real estate lawyer, was also excellent. Would 
definitely seek him out if we ever buy a home 
again!

LAUREN STOKES

Mary did a great job on our sale. She was knowl-
edgeable about the condition of our home and 
provided feedback that helped us in determin-
ing how to list and, in return, also place an offer 
on our new home. Mary’s reputation led us to 

her, but our experience with her and her team 
was undoubtedly so wonderful that we would 
recommend any Evanston-area home shoppers 
to contact her.

RYAN VAUGHN

Jason was an absolute dream to work with! He 
listened to all of our requests, responded super 
quick, and had tons of insight about the homes 
we visited. We found (and bought) a place that 
we love with nearly no stress on our parts. What 
more could you ask for?

ALEXANDRIA YG

I enjoyed working with Mary on the purchase 
of our home with wonderful support all the way 
through. With closing on two properties on the 
same day, one could imagine all the things 
that could have went awry. Thanks again Mary!  
Highly recommended!

CHRISTOPHER WOMACK

Jason took great care with all of the details of 
my real estate sale. I live in another state and 
I relied on him to make sure things got done. 
First showing, first day, over asking. Hard to ar-
gue with that.

GAIL LUCKS

TESTIMONIALS
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Mary and her team managed the sale of our 
Evanston condominium with the skill and thor-
oughness one could only hope for. Their extraor-
dinary knowledge of the market in southeast 
Evanston and their involvement in transactions 
in the immediate neighborhood allowed us to 
set an asking price at the top of the market...
and get it. Kudos for a sales job well done and 
a totally un-eventful closing experience.

GARY  & COLLEEN BRUCKNER

My husband and I both bought and sold our 
Roger’s Park condo with Mary Summerville. 
It was a great experience both times and we 
highly recommend using her agency!

BURKE

Jason was fantastic to work with and went 
above and beyond throughout the entire home 
buying process. We couldn’t have asked for a 
better real estate agent. He was responsive and 
organized as well as patient as we searched 
for the perfect vintage home. Viewing houses 
was great as well. Jason has an eye for detail 
and was quick to point out areas that needed 
work, including things we didn’t notice. Jason 
truly had our best interests at heart and wanted 
us to love our home. Needless to say he was 
incredibly patient with us. When we found our 
dream home, Jason and his team gave us ex-
pert advice and crafted a strong offer that got 
us the house. Once we were under contract Ja-

son handled all of the next steps making the 
whole process easy and seamless for us. We 
highly recommend Jason!

JENNY D

Jason walked with us every step of the way 
until we closed on our dream home. He under-
stood our wants and needs - even when they 
weren’t typical. We never felt rushed or pres-
sured. Instead, his office knew how to navigate 
each part of the process and already had posi-
tive work relationships with most of the other 
offices and agencies we encountered. He was 
patient, considerate and very knowledgeable. 
I’d recommend 100% !

EILEEN MESTES

We found ourselves needing to move right in 
the middle of the Covid-19 shutdowns and were 
afraid it would make it more difficult to sell. Mary 
was able to have our condo photographed and 
listed within a week; we received multiple of-
fers and sold in 4 days. Everything went off 
without issue and we were able to close within 
the month. We couldn’t be happier with our re-
sults - please use Summerville Partners for your 
buying or selling needs!

EH

TESTIMONIALS TESTIMONIALS

Jason helped me secure my first home in 2018. 
He was incredibly patient while helping me 
understand my options, thorough in gathering 
details about what I was looking for, super re-
sponsive when new listings became available 
to view, and invaluable during the negotiation. 
He also lined up an excellent team to help me 
secure a home loan, get set up with insurance, 
complete my home inspection, and have a 
smooth closing process. I would highly recom-
mend Jason to anyone looking for a home in 
the Chicagoland area!

ZILLOW USER

I know Jason will go above and beyond to sup-
port you in this daunting process, as he did for 
me. He has been on this journey with me for 
over 5 years, using his experience to guide me 
to my dream home. He took the time to ask me 
many questions to find out what I wanted and 
was honest about what the market offered. He 
helped in so many little ways (scheduling ap-
pointments, working with inspectors and even 
handling an emergency plumbing situation) not 
to mention reassuring me when there were hic-
cups along the way. If the time comes to sell 
and go on this journey again, it will be Jason 
that I will call.

DANIEL POSTLETHWAIT

I am an architect and real estate developer and 
have worked with Mary on several different 

properties. She and her team are total profes-
sionals and give straight answers to straight 
questions and aren’t SHY about voicing their 
opinions. Mary I have known for 20 years....
enough said.

ANDREW SPATZ 

We can’t say enough about Mary and the ser-
vice received from Summerville Partners.  We 
were on a very tight schedule to relocate to 
Chicago and depended on Mary to understand 
our needs.  From the first outing she asked the 
right questions and showed the right proper-
ties so that we could conclude our  purchase 
agreement on one specific weekend.  She is a 
joy to work with, has knowledgeable relation-
ships with key players in the transaction and we 
always felt she was working for us as opposed 
to herself!  This is our 8th move and Mary has 
been the best!

MIKE M. 

Jason made the home buying experience a 
lot less intimidating. He helped us find options 
that fit what we were looking for, and had a 
good balance of optimism and practicality. He’s 
knowledgeable of the Chicago area, and give 
us his honest opinions on our options. I would 
recommend Jason to anyone looking for a 
down-to-earth and helpful realtor.

SUZANNE EMAKOL
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Mary did a great job of selling our condo quickly 
and for a good price. She is a true professional. 
She knows the community and understands the 
local market. She is pleasant and easy to work 
with.

DOUG & BERNIE FUSON

Great working with Mary and her team! They 
helped us work through our deal on a new con-
struction house and have always been very re-
sponsive on minor issues we’ve had post-clos-
ing. Would recommend them to anyone looking 
for a house in Chicago’s North Shore.

MICHAEL ROSE

It has been a pleasure working with the fine la-
dies at Summerville Partners/Dream Town over 
the past few months. When I asked Alderman 
Peter Braithwaite for a recommendation for a 
real estate agent, he immediately gave me your 
information.

We hired Mary as our realtor because she was 
very confident that she could get the selling 
price we wanted for our home—which was sig-
nificantly more than any other realtor I spoke 
to. She aggressively marketed our home and in 
the end we got very close to our asking price. 
She also did an amazing job using her personal 
connections to find the perfect new home for 
us, before it was even on the market. Although 
we don’t plan on moving again, I would defi-

nitely use her again and highly recommend her 
to others.

CHRISTINE CARSEN

Mary and her team did a GREAT job for us. They 
told us exactly what to do to stage our home 
in a way that would make it sell and they were 
right we sold fast for a GREAT price!
Highly recommend!

JESSICA WATSON

Mary listed our vacant home shortly after Christ-
mas. She and her team publicized the listing in 
many places that receive enormous exposure. 
They also sent handsome postcards featuring 
our listing to homes in the neighborhood. Their 
work produced steady traffic, and we soon had 
an offer we could accept. Great work from a 
smart and dedicated team of realtors!

SUSAN HODGES

Jason is an amazing realtor! He walked us 
through the entire experience and was super 
validating the whole time. We are so grateful 
for the experience with him! We highly recom-
mend!!!

FEMMILY BLAKE ROBINSON

Mary is very professional and knows how to 
market a property. When I was not able to be 
around for various issues Mary was either there 
taking care of them or had someone from her 
office to be there.

STEVE JACOBSEN

Mary and her team gave me sound and prac-
tical advice throughout the 6 month sale peri-
od. They also listened very carefully to what I 
wanted. They have access to a very broad ad-
vertising network and I was very pleased with 
the showings that their advertising yielded and 
the offers that I received. Mary has worked in 
the Evanston area for several years and knows 
the market there extremely well. I highly recom-
mend Mary and her team!

PAM SEAMAN

Mary is the best. Super smart about the mar-
ket and selling property to get the best price 
possible. Kept us informed, managed my stress 
professionally and with patience. Professional, 
friendly and super effective with great results.

TOM RACHFAL

I have worked with Mary before and knew she 
was the person to get in touch with regarding a 
foreclosed property I wanted to rehab and rent 
out. She knows everything about the market, 

was able to move quickly to get all the available 
info and help me assess the prospects, formu-
late a bid which was ultimately accepted. Deal-
ing with this foreclosure was quite challenging 
in regards to the owning bank, and intricate, 
confused details on the seller side, yet Mary re-
peatedly came to the rescue, managing to con-
tact obscure people on the seller side, follow-
up with them, and eventually conclude the deal. 
The sale would not have culminated without her 
extensive knowledge of process, deep exper-
tise, and dogged persistence.

SHAYLE MILLER

Mary did an excellent job selling my home un-
der difficult circumstances. As a first time seller, 
she and her team guided me through the pro-
cess from start to finish. They also provided 
great contacts for needed services to assist in 
my relocation.

BOB GROVE

Mary and her team are consummate profes-
sionals. They helped me find my first home over 
2 years ago and I just sold the same property 
with their help again. I would highly recommend 
their services to anyone looking to buy or sell 
property in the Chicago area. 5 stars!

MEGHAN SHEA

TESTIMONIALS
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I picked Summerville Partners because they 
had a good history of selling houses in and 
around my particular neighborhood. Mary had 
been very helpful in getting things done, pre-
paring the house for the market. Not only did 
the house sell fast, it went in full price. I do 
strongly recommend Summerville Partners to 
anyone looking to buy or sell in the North Shore 
areas. 

ROBERT PUNDT

Mary did an excellent job for us. She sold our 
condo for a great price and literally found us 
our dream home. With barely any inventory to 
choose from in Evanston she somehow was 
able to get us in to see a house that was abso-
lutely perfect for us before it even went on the 
MLS. It was an amazing find. We feel so fortu-
nate that we had her local knowledge and ex-
pertise on both the buying and selling side. We 
highly recommend Mary.

DOMINIC & BRONWYN MIRRETTI

I was very fortunate to have Mary help  me find 
and close on my new home. She really took 
great care of me and my family, understood 
our constraints, and valued our money as if it 
was her own. The way she managed the whole 
process from finding the right home, making an 
offer, and protecting me through inspections 
and the closing is what separates them from 
the rest. She also did an amazing job negotiat-

ing on my behalf. We had many challenges with 
the closing and every time Mary took the lead 
and came up with solutions that moved the pro-
cess forward. I have very rarely in my life ex-
perienced such great services and exhibit such 
caring about their clients. I am in a house that I 
love and it’s all thanks to Mary and her team. I 
strongly recommend Mary!

BEN RABINOWITZ

Mary helped us purchase our condo almost 7 
years ago and were happy to help us when we 
were ready to sell and move on to a house re-
cently. Emails and calls are promptly returned, 
and their knowledge of the North Shore area is 
excellent. We were notified of some homes be-
fore they had made it to the MLS too, which was 
helpful. I would highly recommend using them 
to buy or sell a home in this area.

SOPHIE HOEGEN

Professionals with a personal touch, absolute 
experts on Evanston and the North Shore, and 
darn nice people, too!....Mary Summerville and 
her team are smart, straight shooters who de-
liver the EXTRA efforts...and crystal clear com-
munication. We consider ourselves SO lucky to 
have had Summerville Partners on our side!

RACHEL BARON 
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Mary helped both my husband and me sell 
our big, old wonderful house in 2010, which 
was during a time that was not easy to sell any 
house. She managed to get our home sold 
within 9 months of it going on the market, which 
was incredible. At a time when there was little 
to choose from she worked very closely with 
us to find another place to purchase. We have 
worked with Mary on other sales and purchases 
of homes and we will continue to use her when 
the next time comes. She is a good listener, 
responsive and works very hard to get the job 
done with the best possible outcome.

JENNIFER HARRIS

We worked with Mary to find a home while 
relocating from out of state. Mary was able to 
combine our different requirements and deter-
mine the best area to focus on. Previously we 
had been looking all over the city, with the fo-
cused effort and her skills at knowing exactly 
what we wanted - we found the perfect home 
that met all our requirements. She then helped 
negotiate the price and help work with our loan 
officer to expedite the closing. It was a great 
experience and we continue our friendship to-
day. We would highly recommend Mary for her 
very professional and knowledgeable approach 
to the difficult experience of buying or selling a 
residence.

FRANK PENEDO

The road to buying my new home was a long 
one. The search lasted approximately 7 months. 
I was picky about what it had to look like and 
was on a tight budget. Not exactly a winning 
combination! Jason was patient with me and 
made it clear that his main goal was to find me 
a place I truly loved. We must have seen over 
a hundred places. He quickly learned what I 
was looking for and would often know as soon 
as we walked in that I wouldn’t be interested 
(and he was always right). Jason helped me find 
several condos I was interested in. I was out-
bid on three different properties. I had another 
fall through right before we should have closed. 
And through it all he was always positive and 
supportive. One night, while going through one 
of his daily emails to me, I saw what I knew had 
to be my home. In less than 12 hours, Jason 
managed to convince the sellers agent to get 
me in for a showing before I went out of town 
that day. With his expertise, he helped me put 
together an offer that they couldn’t refuse! Buy-
ing a home is an exciting process. No one tells 
you that it can also be a very anxious and emo-
tional time. Jason cared as much about finding 
me the perfect home as I did. He always had 
my best interests in mind and went above and 
beyond. I would recommend Jason in a heart-
beat. And when I’m ready to move on, buy a 
bigger place and rent this condo out...he will be 
the first person I call.

JO ANN DOMINGUEZ

TESTIMONIALS
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We had an outstanding experience working 
with Jason. Jason expertly steered us through 
a highly competitive seller’s market and helped 
us to find a wonderful home. He and his team 
are incredibly professional and responsive. 
Jason is on top of the market and is extreme-
ly knowledgeable about Chicago and North 
Shore real estate. As first time homebuyers, 
Jason walked us through every step of the pro-
cess in detail and advocated for us to ensure 
that there were no snags along the way. He is 
patient, proactive, attentive, and accessible. 
He provided invaluable, honest, and thought-
ful guidance about every home we looked at. 
Without question, we would work with Jason 
again in the future and we cannot more highly 
recommend him to others.

KANDS

Mary is great. Professional and responsive. She 
listed my home and got me to closing in a timely 
manner. Her staff is great too, going above and 
beyond to get the job done.

SEEDALOVE2020

We had the best experience working with Mary. 
They are very knowledgeable, know the area 
and the market well, and steered us in all the 
right directions. Highly recommend - you’ll be 
working with the best around!

B R

Jason was fantastic to work with and went 
above and beyond throughout the entire home 
buying process. We couldn’t have asked for a 
better real estate agent. He was responsive and 
organized as well as patient as we searched for 
the perfect vintage home. Viewing houses was 
great as well. Jason has an eye for detail and 
was quick to point out areas that needed work, 
including things that we didn’t notice. Jason 
truly had our best interests at heart and wanted 
us to love our home. Needless to say he was 
incredibly patient with us. When we found our 
dream home, Jason and his team gave us ex-
pert advice and crafted a strong offer that got 
us the house. Once we were under contract, 
Jason handled all of the next steps making the 
whole process easy and seamless for us. We 
highly recommend Jason.

JENNY D

Mary Summerville is an incredible real estate 
agent. I came to her for help in finding my first 
house and not only did she find me my dream 
home, she made the process incredibly easy 
and guided me through the whole thing. She 
is incredibly responsive, identified my must-
have’s for the house, and delivered exactly 
what I was looking for.

GH

TESTIMONIALS

Mary not only knows houses, but she’s also 
extremely connected and was able to give me 
tons of great recommendations for obtaining 
financing, finding an inspector, and even con-
tacts for assistance with home improvements 
post-closing. Buying a house with Summerville 
Partners is a full service experience and takes 
all the hard work and stress out of the transac-
tion.

I couldn’t recommend the team more, and they 
definitely have a client for life! Mary’s knowl-
edge and service are exceptional! Mary clearly 
wanted us to buy the right property, and was 
willing to show us properties until we found it. 
She pointed out flaws and problems in each 
property, and noticed many things we would 
have missed. And when we finally found the 
right property Mary negotiated a great price

GH

Jason walked with us every step of the way 
until we closed on our dream home. He under-
stood our wants and needs - even when they 
werent typical. We never felt rushed or pres-
sured. Instead, his office knew how to navigate 
each part of the process and already had posi-
tive work relationships with most of the other 
offices and Agencies we encountered. He was 
patient, considerate and very knowledgeable. 
Id recommend 100%

EILEEN M

Mary is a top-notch agent. My wife and I were 
entering the house-search world for the first 
time, and we’re so thankful we met Mary. She 
provided expert guidance, enthusiastically en-
tered into the house search with us, and pa-
tiently answered all of our first-timer questions 
with great patience. She helped us find a great 
house. We highly recommend her!

MARY RIDLEY & GREG LUNDBERG

When it came time for me to downsize, Jason 
was a great asset in marketing my old home 
and finding me my new home. Thanks to Ja-
son’s advice regarding getting the house ready 
for showing and insights into the housing mar-
ket and pricing, I was able sell my house very 
quickly and for more money than I had imag-
ined possible. Likewise, when it came to finding 
my new home, Jason quickly understood the 
kind of place that would fit ME and my desired 
lifestyle. Moreover, when I did find the property 
I wanted, he went a long way in guiding me on 
price. If it were not for his involvement, I proba-
bly would have paid more than I ended up pay-
ing. Jason worked very hard throughout both 
transactions to make sure I was happy and that 
everything went smoothly.

MICHAEL CLEARY
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