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Meet Christine Christiansen

C
hristine Christiansen works and 
sells in Marin County, but she 
also lives and breathes the Marin 
lifestyle. 

The top Marin County real 
estate agent is also a longtime 
resident of San Rafael, where 

her parents live next door to her family’s home. 
From sponsoring local concerts to supporting 
educational lecture series, Christiansen’s com-
munity involvement also shows her dedication to 
residents — long after she helps them find their 
dream homes.

In addition, Christiansen’s active, multi-gener-
ational lifestyle gives clients something that can’t 
be bought or learned in seminars: an authentic 
understanding of what Marin clients want.

“I’ve lived the Marin lifestyle firsthand — from 
preschool drop-offs to hiking in China Camp with 
my son, to dinners with my parents,” said Chris-
tiansen, who has practiced real estate for 22 years 
in the Marin area. “I know what matters to families 
because I’m part of one.”

Christiansen, part of Compass Real Estate, 
takes clients through the most exceptional 
homes in San Rafael, Tiburon, Belvedere, Ross, 
and Kentfield with an inherent belief that it’s her 
responsibility to help others understand the story 
of their future home. 

MARIN’S STAR AGENT FOR A REASON
Christiansen isn’t just a top-producing agent — 

she is the trusted advisor for San Franciscans who 
are ready to trade city stress for space, serenity, 
and sophistication. 

Ranked consistently in the top 1% of agents in 
Marin County, Christiansen brings a rare blend of 
data-driven strategy and passion to her clients. 
She also brings a deep knowledge of Marin Coun-
ty, including neighborhoods, market cycles, and 
buyer behavior.

Her clients, including attorneys, entrepreneurs, 
and C-suite executives, choose Christiansen for 
her insight and her integrity.

“I’m not interested in selling just any house,” she 
said. “I’m focused on finding the right house or 
positioning their property to achieve the strongest 
return.” 

A DATA-DRIVEN APPROACH  
WITH A HUMAN TOUCH

Christiansen’s method for matching buyer pref-
erences with homes across Marin County begins 
with a combination of data-driven strategy and 
seasoned intuition. 

She studies absorption rates, neighborhood 
trends, and buyer demographics for an approach 
grounded in data. Then, she pairs that data with 
the insight that comes from more than two de-
cades of experience.

“Real estate is never just numbers,” she said. 
“People are buying into a lifestyle, a feeling, a 
future they can see themselves fitting into.”

That emotional component is never lost on 
Christiansen, whose global upbringing shaped her 
approach to client relationships. Christiansen was 
born in San Francisco to Norwegian immigrants 
and spent her early childhood in Mill Valley. She 
then lived in Brazil, Afghanistan, and Egypt.

“This global perspective has shaped my unique 
approach to real estate in Marin, and also my 
communication style and ability to truly hear and 
understand what others need,” Christiansen said.

DEEP ROOTS, REAL IMPACT
Christiansen’s connection to Marin is person-

al. As a San Rafael resident with deep ties to the 

community, she has cultivated a life in Marin that 
supports her work.

Whether it’s school districts, local hikes, or hid-
den gems, Christiansen speaks with an authentic-
ity that fosters trust. Her influence also stretches 
beyond real estate. 

With a passion for community involvement, 
Christiansen has brought cultural changemak-
ers to Marin through the Dominican University 
Leadership Lecture Series. These live discussions, 
readings, and lectures focus on topics related to 
individual and organizational social change made 
possible by leadership across a wide range of in-

dustries — from arts and entertainment to science, 
politics, literature, pop culture, and more. 

This year, she’s also sponsoring the Summer 
Music Series at Andy’s Local Market, a San Rafael 
community tradition that reflects the area’s incredi-
ble bayside culture. More than 300 people typically 
attend each of the five weekly concerts for a mem-
orable evening of live music, dancing, and enjoying 
delicious local food like oysters and barbecue. 

“In real estate, it’s not just about transactions. It’s 
about belonging,” Christiansen said.

WHERE FINDING A HOME MEETS PURPOSE
Christiansen defines success not by volume but 

by impact.
“When a client tells me, ‘I felt seen. I felt pro-

tected. I’m so glad you were by my side,’ that’s 
everything,” she said.

And with Kelly Erickson providing a hands-on, 
tailored client experience and Corinne Burt ensur-
ing every transaction runs smoothly, Christiansen 
has built a trusted team around her brand — one 
that’s centered on results but driven by relation-
ships.

“Many have told me they feel like they’re my 
only client,” she said.

Whether you’re exploring homes for sale in 
Marin or preparing to list a property with intention, 
Christiansen delivers a level of representation 
shaped by deep expertise and unwavering com-
mitment to her clients. To her, home isn’t just a 
financial asset or a roof over your head. 

Home is the foundation for the next chapter of 
your life, and it deserves thoughtful strategy and 
personalized care. 

If you’re looking for experience, integrity, and 
results — Christine Christiansen delivers.

How one of the best real estate agents in Marin, combines passion  
for homes with strategy, integrity, and local insight.


