
ROMAN SHULYAK
Drawing on his unstoppable work ethic 
and his ambition to do his best for his cli-
ents, Roman Shulyak has what it takes to 
turn real estate dreams into reality. Since 
2013, when he was just 20 years old, 
Roman has been working hard at perfect-
ing his approach to real estate. “When I 
first started in real estate, it was like a light 
bulb went off,” Roman recalls. “I’m a peo-
ple person, and I love sales. I knew I had 
whatever it took to succeed, and it just felt 
right to me. I closed 21 houses in my first 12 months, 
and it’s been an awesome journey ever since.”

As Managing Broker at Roman Shulyak Realty Group, 
Roman serves King and Pierce counties, covering an 
area that reaches from Tacoma to Kirkland. He lives 
in Bellevue and specializes in luxury listings there. 
Roman’s business is heavily dominated by repeat and 
referral clients, a testament to the lasting connections 
and favorable impressions he makes. “Out of 66 hous-
es I sold last year, 64 were referrals,” Roman explains. 
“I focus on providing such a VIP experience that cli-
ents tell their friends and family: You have to go to 
Roman! My clients know from experience that I make 
the whole process seamless and stress-free.”

It all comes back to the attentive and responsive service 
Roman provides. “I realized years ago that everybody 
loves to feel taken care of,” he says. “People know that 
I care about them and go the extra mile. Every client 
knows they can reach out to me 24/7 with any question 
and I will respond. I want to be the ultimate resource 
for you, and I go above and beyond in communication. 
I make every client feel like they’re my only client by 
staying on top of everything.” 

It’s all part of that VIP experience. “In real estate, 
we are helping people with their biggest asset. It’s a 
stressful time, and I can help take the burden off of 
my clients. They can walk away and feel like it’s taken 
care of. I love to make people feel like they’re in a true 
pro’s hands, and they can count on me to get it done.”

Roman is hands-on when it comes to mar-
keting his listings. His attention to detail 
results in covering all bases to ensure op-
timum exposure. Roman invests heavily 
in photography and videos, no matter the 
property’s price point. “Especially in this 
changing market, it’s more important than 
ever to make sure I grasp as many buy-
ers’ attention as possible in the first few 
seconds,” Roman says. It all translates 
into unbeatable results to where 90%+ of 

Roman’s listed homes sell at or above listing price in 
the first 2 weeks of hitting the market.

Looking toward the future, Roman plans to continue 
growing in the luxury space and eventually start a team. 
“I’m a little bit different than many agents. I got into 
the business at a young age, and I relentlessly made it 
my mission to keep getting better,” Roman says. “I al-
ways thrived and got better whenever I put myself in 
uncomfortable situations, so I continue to take on new 
challenges all the time. It gives me an edge on the com-
petition, and I like going out of my comfort zone. I want 
to keep getting better and being driven.”

To find out more about Roman Shulyak, 
you can call (253) 583-6494, 

email roman@romanshulyak.com
or visit www.romanshulyak.com 

http://www.romanshulyak.com

