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The traditional process of selling a home 
often involves a flurry of open houses, 

public listings and the constant scrutiny of 
potential buyers. However, a growing trend 
in real estate is challenging this norm—sell-
ing a home off market.

Also known as a private sale or a pocket 
listing, this approach offers a range of ben-
efits for sellers seeking a more discreet and 
exclusive selling experience.

One of the most significant advantages 
of an off-market sale is the heightened level 
of privacy it affords homeowners. By keep-
ing your property off public listings, you 
control who has access to information about 
your home. This can be particularly appeal-
ing for individuals who value their privacy, 
including high-profile figures and celebrities.

Selling off-market creates an atmo-
sphere of exclusivity. Without the property 
being readily available to the public, there 
is a reduced pool of competing listings. This 
scarcity can attract serious buyers, leading to 
more serious showings.

The traditional process of selling a home 
often involves numerous showings, open 
houses and constant interruptions to your 
daily life. By keeping your property off 
market, you can minimize these disruptions, 
reducing stress and providing a more relaxed 
selling experience.

The exclusivity of off-market listings 
can empower sellers in negotiations. Serious 
buyers who are aware of the limited avail-
ability of such properties may be more mo-
tivated to meet the seller’s terms, potentially 
leading to a higher sale price.

Off-market sales are often associated 
with faster transactions. With a more target-
ed approach to potential buyers, the sale can 
be streamlined, appealing to sellers looking 
for efficiency.

Off-market sales allow for greater flexi-
bility in negotiating terms. Sellers and buyers 
can customize the deal to meet their specific 
needs, without the pressure of a competitive 
market pushing for standardized conditions.

Sellers can implement targeted mar-
keting strategies when selling off market. 
This may involve directly reaching out to 
potential buyers, real estate investors or in-
dividuals seeking specific features that your 
property offers.

Traditional marketing and advertising 
expenses associated with open-market list-
ings can be substantial. Additionally, sell-
ers have the option to avoid making certain 
home improvements or staging investments 
typically recommended for public listings, if 
they want to test the home off market. 

Off-market sales can be less vulnerable 
to market fluctuations. Without the pressures 
of an open market, sellers can navigate the 
sales process without the uncertainties that 
can come with broader economic trends. 

Off market homes don’t accrue a public stat 
showing days on market, which tends to re-
duce the activity the longer a home has been 
on the market. 

Selling your home off market provides 
a unique set of benefits that cater to a more 
discreet, exclusive and stress-free selling ex-
perience. The heightened privacy, reduced 
competition and increased negotiation pow-
er make this approach particularly appealing 
for those looking to control the selling pro-
cess on their terms.

As the real estate landscape evolves, 
the off-market option offers homeowners 
a strategic alternative for achieving their 
selling goals with style and efficiency. Ap-
proximately 20% of homes are being sold off 
market, benefiting those who prefer a more 
private approach to selling their home. 

If you are interested in buying or selling 
an off-market home, feel free to reach out 
to me at 310-383-6141. We have one of the 
largest databases of off-market properties in 
LA and have been fortunate enough to sell 17 
homes off market in one year alone. 

Max Marguleas is a sales partner with 
Amalfi Estates, which has sold $2 billion 
in properties and was selected by the Wall 
Street Journal as one of the top 60 agents in 
the country out of one million agents. If you 
are thinking of buying a home or selling your 
own, contact Marguleas at 310-383-6141 or 
max@amalfiestates.com.
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