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IMAD CANAVATI
It was over two decades ago that 
Imad Canavati discovered his pas-
sion for real estate. When he saw 
an ad for a job at a mortgage com-
pany, he knew he could flourish in 
this field. “It really resonated with 
me,” he explains. “I’m good with 
numbers and people. So after the 
dot com bubble burst, I decided 
to become a Mortgage Advisor. I 
haven’t looked back since.” Today 
Imad focuses exclusively on help-
ing people reach their real estate goals, and he’s 
seen tremendous success. He ranked in the top 
1% of mortgage brokers in 2020 for the entire 
United States, and nothing is slowing down his 
momentum. By building his business on a foun-
dation of solid customer service and honesty, 
Imad has become a sought after mortgage bro-
ker in the state of California. 

When it comes to his clients, he always aims to 
give them the best experience possible, treating 
them the way he would want to be treated. He also 
stays down to Earth, never getting caught up in 
the money aspect of the business. “I put all of my 
focus on providing unparalleled service and help-
ing people,” he says. “The rest will follow.” Imad 
understands the importance of hands-on sup-
port, so he personally guides his buyers through 
every step of the transaction, and isn’t afraid of 
learning new things. He wants to do what’s best, 
creating a smooth journey for everyone involved. 
The only way this happens is through his con-
stant pursuit of knowledge and his determination 

to succeed. “Every day presents 
new opportunities and challenges,” 
he explains. “The mortgage busi-
ness is one of those industries that 
never stays the same. If you’re not 
keeping up with everything, your 
business will die.” 

His vast experience with all types 
of loan products and clients allows 
him to exceed expectations, grant-
ing buyers the chance to focus on 

their next move. Because he is a broker, he has 
access to hundreds of lenders, so he can provide 
a more tailored and individualized approach. “It’s 
rare that someone can grab a suit off the rack 
and have it fit perfectly,” Imad says. “I am able 
to give my clients options and find the right path 
for their unique needs.” He’s often able to save 
them money by consolidating their debt and get-
ting them a lower interest rate. One recent client 
raved, “  Imad makes a normally tedious process 
easy and enjoyable. This was by far the easiest 
refinance I’ve done and I’ve done many. More 
importantly, no one could touch his rate. I highly 
recommend him.”

Looking ahead, Imad has his sights set on steady 
growth, helping more people refinance and pur-
chase. “I’m very content with where I am now, 
so I would like to keep doing what I’m doing,” he 
says. He’s grateful for his work and his life, and 
never takes it for granted. “If you wake up in the 
morning and say it’s going to be a good day, then 
everything else will be just right.”
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