
Homebuyer Strategy Guide

Dedicated to helping you find 
your place and write your story. 

Welcome home!



Key Terms
—

PRE-APPROVAL

This is an advanced approval from  
a mortgage broker and is your first 
step before beginning your search,  
as a pre-approval letter must 
accompany all offers. Lenders have 
a list of requirements that they will 
consider including proof of income, 
employment, assets and credit  
history. For more information or  
lender resources, please reach out  
and we’ll be happy to point you in 
the right direction.

ESCROW

Escrow is a neutral third party that 
oversees the transaction from the 
moment your offer gets accepted 
through closing. An escrow company 
handles the transfer of all funds  
and ensures that no funds or 
property exchanges hands until all 
conditions of the purchase contract 
have been met and that the interests 
of all parties are protected. 

CONTINGENCIES

When purchasing a home, the 
purchase contract contains a number 
of contingencies that are essentially 
time periods for you to investigate 
the property, obtain financing, verify 
the value of the property (with an 
appraisal) and exit the contract, if 
needed, without penalty. Once you 
do your due diligence and fulfill the 
requirements of each contingency, 
you will be asked to remove all 
contingencies by signing a form that 
certifies that you agree to proceed 
with the purchase, and at which point 
the contract is considered ‘binding.’

ABOUT THE DANA CATALDI GROUP

The Dana Cataldi Group is a leading real estate group  
in Los Angeles. Named by the Wall Street Journal and  
REAL Trends as one of The Top 250 Best Real Estate 
Agents Nationally for eight consecutive years, The Dana 
Cataldi Group are recognized influencers and industry 
experts. As one of seven original partners and one of 
the first females at her former brokerage, Dana is above 
all a bold and dedicated leader with a stellar reputation.  

Though focused primarily on the Westside, Dana and 
her team’s referral base has expanded to the far corners 
of Los Angeles. From beachfront properties in Malibu 
and canyon homes in Topanga to new construction 
in the Hollywood Hills, Dana and her team bring their 
candid, tenacious and fun-loving approach wherever 
they go.



Homebuying  
Process
—

PREPARATION

Financial Preparation — knowing your finances 
and purchase power is the first step. A lender 
can help you do a full analysis to see what you 
can afford, issue pre-approval and determine 
what you’re comfortable with.

Search Preparation — reviewing key 
considerations to help determine what you’re 
looking for in a home, what factors matter most 
to you and on what you’re willing to compromise. 
To get started, see our ‘Buyer’s Questionnaire.’

FINDING YOUR HOME

• Determine your ideal location, home  
and lifestyle

• Create Collection of potential homes and 
determine communication expectations

• Notification of new and off-market properties
• Viewing properties together — showings  

and open houses

Offers and Negotiation Strategies

You’ve found the house you want to make 
‘Home.’ What now?

• Discuss objectives and process
• Learn about the purchase contract
• Discuss multiple-offer strategies (as needed)
• Offer presentation and highlighting  

buyer strengths
• Negotiate to optimize price and terms
• Acceptance of offer/counter offers

1 2



ESCROW PROCESS

Congratulations! Your offer has been accepted —
Within three business days of acceptance, you are 
expected to deliver the earnest money deposit 
(EMD) to the escrow company per the terms of the 
purchase agreement. The initial deposit, or EMD  
is typically 3% of the total purchase price.

After reviewing the contract, the escrow officer 
will prepare the escrow instructions and generate 
opening packages that need to be signed, 
completed, and sometimes notarized. As agents, 
we strive to make this process as seamless and 
worry-free as possible for you and will help you 
navigate every step of the way. This includes 
initiating contact with escrow, notifying your 
lender, coordinating the appraisal, making sure  
all documents are prepared correctly and 
reviewing all reports and disclosures with you.

INSPECTIONS AND DISCLOSURES

• Upon opening escrow, we will go over all 
physical investigations you determine what 
inspections to schedule based on the specific 
property, seller disclosures and your physical 
contingency timeline 

• Review all seller disclosures and reports and  
get any questions you may have answered

• Review and approve preliminary title report 
• Based on the inspection findings, approve  

the property condition or negotiate  
repairs/request a credit for repair work  
to be done after the close of escrow

Closing
 
• Review closing statement provided  

by escrow
• Meet with escrow to sign loan documents
• Final walk-though at the property to verify 

property condition
• Schedule a transfer utilities to your new home
• Once title records, we’ll be notified of closing  

by escrow.
• Coordinate key delivery and celebrate —  

you’re a Homeowner!
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UNDERSTANDING THE MARKET

• Analysis of active, pending,  
and sold transactions

• Discuss evolving neighborhoods  
and neighborhood changes

• Personal timing and seasonal considerations 
• Market forces; supply v. demand,  

macro v. micro

Additional Considerations
—

DISCLOSURES + ADDITIONAL 
REPORTS

Title
A Preliminary Title Report or ‘prelim’ specifies 
any encumbrances, easements and legal matters 
that may affect the property. If you’re receiving 
financing, your lender will require this to certify 
that the property is clear — that is, there are no 
liens on the property and no one but the seller has 
a claim to any part of it.

C.L.U.E. Report (Combined Loss Underwriting 
Exchange)  
You have access, via the seller, to a report listing 
any insurance claims made on the property within 
the past five years. This is important as it may 
affect your home insurance coverage and rates. 

9A/Municipal Report 
This will tell you if the property is connected to 
sewer or septic or has any pending assessments 
and is required by escrow to close. 

Compass
Homes App

Your guide to finding a home  
you’ll love, Compass Homes combines  
best-in-class technology with 
exceptional agents to make your 
search smart and seamless.

Compass
Collections

Compass Collections creates a visual 
online space that allows agents, 
clients, and extended networks to 
collaborate and stay organized 
throughout the home-finding process. 
Everyone involved in the Collection 
can participate in a search by adding 
new listings, leaving comments, and 
seeing real time communication of the 
pros + cons of each individual home.

Compass
Markets App

Knowledge is power. Being able to 
access the smartest and most relevant 
real estate data at just the right time 
is critical to home sellers and buyers. 
With Compass Markets, homeowners 
and agents can build market-specific 
reports and get real-time information 
on the go to provide answers to real 
estate’s most difficult questions.

DOWNLOAD AT ITUNES DOWNLOAD AT ITUNES LOGIN AT COMPASS.COM

In addition to our team’s collective market 
expertise, strategic negotiation skills, and 
unmatched degree of service, we offer valuable 
access to the unparalleled resources and 
technology tools of Compass including (and not 
limited to) ↓



Top producing agent team 
with in-depth knowledge of the 
Westside community partnered 

with national network of the 
country’s most successful 

agents...with unprecedented 
access to off-market listings

In-house marketing and Buyers  
tour sheets to take with you 

to note your opinions on every 
home you see with us

Industry- first proprietary suite 
of digital agent tools ensures 
accurate property valuations, 

maximum exposure and highly-
targeted broker networking

Testimonials
—

Accolades
—

“Dana and her team were nothing short of amazing  
in guiding us through the purchase of our first home. 
We looked to her and trusted her insight and judgment 
throughout the entire process. We could reach her 
anytime, and she and her team kept us in the loop on 
every critical detail in a prompt and friendly manner. 
Dana was outstanding in the negotiating process to 
help us get the best value without sacrificing the items 
on our list that were really important to us.”
S & L

“I have been involved in close to a dozen brokered real 
estate buy, sell and lease transactions. Dana and team 
are the best brokerage team I have ever encountered 
by a wide margin. The reason is simple. They treated 
my house as if it were theirs. All I had to do in the 
entire process was to point and click my signature. 
Their charm, exuberance and tireless effort were a 
bonus to the professional performance well executed.”
AF

“Dana and her team helped us navigate the purchase 
of a new home for our parents who had very specific 
criteria as far as exact location and open, single 
level space. Their unparalleled expertise, remarkable 
knowledge and constant communication put us 
completely at ease and made the Dana Cataldi Group 
a pleasure to work with. They really don’t come any 
better than Dana and her team.”
S & J

• Ranked by REAL Trends among the top  
real estate agents nationally for eight 
consecutive years

• Honored by Real Shift Radio and Super 
Agents Live

• Featured Cover Agent in Top Agent Magazine
• Asked to speak at events such as The 

Mastermind Summit honoring the 100  
Most Influential Real Estate Agents in 
Southern California

Dana Cataldi
—
Founder 
The Dana Cataldi Group
310.804.9207
dana.cataldi@compass.com
DRE 01758948


