RELAUNCH
YOUR HOME

A Fresh Start Guide for
Homeowners
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A Note Just for You

When a home doesn’t sell the first
time, it  simply means a new
opportunity is ahead. With the right
strategy, every home can shine and
attract the right buyers. This guide is
here to give you clarity, reassurance,
and confidence as you take the next
step forward.




Having your home on the market takes energy and
trust — and when it doesn’t sell right away, you’re
not alone.

Even the finest homes can be missed, but what
matters now is moving forward with a fresh
approach that leads to results.
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Have you been wondering why your home didn’t sell — and
what could be done differently this time?




YOUR HOME ISN’T THE PROBLEM

When the Right Buyer Doesn’t Show Up

When a home sits on the market, it’s usually not about
the home itself. Even the most appealing properties can

be overlooked if they’re not positioned, priced, or
promoted the right way.

It’s About Strategy, Not Your Home

Your home isn’t the problem — many beautiful homes
don’t sell the first time. The key is strategy: how it’s
presented, priced, and promoted. With the right
approach, your goals are absolutely still within reach.



THE OLD WAY VS. THE NEW WAY

For many homeowners, the
traditional approach to selling
has looked like:
e Put up a sign and list on
the MLS.
e Hope the right buyer
eventually shows up.

Successful sales today
require more than just
exposure. They demand a
plan that blends:

e Preparation
e Pricing Strategy
e Promotion .






The First P: Preparation

First impressions count.
Preparation goes beyond
cleaning — it’s about showcasing
your home at its best.

e Staging to highlight space and
flow

e Repairs that remove
distractions

e Curb Appeal for a welcoming
exterior

e Decluttering to help buyers
picture themselves inside

A prepared home shows better,
connects faster, and sells
stronger.







The Second P: Pricing

The right price attracts e Market Analysis of recent

. . sales
serious buyers, builds . .
g  Buyer Psychology in price
momentum, an ranges

positions your home to o« Competitive Positioning to
sell with confidence. stand out

e Flexibility to adjust if needed

Smart pricing creates excitement, shortens time on market,
and can even spark multiple offers.







The Third P: Promotion

Why It Matters

Even the best home won’t
sell if buyers don’t see it.
Promotion creates visibility
and excitement.

What It Includes

 High-Quality Marketing -
photos, video tours, and
staging

e Online Reach - websites,
portals, and social media

e Targeted Campaigns -
email, ads, and buyer
networks

The Result

The right promotion
ensures your home is
seen, remembered, and
sold.




A FRESH START:
THE RE-LISTING SERVICE

A custom marketing plan.
Clear, regular updates.
Fresh exposure to buyers.
Confidence in a new
outcome.

Not another “list and wait.”
A proven plan built for
homes that didn’t sell the
first time.




MARKETING THAT MOVES HOMES

We don’t just show your
home —we showcase it.

Professional photos, video
tours, and staging

bring out your home’s best
features.

When buyers connect
emotionally,

they act faster and offer
stronger.



DIGITAL REACH & SOCIAL BUZZ

Your home seen on Instagram,
Facebook, YouTube.

Smart ads reach the right
buyers — not just anyone
online.

Direct access to motivated
buyers already searching.




LISTING RELAUNCH SUCCESS

This home originally sat on the market for 98 days
without an offer.

When we re-launched with a fresh strategy —
including updated photography, re-staging, smart
pricing, and a targeted digital campaign that reached
over 6,000 views in just 48 hours — everything
changed.

The result? Under contract in only 11 days and sold
for $37,000 more than the previous list price.

From 98 Days to 11: A Fresh Strategy Made All the Difference
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WINNING IN TODAY’S MARKET

The housing market shifts constantly — but homes that
are prepared, priced, and promoted still sell.

The Seller’s Advantage

« 2 Low Inventory — less
competition.

« ¢ Active Buyers — steady
demand for well-presented
homes.

. Negotiating Power — the
right strategy attracts
motivated buyers.
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In real estate, timing matters — and your best time may be now




YOUR ADVANTAGE IN A
CHANGING MARKET

What Buyers Want Today

e Move-in ready homes that feel fresh and inviting.

e Transparent, competitive pricing.

e Instant digital access — photos, videos, and
virtual tours.

Your Edge

With the right prep, pricing, and promotion, your
home can capture buyers fast and sell stronger.

The market doesn’t decide everything — the right strategy does



A TRUE PARTNERSHIP

Re-listing is about trust.
You deserve a partner who listens and keeps you updated

Honest Guidance - clear feedback you can count on.
Consistent Updates - always know what’s happening.
Transparency - every decision made together.
Responsive Communication - quick replies by call, text,
or email.

You’ll feel informed, confident, and
assured your home is in good hands.

You deserve more than an agent — you deserve a partner




A TRUE PARTNERSHIP

When you trust me with your home, here’s what | commit to
delivering every step of the way:

« #® Clarity & Care - You’ll always feel informed, with your

goals put first.
« ® Smart Strategy - Every move is backed by data and

proven results.
« ® Real Results - Marketing that drives buyers and gets

your home sold.

You’re not just another listing. You’re a partner — and your success is my success




WHAT HOMEOWNERS SAY

Proof Through Experience

Nothing means more than the voices of homeowners I’ve helped.
Here’s what a few have shared about their experience.

“We were so frustrated after our home sat for months.
Aditya walked in with a plan, told us what we needed to
hear (not just what we wanted), and got it done fast.
We’re so grateful.”

— Priya & Tom S., Bellevue

“The difference in marketing was night and day. It
felt like our home finally had a real spotlight”

Rajan K., Snohomish County

World-class service
isn’t just promised —
it’s proven.




A FRESH PATH TO SOLD

Your Goals Are Still Possible

If your home didn’t sell the first time, it simply needs a fresh
approach. With the right strategy and guidance, it can
attract buyers and achieve the offers you deserve.
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READY FOR A FRESH START?

Every home has a unique story.
Let’s have a conversation, explore new strategies, and
create the plan to get your home SOLD.

Exploring Your Dedicated to
Next Steps Your Success
o &, Quick, no-pressure call No matter what you
. Free consultation with a decide, you’ll walk away
custom plan with clarity and
e W Detailed marketing plan confidence.

tailored to your property

No pressure. No gimmicks. Just an honest conversation about your goals.




Aditya Kasturi

I’'m more than a real estate advisor — |
genuinely care about the people | work with. |
guide sellers with clear communication,
advanced marketing, and a deep knowledge of
Kirkland, Bellevue, Seattle, and nearby
communities.

Every home has a story, and every seller
deserves an advisor who listens and fights for
the best outcome. Helping homeowners turn
frustration into success is what drives me
every day.




Realogics

Sotheby’s

INTERNATIONAL REALTY

Re Phone: (425) 520-2626
% Email: aditya.kasturi@rsir.com
@ Website: https://adityakasturi.com



