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BIOGRAPHY
I understand you must have invested a significant amount of hope, time, and 
money in getting to this point where you are looking for a local real estate 
agent to help you with the final steps. I am Desmond McClinton, and here to 
help you make your real estate dream a reality. As a longtime resident of 
Killeen and Austin, Texas, I am dedicated to serving the place I call home and 
ensuring real estate buyers and sellers have the best experience when achiev-
ing their goals.

With intimate knowledge of the local market, I am an indispensable resource 
to my buyers and sellers. I educate my clients extensively, giving them accu-
rate and reliable market information to help them make informed decisions in 
every transaction. Further, with relentless efforts to expand my industry under-
standing, I have become a certified Resort and Second Home Property Spe-
cialist (RSPS) and Short Sales and Foreclosure Specialist. With these qualifi-
cations, my clients benefit from my profound problem-solving ability, flexibility 
to explore diverse approaches to a problem and focus on finding practical 
solutions for their unique situations.

My background as an army veteran is closely aligned with my real estate 
career. I am ambitious, focused, and resilient, and I prioritize my clients’ satis-
faction over personal benefits. Most importantly, I understand that real estate 
processes are deeply personal and emotional, given the industry’s dynamic 
and competitive nature. Thus, I give my clients peace of mind by communicat-
ing with them regularly and being easily accessible to handle any concerns 
arising during the transaction.

Outside of real estate, I am a dedicated family man 
and spend my best time traveling with my family. 
Additionally, I am closely connected with my commu-
nity and serve as a girls’ softball umpire on weekends. 
When I grab some time to myself, I enjoy playing video 
games and exploring old-school automobiles. With 
me as your trusted local real estate agent, you can be 
confident I will work with you from the start to the end 
and pursue your goals like they were my own. Contact 
me today for excellent customer service delivery and 
reliable guidance every step of the way.



The housing market for most metropolitan areas, including Texas, has 
been hot. Homes come on the market on a Thursday and usually go by 
Sunday. We can thank the most recent shift powered by the Coronavirus 
pandemic. Buying a home as a first-time home buyer is big. You made a 
decision that is a milestone in your life, and it can be exciting and even 
become a little overwhelming. Considering this, it’s great that you don’t 
have to do it alone. Experts suspect that we will see the Texas Housing 
market begin to level out. Either way, you, a first-time home buyer, have 
decided that you are ready to purchase, and I want to empower you with 
the information you need to navigate this market successfully. Be sure to 
save this first-time home buyers checklist to assist you with buying your 
first house.

Get Financially Prepared

First, it’s the ideal place to start if you have not already started to prepare 
to invest in your home buying process financially. There are a few finan-
cial obligations that go into the house-buying process. The down pay-
ment to purchase a house in Texas will depend on your loan type, and 
your lender will help you choose the best loan product for your financial 
situation. How�ever, it is essential to get started with the savings process. 
The typical down payment can range from 3% to 10% on a home.

Closing costs are another home buying cost to consider, and they are 
usually in the 3% to 6% range of the total amount of your mortgage loan. 
This amount is due at the closing table and, in some cases, required to be 
wired to the closing institution a minimum of 72 hours before your clos-
ing date.

Other costs to consider along the way are:

Inspection fees: A home inspection is crucial as it helps identify any 
home issues you want to know about. Knowing this information helps 
determine if the home you are buying is an ideal fit for you. A professional 
home inspection in Texas can range from $300-$450.
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Appraisal fees: The appraisal report is instrumental in understanding the 
current estimated market worth of the home you are buying. The Apprais-
al report will also help your chosen mortgage lender determine if the loan 
amount requested for the house is not of greater value than the home’s 
worth.

Do Some Basic Market Research

Market research sounds scary, but it’s a simple saying: Nail down a few 
particulars: Know where you would like to stay. Is a particular school 
district important to you? Do you need to be near certain areas? Knowing 
these things ahead of time can help narrow down your search.

Connect with a Real Estate Agent For Guidance

Choosing a Texas real estate agent to help you navigate your home 
buying process is critical. A professional real estate agent is knowledge-
able and keeps informed of the constantly changing market and real 
estate trends. Their knowledge will be in�strumental in helping you to have 
a more effortless experience and answer tough questions (including 
those you won’t know)

Connect With A Lender For Your True Housing Budget

You have researched the market and determined the proximity of where 
you’d like to be. You may have also determined what you feel about the 
ideal amount of spending power for your new home. Let’s get with a mort-
gage lender to put the accurate numbers in place. Working with a lender 
helps identify a few things that give you power in your process. 

A Few Loan Products That Are Commonly Used Includes:

Conventional Loan: The conventional loan is the traditional loan product 
available by private lenders to buyers with a mid to high 600 credit score. 
Some conventional allow down payments as low as 3% and do not 
require loan mortgage insurance. 

FHA Loan: A standard loan product among first-time buyers. The FHA 
loan allows a down payment amount as low as 3.5% and can also 
approve credit scores as low as 500. Considering it is a govern-
ment-backed loan, mortgage insurance is re�quired.

VA Loan: A 0% down loan product backed by the United States Depart-
ment of Veterans. This loan does not have a mini�mum credit score or 
require a downpayment and is reserved for active duty military and veter-
ans.



The mortgage lender will disclose your budget based on your current, 
qualifying house finances, your credit health (debt to income ratio), and 
the type of loan product that can most benefit you. Ask questions gener-
ously if you need to. Understand�ing the process is vital. So, throughout 
your experience, ask questions about things you may not fully under-
stand. The lender will issue a preapproval letter, and now it’s time for the 
fun part - The House Hunt!

I would love to help you with your house hunt! Contact me today, and let’s 
get you to the closing table for your new home



LETS GET
STARTED

PRE-APPROVAL

Contact a Lender

Provide Documents

Receive Pre-approval Letter

Find Real Estate Agent

HOME SEARCH

Contact Real Estate Agent

Sign Brokerage Documents

Give Agents Home Search Criteria

Receive Emails Daily from Agent of Home
that Match Your Criteria

Tell Agent Which Home(s) You Want to See

Agents Set Appointment(s)

Visit Home(s) 

1. Information About Brokerage Service
2. Buyers Representation Agreement
3. Wire Fraud
4. Affiliated Business Disclosure



Speck to Your Agent About the Home(s) You
Want to Put an Offer on (Determine Offer Price 
and Conditions)

Offer Submitted

Offer Not Accepted

Offer Accepted

Agent will Write O�er and Send it to You for Your 
Initials and Signature.

Keep searching

Seller initials and signs contract 
(Executed Contarct)

UNDER CONTRACT
Option Period Starts

Agent Sends Contract to the Title Company
(Specified on Contract) and Lender
Pay Earnest Money and Option Fee to the
Title Company

Allows buyer to back out of deal with good
reasoning
Usually, 7-days from when contract is exe�cuted

Earnest is to show that you are a serious
buyer
Earnest money is credited to the buyers
$1k for every $100K
Option fee is usually $200 this pays for
the 7-day option period giving to the buyer

1. 1-4 family residential contract
2. Seller disclosure (if applicable)
3. Third party finance addendum (if applicable)



Get Home Inspection & Pest Inspection (FHA & VA)
Agent will provide a list

Best to get within the option period
Highly recommended

UNDERWRITING

This Process Happenings Quietly Unless the Lender Needs 
Some Addition Information from the Buyer

CLOSING

Show to the Title Company with/without You Agent

If You Agent has Shown to Closing, he/she Might Ask to take 
Picture in the Lobby

Sign all Documents to Conclude the Sell

Take Keys and Go to Your New Home

Have Your Lender Order Appraisal and Pay Fee (Mostly for 
Homes Bought with Loans)

After Home Inspection

Wait on Appraisals

You have a choice to be present when the home inspection 
is being conducted
Buyer can request for repairs (seller can decline to do 
repairs) * purpose of the option period
No repairs needed

Usually comes back 7 days before the closing date




