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Joelle Oiknine, the Montreal native, with ONE
Sotheby’s Realty in Miami Beach, specializes in
luxury residential real estate throughout the South
Florida region focusing on South Beach, Miami
Beach, Sunny Isles Beach, Bal Harbour, Bay
Harbour, Golden Beach, Brickell, Aventura,
Hallandale and Hollywood Beach.
Joelle's business is focused on the top tier luxury
condos, condo hotels and homes along the ocean and
intracoastal. Her listings are normally above the $2M
price point, though she gets involved with her team
on lesser priced transactions. “Everyone deserves the
right to an honest and competent agent.”

With multiple sales at the most prestigious buildings
on the ocean, including the most expensive
penthouse at the W South Beach, Joelle is regarded
as a top agent in the luxury real estate market.

She's a member of the Elite Masters Brokers Forum
and Luxury Guild of REALTORS®, as well as
having recently been recognized as an industry
Certified Expert by Expertlist.com

A very social person, Joelle utilizes social media to
connect with her clients. “I have Facebook, Twitter,
a website and LinkedIn, and a huge database, but I
connect best with Facebook.”
Joelle loves working with Sothebys Realty. “It’s a
perfect fit for me and my clients—Sothebys is
synonymous with luxury.” Recently, the French
Channel TV-5, interviewed Joelle in their showcase
of Miami. You can view this clip at: http://
video.tv5.ca/ports-d-attache-3/miami
Joelle’s business is 90% referral. Her clients quickly
learn that she has their best interest at heart and are
mostly repeat clients. “ Most of my clients are my
clients for life. We buy and sell many properties
together. Many have become my personal friends.
We meet up every time they come to town.”
“The biggest thing that sticks out with Joelle is the
fact that she wants you to make the decision that’ s
in your best interest.”—Jeri and David G.
Hailing from all over the world, Joelle’s clients often
come to Miami to purchase their 2nd, 4th or 5th
vacation home. “This is a small sector of the market
with very wealthy people who expect the very best in
market knowledge, and a person who knows how to
work in that luxury segment,” says Joelle.
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“DO YOU KNOW ME?
I KNOW LUXURY REAL ESTATE”

A big part of her success is her honesty with her
clients and other brokers. “I’m looking for a long
term relationship and a good reputation, not a one
shot deal,” says Joelle

“Joelle was very assertive in the negotiation on the
buy and sell side of my condo and felt she had my best
interest in mind. I bought the condo for below market
and sold for maximum price.”—Bob F.

Prior to becoming a luxury agent in South Florida,
Joelle was an executive in the hi tech and computer
gaming industries. She held positions with JVC
Musical Industries, Wizcom Inc. in Jerusalem and
with Fujitsu/ICL in Sydney, Australia..
“I spent 10 years in the computer games industry
and enjoyed it,” says Joelle, who holds a bachelor’s
degree in statistics. “I moved up to VP but realized
that was not what I wanted to do as progressively,
games got more violent.

My sister suggested I take a real estate course.
Joelle has not looked back since. “I love it and it’s
the best thing I have ever done.”

Joelle loves to travel and has most recently traveled to

Africa on a safari. She speaks three languages
(English, French and Hebrew) and has friends all over
the world, all of which benefits her and her business
being in a city as culturally diverse as Miami.

Being active in the Jewish community and
participating in various groups such as the Jewish
Federation as well as staying active in the Miami
community at large are important to Joelle. Other
charities she supports are Mt. Sinai Hospital and
JAFCO—Jewish Foster Care Agency.
In the next five years Joelle says she would like to
work on building her team and increasing her
international business. As far as her advice to agents
wanting to break into the business, she says, “It’s
best to work with a top agent for 12 months. You
have to start showing (properties) so you learn the
market, meet people and start making deals—it’s the
only way to learn.”
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