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A LIFE SHAPED BY LEGACY,
LEARNING, AND LEADERSHIP
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- Roofing

- Siding
-Windows
-Doors

- Gutters
-Decks

- Repairs
-and more!

Since 1980, S&HK Roofing, Siding
and Windows has provided the
community with quality work
done with honesty, integrity, and
respect. We offer a no-hassle
approach to home improvements.
Mo pressure. No obligation.
Contact us today for a free
estimate on your next project.
You can trust that when you
choose us, your experience will be E —— —— MHIC #21080

'''''' Credit Cards Accepted
Wurry Free. Guaranteed. Financing Available

Visit SKRoofing.com or call 410.795.4400
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Service-Disabled Check out our 1,000+

Veteran-Owned Small Business I
Google

Reviews
Residential & Commercial Moves + Local & Long Distance Serving Northern Virginia + Metro DMV

&
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Al N SPRING CLEANING?
AROUND TOWN ASK ABOUT OUR DECLUTTER

\\ // SPECIAL FOR REAL ESTATE AGENTS!
It's TOO GOOD to pass up.
4'0 v Eﬁg P P

* Pack & Unpack

¢ Climate Controlled
Warehouse

* Move Management

* Downsize & Cleanout

* FREE Home Protection
* FREE Mattress Bags

* FREE Use of

Wardrobe Boxes (703) 682-5922
AROUNDTOWNMOVERS.COM mRuZL Murphy

Licensed & Insured Professional Movers President
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shulmanrogers.com

WHY HIRE A REAL
ESTATE LAWYER?

Our Team
Provides

A Full Suite
Of Legal

Solutions For
Your Real
Estate Needs

Real Estate Settlements
Title & Escrow Services
Broker Compliance
Consumer Complaints
Dispute Resolution

How Can We Help?

301-230-6574
Settlements@ShulmanRogers.com
ShulmanRogers.com

SHULMAN
ROGERS




Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

AGENT & INVESTOR
PARTNER EXPERT
Spindrift

(301) 702-4200
JohnlHomes.com

Al
Ink’d

(571) 470-9261
Inkd.ai

APPRAISAL SERVICES
Jackson Appraisal Group
(202) 409-4850
JacksonAppraisalGroup.com

ATTORNEY
Shulman Rogers
(301) 231-0933
ShulmanRogers.com

CLEANING SERVICE
Fresh Home Cleaning
(240) 855-7268
Fresh-HomeCleaning.com

CLOSING GIFTS
Strategic Gifting
(313) 971-8312
StrategicGifting.com

CUSTOM HOME AUDIO/
VIDEO SYSTEMS

Smart Automation Solutions
(240) 242-7272
SmartAutomationSolutions.com

ELECTRICIAN/ELECTRICAL
CONTRACTOR

Sparrow Electrical Services, LLC
(301) 523-2177
SparrowElectricMD.com

GENERAL CONTRACTOR

J & J Painting Services, LLC
(703) 593-7587
JandJPainting.co

HOME INSPECTION

DS Home Inspection Services
(240) 910-0896
DSInspects.com
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Sentinel Inspections
(301) 832-2682
SentinelHl.com

INSURANCE

Goosehead Insurance
Jennifer Lindsay

(202) 588-0530
JenniferLindsaylnsurance.com

State Farm
(301) 530-9450
InsuranceBethesda.com

JUNK REMOVAL
123JUNK

(703) 956-1415
123JUNK.com

LANDSCAPING SERVICES
Hunter’s Property Maintenance
(301) 579-8763
HPMmaintenance.com

MARKETING SOLUTIONS
My Marketing Matters
(301) 590-9700
MyMarketingMatters.com

MITIGATION & RESTORATION
SERVPRO

(301) 933-2425
SERVPROwheaton
Kensington.com

MORTGAGE
CrossCountry Mortgage
Matt Miller

(240) 678-4669
CrossCountryMortgage.
com/Annapolis-md-3962/
Matthew-Miller/

Waterstone Mortgage
Tina Del Casale

(301) 523-1893
TDelcasale@
WaterstoneMortgage.com

MOVING / STORAGE
Around Town Movers
and Storage

(703) 682-5922
AroundTownMovers.com

Bargain Movers
(301) 685-6789
BargainMoversinc.com

In and Out Movers
(301) 762-6620
InandOutMovers.net

Interstate Moving & Storage
(703) 226-3279
Moveinterstate.com

Moyer & Sons Moving & Storage
(301) 869-3896
MoyerAndSons.com

Town & Country Movers
(202) 997-3324
TownAndCountryMovers.com

OUTDOOR DESIGN
Garden Wise

(703) 243-5982
www.gardenwise.co

PAINTING SERVICE
That 1 Painter

(571) 751-0104
That1Painter.com/
Manassas-Woodbridge/

PHOTOGRAPHY

Ryan Corvello Photography
(757) 685-2077
CorvelloPhotography.com

PLUMBING

Shawn Willis Plumbing
(202) 320-8909
shawnwillis31@gmail.com

POWER WASHING

Milton Il Pressure Washing
(240) 882-0398
Facebook.com/
share/1BbaVHed9e/

RADON TESTING
AND MITIGATION
Radon Resolvers, LLC
(301) 200-2907
RadonResolvers.com

REAL ESTATE TECHNOLOGY
Whoovia

(240) 678-4157

Whoovia.com

ROOFING, WINDOWS,
DOORS, SIDING, GUTTERS
S&K Roofing, Siding

and Windows

(866) 836-7663
www.SKRoofing.com

SENIOR MOVE MANAGEMENT
Moyer Move Management
(301) 685-7900
MoyerMoveManagement.com

Town & Country Move
Management

(202) 997-3324
TownandCountryMovers.com/
Move-Management

STAGING

Moyer Staging + Design

(301) 685-7900
MoyerMoveManagement.com/
Services/Staging/

Town & Country Staging
(202) 997-3324
TownAndCountryMovers.com/
Staging

TITLE SERVICES
C.L.A Title & Escrow
John Coester

(240) 277-2894
CLAtitle.com

Chalet Settlements
(301) 798-9447
ChaletSettlements.com

Pruitt Title
(703) 462-9931
DCTitleGuy.com

VIDEO SERVICES
Studio R Designs
(202) 413-9645
studiordesigns.com

YOUR INSURANCE
GAME PLAN
STARTS HERE

Your Home.

Your Clients.

Your Peace of Mind.
Partner with an insurance
agency that supports your

business and adds value for
your clients.

Carol Brunetto

(301) 530-9450 (call/text)

| ¢

Carol.Brunetto.bvp2@StateFarm.com

InsuranceBethesda.com

6501 Democracy Boulevard

MD-33614 VA-1001657 DC-119365
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| Bethesda, MD 20817 |

] & ] PAINTING

Exceptional, Professional Painting

Freshen Up Your Listings

[ullo tomey Thal Setl)

CALL US TODAY!
703-593-7587 | JandJPainting,co
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Ready to get started with 100% confidence?

AGENTS: $25 OFF* FOR YOUR BUYER!
*Valid for first-time clients only. Use code REALPRO when booking.

Y

~!

55

5

4

&

S

YOU DON'THAVE TO TAKE
OUR WORD FORIT, BECAUSE

THE PEOPLE HAVE SPOKEN!

AS SEEN ON

AP L @ [ ®cBs

ANDOVER 200 NEWS SITES
@ vty i

Ditanyan Sye

www.dsinspects.com | 240.910.0896

inffo@dsinspects.com
Serving DC, MD & Northern VA

DC Metro Real Producers -




Meet

The
Team

Kristin Brindley James Persons Wendy Ross Lexy Broussard
Publisher Brand Ambassador Operations Manager Sales Manager

Follow Us Online!

MEET THE REST OF 5 r
THE KB TEAM! (=] EI IEI-

[=] [=]

’E DC Metro Real Producers DC Metro Real Producers

@realproducersdcmetro @realproducersdcmetro
Ryan Corvello v

Photographer

Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the

@ DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2
publisher may be held liable or responsible for business practices of these companies.

Digital Reports Delivered Same Day * We don't just send one inspector to your home,
we send multiple. Each expert focuses on a specific area.

Let Hunter's Property Maintenance take care of your listings, rentals, or investment properties!

Landscaping - Construction « Snow Removal « Property Maintenance

Hunter Fagan CAI'I' US OR BOOK ONI-INE!
HPM Owner (301) 579-8763 HUNTER'S

PROPERTY MAINTENANCE
Licensed, Insured & Bonded,

MHIC #:145173 HPMMaintenance.com 0 yelp=¢

4

SENTI : ; . JAMAL H AI‘\nI5ToN *  QUESTIONS? GIVE US A CALL!

INSPECTIONS Owner, Licensed Master Inspector 301-246-2254 | sentinelhi.com
Reg #: 32914

Appliance Removal « Cleanout Services
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Junks Services

&

Over1,100
5-Star Reviews!

"We used to work with a

competitor for junk removal

but the staff was odd, service

windows were missed, and the prices

changed as they loaded up. Our realtor
recommended 123Junk and we are so glad

we switched. The staff is super professional,
friendly, prices are transparent and fair, and they
are always on time."

- Brittany S., Google Review

HNinW. 125.JUNK.COM call Collin irectly.

Junk Removal - Furniture Removal Proudly Serving MD, DC & VA 301-798-6055 §
A Local DMV Small Business cwheeler@123junk.com ||

DC Metro Real Producers - 9
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March is a milestone moment for our Real Producers
community as we proudly welcome our Class of
2026. Being named among the top professionals in
your market is no small achievement—it reflects
consistency, dedication, and a commitment to
excellence that sets you apart. This recognition places
you among an elite group of agents who are shaping
the future of real estate in our community.

As part of the Real Producers network, you are
joining more than a list—you’re becoming part of
a community built on connection, collaboration,
and shared success. We’re honored to celebrate
your accomplishments and excited to support you
throughout the year ahead!

And one of the best parts of being part of Real
Producers is the opportunity to connect in person, and
we have an exciting lineup of events planned for 2026:
* March 12th - Awards Gala

* May 6th - Pickleball Classic

* September 17th — Deal or No Deal

Each event is designed to bring our top agents
together to connect, celebrate, and build meaningful
relationships with peers who understand the journey.

AR
- d
“"!

WELCOME
TO THE
CLASS OF

/%026'

As we step into spring and begin this new chapter,
take a moment to reflect on what brought you
here—and where you want to go next. Success in this
industry is built through strategy, resilience, and the
willingness to grow alongside others who challenge
and inspire you.

We’re so glad you're here. Welcome to the Class
of 2026 —we can’t wait to celebrate with you all
year long.

Here’s to an extraordinary year ahead!

Kristin Brindley
Owner/Publisher

DC Metro Real Producers
313-971-8312
Kristin@kristinbrindley.com
DCMetroRealProducers.com

DC METRO AND NOVA

R® REAL PRODUCERS.

powered by (F5TEAM

MARCH 12, 2026

SAVE THE DATE!

Celebrate with us at a joint DC and NOVA event honoring the agents, teams, and partners who make real estate shine.
Come dressed to impress for an evening of great company, delicious food, live entertainment, and well-deserved recognition.

Together, we'll raise a glass to your hard work and the deals that made this year unforgettable.

Check your email for invites

For all information on all DC Metro and NOVA Real Producers events, email info@dcmetrorealproducers.com or info@novarealproducers.com

goosehead

INSURANCE

JENNIFER LINDSAY AGENCY Home.

Auto.
Umbrella.

The right insurance coverage Renters.

at a very competitive
price for your clients

GET YOUR QUOTE

Flood.
And more.

Jennifer Lindsay, CPCU

(202) 558-0888
Jennifer.Lindsay@goosehead.com
JenniferLindsaylnsurance.com

7200 Wisconsin Avenue, Suite 500,
Bethesda, MD 20814

Licensed in MD, VA, DC, PA & DE.
Referrals can be made across the United States.

DC Metro Real Producers - 11



Q: Who receives this magazine?

A: The top 500 agents in the D.C. metro area. We pull the MLS
numbers each year (by volume) in the greater D.C. metro area:
Washington, D.C.; Montgomery County, Maryland; FCAAR; and
PGCAAR. We cut off the list at number 500, and the next year’s
distribution is born. We did this again in January, based on the
updated list of the top 500 agents by 2025 sales volume.

Q: What is the goal of this magazine?

A: Real Producers is about building a stronger, more connected
real estate community. We believe that when we surround
ourselves with successful, like-minded individuals, we can
grow to new heights. This magazine is a platform designed to
bring together the top 500 real estate agents and our trusted
preferred partners, fostering an exclusive and collaborative
network. Each month, we share inspiring stories, celebrate
successes, and promote events that connect, inform, and
inspire. Our mission is to build relationships and empower
growth within the real estate industry.

Q: Does Real Producers have events?
A: Yes! We will have specific networking events throughout
the year.

Q: What is the process for being featured in this magazine?
A: Being featured is simple and starts with a nomination.
Realtors, affiliates, brokers, office leaders, and even self-
nominations are welcome! If you know someone with an
inspiring story, exceptional leadership, top-tier customer
service, or a remarkable commitment to giving back, we’d love
to hear about them.

12 - March 2026

DC MEERO

Jennifer
Gregorski
N . “Elevating Real

Estate From the
Bay to the Beltway

PARTNER SPOTLIGHT
WADE VANDER MOLEN
PRUITT TITLE
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Since launching DC Metro Real Producers nine years ago, we’ve often
heard the same questions. To save time, we’re sharing the answers here.
Remember, this publication is your voice, and our door is always open to
discuss anything about our community!

To nominate, email Wendy@RealProducersKkBTeam.com
and share why you believe they should be featured. Your
insights help us uncover stories we may not know about. Once
a nomination is submitted, we’ll reach out for an interview to
ensure the feature is a great fit. If selected, our team will take it
from there, coordinating an article write-up and scheduling a
professional photo shoot.

Q: What does it cost a Realtor/team to be featured?

A: Zero, zilch, zippo, nada, nil. It costs nothing, my friends, so
nominate away! The only small fee you may incur would be for
professional lifestyle photos for the article.

Q: Who are the Preferred Partners?
A: Anyone listed as a “preferred partner” in the front of the
magazine is part of this community. They will have an ad in
every magazine issue, attend our events, and be part of our
online community. We don’t just find these businesses off the
street, nor do we work with all businesses that approach us.
One or many of you have personally referred every single
preferred partner you see in this publication.
Our partners hold a special piece of this
puzzle since their partnership helps support
our monthly publication. Without them, we
wouldn’t be able to feature our top agents or
host our social events.

Q: How can I refer a Preferred Partner?
A: If you know and want to recommend a local business that
works with top Realtors, let us know!

14,198

olgel

TOTAL
TRANSACTIONS

LISTING SIDE
TRANSACTIONS

7,656

AVERAGE
SALES
VOLUME PER

M AGENT

$26.8M

BY THE
NUMBERS

HERE’S WHAT DC METRO’S TOP 500 AGENTS SOLD...

§§ $13.4B

TOTAL SALES VOLUME

BUYING SIDE
TRANSACTIONS

6,542

IJO\J AVERAGE
{VX TRANSACTIONS
PER AGENT

28.40

Information based on 2025 residential sales in Virginia, Maryland, and Washington, D.C., by the top 500—producing agents
licensed in Washington, D.C., and Frederick, Montgomery, and Prince Georges Counties, Maryland.

DC Metro Real Producers - 13



WORDS BY WADE

WHY AIMLESS
MARKETING IS

DEAD IN 2026

BY WADE VANDER MOLEN

Aimless marketing is dead, yet as a 21-
year title sales rep this is the one thing
I come up against most when meeting
with Realtors. “I want to mail to the
entire neighborhood.”

Does that sound familiar?

On the surface, it feels logical. More
homes, more exposure, more chances to
get business... right? Unfortunately, that
mindset is exactly what’s quietly draining
marketing budgets and producing little

to no return. Sending the same message
to a mass group of people is costing you
money — and more importantly, it’s
costing you opportunities.

The market has changed. Consumers
have changed. And the way we
communicate has to evolve with it.

The Problem With

“Everyone” Marketing

When you market to everyone, you
resonate with no one. A postcard sent
to an entire neighborhood assumes that
every homeowner is in the same life
stage, has the same motivations, and is
thinking about selling at the same time.
That simply isn’t true. Some homeowners
just moved in. Some refinanced at
historically low rates and have no
intention of selling. Others may be
considering a move — but your generic
message didn’t speak to their situation.

Mass marketing isn’t personal. And
today’s consumers expect relevance.

Attention Is the Real Currency

14 - March 2026

v

People don’t ignore your marketing
because they don’t care about real
estate. They ignore it because it doesn’t
feel like it was meant for them. We

live in a world of hyper-targeted ads,
personalized recommendations, and
instant access to information. When a
homeowner receives a vague message
like “Thinking of selling?” it blends into
the background noise. It’s forgettable.
The real win isn’t being seen by more
people — it’s being remembered by the
right people.

Precision Beats Volume Every Time
Imagine shifting your strategy from
mailing 1,000 homes with one generic
message to targeting 100 homes with

a message that directly addresses a
specific need:

* Long-term homeowners sitting on
significant equity (downsizing seniors)
* Empty nesters considering
downsizing (good school districts and
large homes)
* Homeowners in neighborhoods
with low inventory and high
buyer demand

Now your message isn’t marketing — it’s
a conversation starter. That’s where real
ROI lives.

Strategy Creates Confidence

(and Consistency)

One of the biggest frustrations I hear
from Realtors isn’t just wasted marketing
dollars — it’s inconsistency. When you
don’t know who you’re speaking to,
every campaign feels like a gamble.
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Clear targeting brings clarity:

* You know who your ideal client is
* You know what problem
you're solving
* You know why your message matters
* What makes you valuable and
to whom?

That confidence shows up in
your branding, your follow-up, and
your conversations.

The Bottom Line

Marketing isn’t about being louder. It’s
about being more intentional. Aimless
marketing may have worked years ago,
but today it’s a liability. If you want
better results, stop asking how many
people you can reach — and start asking
how precisely you can connect. Because
the agents who win moving forward
won’t be the ones who mail the most
homes. They’ll be the ones who speak
directly to the right ones.

Wade Vander Molen is senior vice
president of business development at
Pruitt Title LLC in the Northern Virginia/
Washington, D.C., area and has been

in the title industry since 2005. Wade
helps real estate professionals with all
facets of their marketing and teaches a
new, sustainable business model to help
them grow their businesses. You can
visit Wade at www.DCTitleGuy.com.

HAVE YOU EVER WANTED TO BUY AND RENOVATE

A HOME BUT DIDN'T KNOW WHERE TO START?
| HAVE AN INVESTMENT PROGRAM THAT ALLOWS YOU TO BE AN INVESTOR WITHOUT ANY MONEY.

I'¥é completed multiple rehab projects with John L., and
every one of them delivered excellent returns. One of
those deals even helped me buy my wife’s engagement
ring—yes, we're still happily married! Beyond the profits,
working with John gave me the knowledge and
confidence to not only manage my own projects
successfully but also consistently achieve over 520 million
in production each year. | highly recommend partnering
with him.  Jon Granlund, The Real Brokerage

Partnering with John L. has been one of the best
experiences I've had in real estate. On multiple
transactions, | located the deals while John provided the
contractors, handled the funding, and managed the
renovation process from start to finish, It was truly a
seamless partnership — | didn't have to worry about the
heavy lifting, and together we were able to close
profitable, well-executed projects. John's
professionalism, reliability, and ability to get things done
made every collaboration smooth and successful. | look
forward to working with him again in the futur
V. Hargrove, Associate Broker, Samson Properties

SPINDRIET

DON'T CALL THE INVESTOR;
BE THE INVESTOR!

You find the property and |
.= Contact me for FREE investment training! = Willfind the maney for acquisition
o ; ' y andrenovation,
John Lesniewski, Broker mmmmnﬁ.ﬁddﬁlzgﬁ ﬁnn‘;e
. y need any meney and you will rece
_& 301-908-8438 ~ 50% of the net profit.

vy RmxJohnL@gmail.com

»

. DO YOU WANT A SEAMLESS
LAl meaia ) MOVING EXPERIENCE?

JE— __..LL_ - BARGAIN MOVERS has been making real
) estate agents look great for over 40 years!
o Customer satisfaction is our #1 priority!

i 5

Share the Pot of Gold
with Your Client!

$150 OFF |

——

SCAN THE CODE FOR 801 685 6789 BargainMoversInc.com
7579 RICKENBACKER DR
AN INSTANT QUOTE! . o GAITHERSBURG, MD
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LEGAL HOTLINE

The District of Columbia’s Rebalancing Expectations for
Neighbors, Tenants, and Landlords (RENTAL) Amendment
Act of 2025, effective December 31, 2025, introduces major
updates to landlord-tenant laws and the Tenant Opportunity
to Purchase Act (TOPA). These changes impact eviction
procedures, tenant rights, and property transactions. Here’s
what you need to know.

Expanded Exemptions: The Act exempts newly constructed
multifamily buildings from TOPA for 15 years following the
issuance of a permanent certificate of occupancy. Additionally,
certain affordable housing projects that are subject to
restrictive covenants also qualify for exemption.

Investor Entry/Exit Flexibility: Transfers involving non-
controlling investors in ownership entities will no longer
trigger TOPA, provided that proper notice is given to tenants.

Certified Tenant Support Providers: A new system of Mayor-
certified tenant support providers will offer tenants no-cost
technical assistance and training on exercising their rights.
Property owners must include the contact information for
these certified providers in all offers of sale.

Enhanced Transparency: Owners are now required to send
offers of sale to tenants via certified mail or tracked delivery
and provide copies to the Mayor. To further improve visibility,
a TOPA Transparency Portal will publish transaction details,
including timelines and negotiated outcomes.

Cooling-Off Period and Anti-Interference Rules: Tenants
cannot assign their purchase rights immediately after receiving
an offer; a cooling-off period applies. The Act also prohibits

any coercion, retaliation, or misleading statements intended to
interfere with a tenant’s ability to exercise their rights.

Shorter Notice for Nonpayment Evictions: The Act reduces
the pre-filing notice period for nonpayment cases from 30
days to just 10 days. Landlords must deliver these notices by
certified mail or tracked delivery and also post them on the
unit’s front door to ensure proper notification.

16 - March 2026

Court Discretion in Eviction Cases: Courts now have the
authority to allow landlords to correct deficiencies in eviction
filings rather than automatically dismissing cases. This change
is intended to reduce delays and streamline the process.

Expedited Evictions for Dangerous Crimes: When a crime
of violence or other dangerous crime occurs on the premises,
landlords may issue a 10-day notice to vacate, and courts are
required to hold a hearing within 20 days of filing. Tenants,
however, retain important defenses if they were unaware of
the criminal activity, took reasonable steps to prevent it, or
were victims themselves.

Protective Orders for Rent Payments: Courts now have

an explicit, codified framework to require tenants in
nonpayment cases to deposit ongoing monthly rent into the
court registry while the case is pending. Importantly, judges
may issue a preliminary protective order right after a motion
is filed using the lease or rent ledger amount. The Court may
later hold a hearing to adjust the amount if necessary, such
as in cases involving housing code violations or disputes over
the rent calculation.

» Update your practices to comply with new
notice requirements.

* Understand expanded TOPA exemptions for new
construction and investor changes.

» Prepare for faster timelines in certain eviction cases.

* Familiarize yourself with tenant support resources and the
transparency portal for accurate client guidance.

We want the Legal Hotline to be a conversation so
please send your questions and topic suggestions to
hotline@shulmanrogers.com.

About the author (drafted with the
assistance of Al): Erin August is an
Attorney in the Real Estate Department

at Shulman Rogers, P.A. She was

born in Washington, DC and raised in
Montgomery County, Maryland, where she
resides with her husband, son and cat.

SGORE BIG MONTGOMERY
COUNTY HOMEBUYERS

You may be eligible for up to 525,000 towards
your down payment! The Montgomery
County Homeownership Program is open to
first-time homebuyers.

TinalDelCasale

at Waterstone Mortgage
Financing Wealth, One Door at a Time.

*x Kk %
Call or email me to get started today!
o BEST mm

Loan Originator | NMLS ID: 191852
301.523.1893
TDelCasale@WaterstoneMortgage.com
WaterstoneMortgage.com/Originators/Tina-Del-Casale

uuuuuu

WASHIGTINAN
ic 2024 M

Know Someone Doing Big
Things in Real Estate?

Nominate yourself or someone you admire to
be featured in an upcoming article.

WHO WE FEATURE:

* RISING STARS: + TOP AGENTS:
High-performing agents who've Agents in the top 500 who represent
been in real estate for less than the best of what real estate has to
Syears. offer.

PARTNERS:

Highly recommended and E: 1 E
strongly endorsed real estate and @
home service providers. 31:-1_ A

i

Scan the QR Code or send an email to
info@dcmetrorealproducers.com to nominate.

ﬁClose Fa Stel S‘b?;;’m%?tte
P | Cleaningld (1705
rofessiona 9.

Why Partner With Us?

Quick & Efficient - Trained and Vetted Staff
Customized Services - Fully Registered and Insured
Deep Cleans for
Pre-Listing - Post-Construction - Move-In/Move-Out

(301) 519-8035 | FRESH-HOMECLEANING.COM
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BY GEORGE PAUL THOMAS
PHOTOS BY RYAN CORVELLO

MOVING LIVES FORWARD

Great companies are rarely built overnight. They are shaped through
decades of consistency, shared values, and a relentless commitment
to doing things the right way. For more than half a century, Moyer has
embodied that philosophy, earning its reputation not just as a mover,
but as a trusted partner through life’s biggest transitions.

18 - March 2026

A Legacy Built to Last

Founded in 1969 by Tiny Moyer and
his sons, Moyer & Sons began as a

true family operation rooted in trust,
reliability, and hard work. The four
movers featured in the company’s iconic
logo are Tiny’s actual sons, and the logo
itself, designed by a close family friend,
has remained unchanged for 57 years.
That consistency reflects something
deeper: a long-standing commitment

PARTNER SPOTLIGHT

K

to quality and integrity that has never
wavered.

Originally based in Gaithersburg, the
company later relocated to Clarksburg
and expanded into Elkridge and
Alexandria. Today, Moyer is proudly
led by the third generation: Jason
Moyer, John Moyer Jr., and Deirdre
Moyer Burke, who continue to build
on the foundation laid before them.
Their leadership blends innovation
with tradition, ensuring the company
evolves without losing what made it
exceptional in the first place.

In 2025, Moyer & Sons was named
Independent Mover of the Year by the
American Trucking Associations, one of
the highest honors in the industry. The
award is peer-judged and blind, making
it especially meaningful. True to form,
the recognition was not treated as a
finish line, but as motivation to keep
raising the bar.

Your Move

While Moyer & Sons has long been
known for exceptional moving services,
the company has grown into much more
than a mover. In 2020, Moyer became

o
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one of the first moving companies in the country to offer
Move Management Services, launching what is now known as
Moyer Move Management. Today, that division is a recognized
industry leader, earning a prestigious “Best of the Best”
classification from the National Association of Senior & Special
Move Managers, along with Top Workplaces recognition from
The Washington Post.

Building on that momentum, Moyer Staging + Design was
introduced to provide flexible, thoughtful staging solutions
tailored to each client’s needs. Most recently, Moyer expanded
its offerings again with the launch of Moyer Home Wellness,
designed to simplify life during and after a move.

Moyer Home Wellness assists clients with coordinating home
repairs, completing post-inspection checklists, and managing
contractor work prior to move-in or after move-out. The
service also oversees third-party providers, eliminating the
stress of scheduling and supervision, and supports aging-
in-place needs and major household transitions that extend
beyond packing and moving.
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Rather than offering disconnected services, everything at
Moyer is intentionally brought under one roof. Knowing every
detail will be handled by the same trusted team, with the same
standards, accountability, and care.

Built for Clients. Trusted by Realtors.

What truly sets Moyer apart is not just its range of services, but
its consistency. Every truck is Moyer-owned. Every employee

is carefully vetted. Every service is designed with the client
experience in mind.

For Realtors, Moyer serves as a strategic partner throughout
the transaction. Their move management and downsizing
services are especially valuable for clients who have lived
in their homes for decades and feel overwhelmed by where
to begin. The staging and design team creates floor plans
and placement strategies before move day, ensuring clarity
and confidence. Home wellness services connect licensed
contractors to complete inspection-related repairs quickly
and professionally, helping transactions move forward
smoothly and on schedule.

The result is a seamless experience clients remember, and one
Realtors trust to reflect their own standards of excellence.

A Culture That Scales with Care

Despite its growth and national recognition, Moyer remains deeply
collaborative and family-driven. The ownership team is actively
involved in day-to-day operations, working alongside a staff that
shares the same commitment to professionalism and care.

Innovation is encouraged, but never at the expense of trust. That
balance has allowed the company to grow responsibly while
protecting the reputation it has built over nearly six decades.

Looking Ahead

For Moyer, success is not defined by a single award or
milestone. It is measured in daily execution, long-term
relationships, and the ability to deliver excellence again and
again, no matter how much the company grows.

For Realtors and clients alike, the message is simple: when
you choose partners who care as deeply as you do, the entire
experience is elevated.

From moving and storage to full-service move management,
staging and design, and home wellness, Moyer is there long
before move day and long after the last box is unpacked.

Learn more at www.moyerandsons.com or call 301-869-3896
to discover why so many professionals choose Moyer as their
trusted moving partner.
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AGENT SPQ

REIGNITING
HER CAREER
& RECLAIMING
HER VOICE

BY AMELIA ROSEWOOD
PHOTOS BY RYAN CORVELLO

ome people enter real estate

searching for a career. Michelle

Milton found a calling. Confident,
direct, and deeply committed to her
clients, she brings legal training,
commercial leasing experience, and
decades of life perspective to her role as
a Realtor with The Agency DC in North
Bethesda. She knows her craft, she
knows her market, and she knows how
to guide people to make decisions that
shape their lives.

From Paralegal to Real Estate
Michelle grew up in Cranford, New
Jersey. After graduating from the
University of Maryland, she stayed in
the D.C. area and completed her training
at the Paralegal Institute. She spent
several years at a major downtown

law firm, where she developed a sharp
eye for detail and learned to navigate
complex real estate transactions.

In 1987, she made her first move into
real estate as a commercial leasing
agent with Julien Studley in Washington,
D.C. Commercial leasing required
relentless cold calling, and Michelle
thrived on it. One early highlight was a
forty-five-minute cold call that secured

a meeting with the White House to
facilitate a temporary relocation during
renovations to the Old Executive Office
Building. The experience confirmed that
she could hold her own and make a deal.

“The more I achieve
for myself and for
the team, the harder
I work and the more
enjoyment I get
from working hard.”

After starting a family, Michelle eventu-
ally transitioned into residential real es-
tate at Long & Foster in Potomac Village.
She built her business the old-fashioned
way through open houses, office walk-
ins, and consistent follow-up. Early on, a
woman arrived at an open house by bus.
Other agents assumed the buyer was not
serious, but Michelle saw an opportuni-

ty. That client and her husband went on
to purchase a townhouse in the sev-
en-hundred-thousand-dollar range with
a four percent commission. In her first
year in residential real estate, Michelle
closed $10.5 million in volume and
quickly proved she belonged.

Losing Momentum & Finding It Again
Over the course of her more than 20-
year career, Michelle has worked with
several respected brokerages, including
Long & Foster, Coldwell Banker,

and Real Living at Home. Like many
independent contractors, she found that
too much freedom could become a trap.
“Most companies leave you alone,” she
explains. “If you have business, great. If
you don’t, no one really notices.”

While raising her sons and caring for
her mother, who lived with dementia
and spent years in assisted living and
memory care, Michelle often put her
own ambitions on hold.

As her children grew up and built lives
of their own, Michelle realized she
wanted more for herself. “Everyone
around me was working and busy, and I
felt like I had nothing to talk about,” she
recalls. A turning point came when she
was connected to a $12 million listing
in Cancun, Mexico. Seeking a brokerage
with a strong international presence,
she reached out to The Agency. That
introduction ultimately led her to join
The Agency DC in September 2022.
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What made this transition different was
the expectation that being part of the
team meant actively working and striving
for success. Since joining, her business
has surged. Michelle closed roughly $12
million in sales last year and has already
surpassed $20 million in sales this year,
earning the 2025 GCAAR Gold Recognition
Award as well as The Agency’s Gold
Award. She is also recently recognized as
a Real Producers Top 500 Realtor, placing
her in the top 2 percent of more than
24,000 Realtors in the DC Metro area.

What truly changed things was finding

structure, accountability, and a sense
of belonging, something she had been
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missing. “I needed to feel part of a
team and to know that at The Agency,
I am recognized and stand out for my
achievements,” she says. Michelle has
found her home at The Agency, where
she is dedicated to representing her
clients’ best interests and ensuring
successful results.

Family, Music, and Loving What

She Does

Outside of work, Michelle’s life revolves
around her family. She has been married
to her husband, Jeffrey, for 37 years.
Their son Daniel and his wife, Kasia,

live nearby in Bethesda, while their
younger son, Alec, resides in Brooklyn,
New York. Michelle also helped raise her
two stepsons, Jon and Todd, and now
cherishes time with her grandchildren.

Michelle plays piano and sings, enjoys
golf, and proudly has two hole-in-ones
to her credit. Her heart for elders

was shaped by the decade she spent
advocating for her mother in assisted
living and memory care communities,
an experience that left a lasting imprint
on her life.

Looking Ahead

Michelle’s goals for the coming year
are centered on continuing to help
clients navigate the complex process
of buying and selling homes. She
prioritizes education at every step,
from the initial listing or engagement
through closing and beyond. By
listening closely to her clients’ wants
and needs, she ensures each one feels
informed, confident, and supported.

Her superior negotiating skills,
attention to detail, and commitment
to professionalism consistently lead to
successful transactions and satisfied
clients. Above all, Michelle strives

to provide a seamless, stress-free
experience rooted in trust and care.

Michelle Milton’s signature phrase,
which appears across her social media
and perfectly encapsulates her approach
to real estate, remains constant: “Love
WhatIdo.”

DON'T LET
PLUMBING ISSUES
DROWN YOUR DEAL

Call the experts at

SHAWN WILLIS PLUMBING '€
(202) 320-8909
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COVER STORY

BY AMELI'A ROSEWQOE‘

A LIFE SHAPED

BY LEGACY,
LEARNING, &
LEADERSHIP

From the outside, Cynthia
Howar’s success in
Washington real estate
appears almost destined.

As a third-generation
Washingtonian from a family
of influential developers,

she grew up surrounded by
stories of land, architecture,
and possibility. Yet Cynthia is
quick to clarify that her path
was never prewritten. “Real
estate may be in my blood,”
she says, “but it was not my
first career. I had several
lives before becoming a full-
time realtor, and each one
plays a role in how I serve
people today.”

A Foundation in Learning,
Curiosity, and Discipline
Her upbringing in DC

helped shape the worldview
she carries into every
transaction. She remembers
a small, tight-knit city where
community was as central

as geography. Her childhood
weekends were spent at

her grandparents’ home

on Linnean Avenue, where
Sunday dinners drew twenty
or thirty relatives and often
diplomats or family friends.
“We used to moan and groan
about those mandatory
dinners,” Cynthia laughs.
“Now we miss them.”

Cynthia attended Holton-
Arms School from nursery
through twelfth grade. Being
a “lifer,” she says, shaped
her confidence, fueled her
love of sports, and ignited a
passion for the arts. “Every
senior had to take a college-
level art history class. That
course stayed with me,”

she explains. Her academic
path continued at Trinity
College, followed by doctoral
work in psychology and
environmental psychology
at the Graduate Center of the
City University of New York.

Her journey might have
continued into academia
or architecture. “I was on
my way to architecture
school at Columbia,” she
shares, “but I decided to
return to DC instead.” Back
home, she earned her law
degree from Georgetown
University Law Center,
building the foundation for
a legal and consulting career
that spanned healthcare,
telecommunications, and
emerging technology.

From the White

House to Washington
Fine Properties

Before becoming a full-time
agent, Cynthia lived several
professional lives. After
earning her law degree in
1983, she also obtained her
real estate license and placed
it with her father’s company,
Howar Properties, while
simultaneously working

in other fields. She entered
the long-distance telephone
industry shortly after the
first deregulation of AT&T,
working in South Carolina
with Charles Frasier, the
developer of Hilton Head
Island. When that company
was sold, she briefly practiced
as a telecommunications
attorney with Wiley, Rein,
and Fielding.

From 1994 to 1998, she
served in the Clinton/Gore

Administration, focusing

on emerging technologies

in health care and on
partnerships with the
private sector and the
military. “Telemedicine and
health informatics were
twenty years ahead of the
technology,” she recalls. “But
the work shaped how I think
about innovation.”

After leaving the

White House, she
consulted for private
sector companies, applying
her expertise in law, policy,
and emerging technologies.

Her transition into full-time
real estate came in 2004,
sparked by advice from a
trusted friend with an MBA
who was one of DC’s top
agents. “She told me real
estate would be a great
career fit for me,” Cynthia
says. “She thought I could be
very successful. I took her
advice to heart.”

A Career Defined

by Depth, Discipline,

and Results

Today, Cynthia is one of
Washington Fine Properties’
most respected agents and

a consistent top producer in
the region. She speaks about
her success with gratitude
rather than pride. “I am so
grateful for my career in
real estate,” she says. Her

lifetime sales exceed $420
million. Last year, she closed
more than $50 million across
twenty-four transactions,
including $16 million in
Kalorama. In Hillandale, she
has sold ninety-two homes
throughout her career, more
than any other single agent.

“Ilove representing my
clients,” she says. “Our job

is to put their interests first
and find solutions that honor
their goals.” It is work that
rewards her legal training,
her psychological insight,
and her deep understanding
of the DC, Maryland, and
Virginia markets.

Although she is a solo full-
time agent, she occasionally

collaborates with colleagues
when it benefits her clients.
“I want sellers and buyers to
have the best representation
possible,” she explains. “Each
situation is different, and
sometimes a shared listing
makes sense.”

Her strategic approach and
calm leadership style have
earned her lasting trust.
She is a member of GCAAR
and NAR, and a member

of both the California and
DC Bar Associations. Her
resume includes an array
of professional associations,
from the American
Telemedicine Association
to the National Defense
Industries Association.
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A Family Legacy of Service
Cynthia’s commitment to
community work echoes

her family history. Her
grandfather, Joseph Howar,
arrived in the United States in
the 1890s, selling notions on
16th Street before becoming
a developer who built more
than thirty apartment
buildings during and after
World War I. He believed
deeply in giving back. “He
always said that if you

take from the community,
you must give back to the
community,” Cynthia says.
“He instilled that in all of us.”
In the early 1950s, as a result
of his success, Joe Howar
purchased land in Kalorama
on Massachusetts Avenue for
the purposes of building a
mosque as his thanks to the
US for allowing him to realize
the American Dream. Along
with a group of Ambassadors,
they amassed craftsmen

This profession is about communication,

negotiation, and hclping people through

major transitions. Every experience I

have had has M&kf“}?&%ﬂ%ﬁ %V/ !

and funds from many
Middle Eastern countries
and completed the Islamic
Center in 1957, which was
dedicated by then-President
Eisenhower. At that time,
there was a research library
that allowed visitors to learn
about the Islamic religion
and was open to visits from
schools and scholars. It was
at the time a unique cultural
landmark in DC.

Her father, Raymond Howar,
carried this belief forward
through decades of industry
leadership, supporting
organizations such as

the Washington Board of
Realtors, a Director of the
Greater Washington Board
of Trade, the Apartment and
Office Building Association,
and the Children’s Hospital.

Cynthia has continued that
tradition. Her community
involvement included
serving on the Board

of Visitors at Children’s
National Medical Center, the
I Have A Dream Foundation,
the Children’s Defense Fund,
the Hillandale Homeowners
Association, and the
Alzheimer’s Foundation.

Outside of real estate,
Cynthia finds joy in art,
cooking, travel, tennis, golf,

and time with people she
loves. “My art studio is in

my home,” she says, “but I
paint mostly outdoors.” Her
watercolor and oil paintings
have been featured in juried
shows throughout the region.

She values time with her son
and daughter-in-law, as well
as with a close-knit circle of
friends who join her for art
workshops and travel. “T am
very lucky,” she reflects. “I
have wonderful friends who
are my support network.”

A Legacy Still in Motion
After decades of achievement
across multiple fields,
Cynthia sees real estate as
the perfect culmination of
everything she has learned.
“This profession is about
communication, negotiation,
and helping people through
major transitions,” she says.
“Every experience [ have had
has prepared me for this.”

Her story is one of heritage,
intellect, resilience, and
heart. In a city her family
helped shape, Cynthia
continues the work with
the same values that
guided generations

before her: integrity,
service, commitment,

and community.
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Leading Moving Company
Recognized Nationally Excellence in

What moves you?
Service, Innovation, and Commitment to the Industry

hile we'va beenin the family moving business for thrae

ations, wa've found that it's cur clients that move us.
preciation and trust inspires us to keep moving
fﬂrwﬂrd_,-t_s;.g ﬁ'f.'-_m{e every transition is smeooth and stress-fies.
I'_El-'q;;lr family take care of yours.

HOME ORGAMIZATION AND SENIOR MOVE MARAGEMENT

SPACE PLAMMING » STAOIHNG AND DESIGN + DOWNSITING

PROFESSIONAL LOCAL AND LONG DISTANCE MOVING

L/L 7. G‘i{é" L5

moyermavemanagement.com
201-685-7200 / 703-740-3912

“#MSC
INDEPENDENT

MOVER

| OFTHEYEAR |
b+ AWARD* g
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Moyer Staging -~ Design provides flexible staging
packages from DIY plans to full-home staging. Qur
fully integrated services of professional staging, move
management, movers and storage facilities provide a
comprehensive one-stop shop.

THE RIGHT FIT FOR YOUR CLIENTS
Staging of vacant or owner-occupied listings.
+ Budget-friendly options.
Projects led by accredited stagers and decorators.

MOVING & STORAGE, INC.

mnyerandsons.cnm o Y Moyer Staging + Design

Free Moving Estimate! Turnkey solutions for your staging needs.

Learn more at moyermovemanagement.com/staging o 301-685-7900
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MOVING WITHIN THE DMV?

We offer fast and efficient local

Let our
family-owned
and operated
team take the hassle

out of your client's
move so they can focus on
settling into their new home.

N&OUT

MOVERS

Long-Distance Moving:

Are they planning a big move? We specialize in long-distance moves,
ensuring belongings are safely transported and arrive on time, no matter the distance.
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TOP 250 STANDINGS - BY VOLUME

Individual Closed Data as reported to MLS from Jan. 1 to Jan. 31, 2026

RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL

# $ # $ $

Disclaimer: Information based on closed MLS data and supplemental data provided by Everynook, as of February 5, 2026, for residential sales from

January 1, 2026, to January 31, 2026, in Virginia, Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C.; and
Frederick, Montgomery, and Prince Georges counties in Maryland. Numbers not reported by the date the information is retrieved are not included. MLS is not
responsible for submitting this data. Some teams may report data under an individual agent’s MLS ID.

NEW RANKINGS ARE LIVE
AND IT'S A GAME-CHANGER!

It’s time to get the recognition you've earned. The new
Real Producers Standings are officially LIVE, and now
powered by Everynook for complete accuracy.

Sign up to set your preferences, verify off-market
deals, and make sure your hard work is reflected in
real time.

Whether you lead a top team or you’re rising fast,
now’s the time to show up where it counts.

New Agent Ranking System powered by Everynook
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TOP 250 STANDINGS - BY VOLUME

Individual Closed Data as reported to MLS from Jan. 1to Jan. 31, 2026

RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL
# $ # $ $ # $ # $ $

Disclaimer: Information based on closed MLS data and supplemental data provided by Everynook, as of February 5, 2026, for residential sales from

January 1, 2026, to January 31, 2026, in Virginia, Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C.; and
Frederick, Montgomery, and Prince Georges counties in Maryland. Numbers not reported by the date the information is retrieved are not included. MLS is not
responsible for submitting this data. Some teams may report data under an individual agent’s MLS ID.

| NEED A DC TITLE GUY?

Wade is your guy!

I work with new Realtors and Lenders, all the way up to the
top-producing individuals and teams. My goal is to provide you with the
tools and knowledge to do more transactions and expand your business!

Need to set up an appointment to discuss your real estate business?

!
WADE VANDER MOLEN Scan the code!

480-203-6452 | Wade@Pruitt-Title.com El’il%. E
"

DCTitleGuy.com

8221 Old Courthouse Rd. #101, Vienna

Offices in Northern VA, DC, and Maryland. E
Mobile settlements also available.
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TOP 250 STANDINGS - BY VOLUME

Individual Closed Data as reported to MLS from Jan. 1to Jan. 31, 2026

RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL
# $ # $ $

Disclaimer: Information based on closed MLS data and supplemental data provided by Everynook, as of February 5, 2026, for residential sales from

January 1, 2026, to January 31, 2026, in Virginia, Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C.; and
Frederick, Montgomery, and Prince Georges counties in Maryland. Numbers not reported by the date the information is retrieved are not included. MLS is not
responsible for submitting this data. Some teams may report data under an individual agent’s MLS ID.
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VOICE TO CONTRACT.
TRANSFORMING THE WAY
REAL ESTATE WORKS.
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TOP 250 STANDINGS - BY VOLUME

Individual Closed Data as reported to MLS from Jan. 1to Jan. 31, 2026

RANK NAME OFFICE SELLING SELLING BUY- BUYING SALES TOTAL RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL
# $ ING # $ $ # $ # $ $

Disclaimer: Information based on closed MLS data and supplemental data provided by Everynook, as of February 5, 2026, for residential sales from

January 1, 2026, to January 31, 2026, in Virginia, Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C.; and
Frederick, Montgomery, and Prince Georges counties in Maryland. Numbers not reported by the date the information is retrieved are not included. MLS is not
responsible for submitting this data. Some teams may report data under an individual agent’s MLS ID.

© INTERSTATE RSl Because There’s More to Your Move
Than Just Getting There
Interstate Moving & Storage

{powered by northAmerican Van Lines) is committed to safely,
simply, and efficiently, relocating your home.

We are here for you whether moving around
the corner or around the world.

hAmerican

B IWrRs rare

Call Sherry Skinner to learn about preferred
pricing and special programs for your clients.

703.226.3282
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| summerhouse

MORTGAGE GROUP

2025 BY THE
NUMBERS

SIBIM 416

TOTAL CLOSED
LOAN VOLUME

380K 409

AVERAGE LOAN
AMOUNT

LOANS CLOSED

BUYERS
WELCOMED HOME

-
s g
NATHAN FITZGERALD 5 MATT MILLER _ .
Regional Vice President > -‘_’i Regional Vice President

240.529.5786 : 240.678.4669

\ f : REFINANCED CLIENTS HELPED
than Fit Id _ R\ L matt. miller@ccm.com
na an.TiItzgera @CCI"I’! com '.,‘“ ‘ HDMES A DAY




TOP 250 STANDINGS - BY VOLUME

Individual Closed Data as reported to MLS from Jan. 1to Jan. 31, 2026

BUYING BUYING SALES TOTAL RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL

RANK NAME OFFICE SELLING SELLING
$ # $ # $ $

# $ # $

Disclaimer: Information based on closed MLS data and supplemental data provided by Everynook, as of February 5, 2026, for residential sales from

January 1, 2026, to January 31, 2026, in Virginia, Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C.; and
Frederick, Montgomery, and Prince Georges counties in Maryland. Numbers not reported by the date the information is retrieved are not included. MLS is not
responsible for submitting this data. Some teams may report data under an individual agent’s MLS ID.

YOUR NUMBERS!

We’re working on releasing the highly anticipated Team Standings,
t we can’t complete the list without you. If you lead a team or are
part of one, now’s the time to make sure your production is counted.

Don’t miss the opportunity to be recognized alongside the best in
the region.

Submit your data today and claim your team’s spot before the
standings go live!

Team Standings powered by Everynook
Select TEAM when you sign up. If already signed up JOIN A TEAM.
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- TOP 250 STANDINGS - BY VOLUME _
Individual Closed Data as reported to MLS from Jan. 1to Jan. 31, 2026

RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL
# $ # $ $

| i
DQ_N;T LEAVE YOURS
CLIENTS;AT.RISK _\ 3

AFTER CLOSING

Radon is a cancer-causing, radioactive gas. You can't see,
smell, or taste it. But it may be a problem in a home.

Keep your families safe with a FREE, on-site assessment!

Peter Rosecrans Owner
Peter@RadonResolvers.com
301-200-2907 - RadonResolvers.com

() RADON RESOLVERS

Disclaimer: Information based on closed MLS data and supplemental data provided by Everynook, as of February 5, 2026, for residential sales from

January 1, 2026, to January 31, 2026, in Virginia, Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C.; and
Frederick, Montgomery, and Prince Georges counties in Maryland. Numbers not reported by the date the information is retrieved are not included. MLS is not
responsible for submitting this data. Some teams may report data under an individual agent’s MLS ID.
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TownAndCountr

TOP 100 STANDINGS - BY UNITS

as reported by MLS from Jan. 1to Jan. 31, 2026

MOVING SOLUTIONS

New Year, New Listings,

Kick off the new year with a partner who makes moving effortless.
From staging that sells to move management that saves your clients
time, Tc « Country is your trusted solution.

Disclaimer: Information based on closed MLS data and supplemental data provided by Everynook, as of February 5, 2026, for residential sales from

January 1, 2026, to January 31, 2026, in Virginia, Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C.; and
Frederick, Montgomery, and Prince Georges counties in Maryland. Numbers not reported by the date the information is retrieved are not included. MLS is not
responsible for submitting this data. Some teams may report data under an individual agent’s MLS ID.

RANKED BY UNITS

™
It’s time to get the recognition you've earned. The new Whether you lead a top team or you’re rising fast, now’s
Sk 4 z Real Producers Standings are officially LIVE, and now the time to show up where it counts.
42 Moving | Staging |fE| Move Management (¥ Home Services PoWaRI ook for complete turant EnaE |
d " New Agent Ranking System powered I
Sign up to set your preferences, verify off-market deals, by Everynook :
™ and make sure your hard work is reflected in real time. @T;i%
, 7 ~
Call (800 )683-6683 or Visit TownAndCountryMovers.com For Your Free Estimate! o et 'ﬁ Py 5
Serving the Real Estate Community For Over 45 Years s r \
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TOP 100 STANDINGS - BY UNITS

Individual Closed Data as reported by MLS from Jan. 1to Jan. 31, 2026

RANK NAME OFFICE SELLING # SELLING $ BUYING # BUYINGS  SALES TOTALS RANK NAME OFFICE SELLING # SELLING $ BUYING # BUYINGS SALES TOTALS

Disclaimer: Information based on closed MLS data and supplemental data provided by Everynook, as of February 5, 2026, for residential sales from

January 1, 2026, to January 31, 2026, in Virginia, Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C.; and
Frederick, Montgomery, and Prince Georges counties in Maryland. Numbers not reported by the date the information is retrieved are not included. MLS is not
responsible for submitting this data. Some teams may report data under an individual agent’s MLS ID.

DC METRO

REAL PRODUCERS

WHO DO YOU TRUST

Know of a business that should connect with the top real estate agents in DC Metro?

+ Accounting/CPA + Landscaping + Painting + Asbestos Abatement
+ Heating & Cooling + Interior Design « Plumbing and Sewer - Real Estate Technology

We take recommendations from YOU - our top agents — on who should be named a preferred partner with
Real Producers. Refer your favorite vendor to us at info@dcmetrorealproducers.com. SCAN ME
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TOP 100 STANDINGS - BY UNITS

Individual Closed Data as reported by MLS from Jan. 1to Jan. 31, 2026

. s smias s s e o DOMINATE YOUR
NEIGHBORHOOD

Reach your neighbors. Grow your listings. Own your market.

* Eye-catching postcards, newsletters, and
brochures that get noticed

o Customized to yvour brand and tailored to
your neighborhood

* Hyper-local content that positions you as the
go-to expert

* Meighborhood market reports that keep
homeowners informed

* |Lead-generating GR codes delivering instant
leads straight to you

SCAN TO BOOK e

my marketing

YOUR FREE DEMO st

SEE HOW YOLU CAN TAKE mymarketingmatters.com
CONTROL OF YOUR MARKETING 301.590.9700

I RYAN CORVELLO PHOTOGRAPHY

T
THAT 1 PAINTER

Potomac Bethesda

~Pay at Closing!
Faster Sales for
Top-Dollar

INTERIOR/EXTERIOR PAINTING « DECK/FENCE
STAINING - KITCHEN CABINET PAINTING
& MORE!

Independently Owned and Operated.
Woman and Minority Owned.

Real Estate & Lifestyle Photographer

FREE ESTIMATES! CGaenio in Maryland, D.C., and Virginia
L]
Fusion Photography
. . . . q PHOMOGRAPHT
Richard Higgins, Regional Director 2D and 3D Floor Plans
Disclaimer: Information based on closed MLS data and supplemental data provided by Everynook, as of February 5, 2026, for residential sales from that1painter com - 571-751-0104 Agenf and Team Portraits
January 1, 2026, to January 31, 2026, in Virginia, Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C.; and y
Frederick, Montgomery, and Prince Georges counties in Maryland. Numbers not reported by the date the information is retrieved are not included. MLS is not richard.higgins@thatipainter.com corvellophotography.com e ryancorvello@gmail.com ¢ 757-685-2077

responsible for submitting this data. Some teams may report data under an individual agent’s MLS ID.
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MAKE THE BEST DECISION FOR YOUR REAL ESTATE INVESTMENT
' with Jackson Appraisal Group!

Print Me
More!

Were you, the team or your

business featured in an issue -
of DC Metro Real Producers? |
Want a copy of your article or
full magazines that you were \
featured in?

FEBRUARY 2026

e
R

SCHEDULE ONLINE!

KNOWLEDGEABLE | QUICK, EFFICIENT SERVICE | COURTEOUS STAFF

Promo!

What the heck is a promo? A promo is a
four-page magazine-quality-grade paper
with your full article and photos and
you on the cover of the publication.

Our unbiased, competitively-priced, accurate valuations and professional
customer service with bring peace of mind to your client's purchase.

CHRISTIAN JACKSON

Why do | need those?
(202) 455-4625 | Admin@JacksonAppraisalGroup.com | JacksonAppraisalGroup.com

These promo pieces are a professional
marketing tool that can help brand you,
your team and/or your business.

* Use on listing appointments A GLOBAL

* Send out to friends and family PERSPECTIVE WIFTH

+ Send to clients with your GROUNDED PURPOSE
holiday greetings

» Brokers, use as recruiting tools for
capturing new talent

* Use when farming your

favorite neighborhood

PERI_ENCE THE DIFFERENCE
IN CLOSINGS WITH THE PREFERRED
TITLE COMPANY

A TTEIL I MMM

What if | changed companies or need producing realtors love .|‘;|| Kl
something corrected in my article?
No worries! We can make any changes
needed. We send you a proof, you ouran || wer
approve, and then they are sent to you i |

' ' i rg WL~ via FedEx. ) " : v
| or out ol and & vant withaut o
STE PH E N , W ] | Who can buy these? il s
GA BA U ¥ : e . The realtor who was featured, the Highly rComMmanieoT
ﬂ Y - broker, our partner or family. Anyone

A Global Perspective With Grounded Purpose ity v ! who wants to promote you!

How do | order?

Email us atinfo@ .\.I 1 peotassionall *n.‘n;n III.II iy - | P .
dcmetrorealproducers.com. tecomimand e for your raest Rl esl CHIEF bt L
ronsoction” 3 200-4609
* Margosat Reyes latitle.com

ITLE.COM

58 - March 2026 DC Metro Real Producers - 59



TH INN %

B

MEET THE OWNERS

At Chalet Settlements, we deliver
exceptional service with a personal touch.
Makrn% every transaction seamless and
stress-free. Our experienced team sUpports
clients and realtors every step of the way.

]. Mark White

ILLNDE'['“'PE ARCHITEC Tugpg

GARDEN % WISE

=
® FINE gappen DES'EN

We go beyond the closing table. Partnering
with agent&ito host open houses, broker's
opens, and standout events, backed by a
talented marketing team that makes every
detail shing.

FERNANDA SOTOMAYOR

Let’s elevate your real estate experience together.

CHAL=T

Settlements

o

THERESA RAMOND
9201 Corporate Blvd, Ste 470, Rockville, MD 20850

10 N. Jefferson St, Ste 302, Frederick, MD 21701

1945 Old Gallows Rd, Ste 630, Vienna VA 22182

SCAN TO EXPLORE OUR

Expeil Sowices!

/03.243 6982 - GARDENWISE.CO




A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

LIGHT UP

YOUR HOME
WITH SPARROW
ELECTRICAL

You can count on our team

for safe, reliable, and
efficient service.

SPARROW ELECTRICAL SERVICES, LLC

Call or text the owner, Frank! - (301) 523-2177
SparrowElectric@outlook.com | SparrowElectricMD.com




