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You’re in a class of your own—
make sure North Texas knows.

Congratulations! 
As a D Best Real 
Estate Agent and 
Top Producer, 
you were:

D I D  YO U  K N O W ? 

Only winners of the 
D Best Real Estate 
Agents and Top 
Producers award are 
eligible for a profile in 
our September issue. 

Your decision to 
advertise has no 
impact on your win, 
or future wins. 

Screened  
with the Texas 
Real Estate 
Commission 
database
to ensure licenses are 
up to date and that 
there has been no 
disciplinary action.

Nominated by your 
real estate, mortgage, 
and insurance peers, 
along with D Magazine 
subscribers and 
recent homebuyers.

Vetted by D Magazine’s  
editorial staff 

2025
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Agents and 

SEPTEMBER 
ISSUE

NEW!

Real Estate 



You won 
the award; 
now win 
over our 
audience.

Space Reservation:

June 12, 2025
Materials Due:

June 16, 2025
Photo Shoot Deadline:

June 16, 2025
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Ann O’Blenes
Elizabeth Ritch
B E S T  R E A L  E S TAT E  A G E N T S  A N D  P L AT I N U M  T O P  P R O D U C E R S
R E / M A X  D A L L A S  S U B U R B S

Ann O’Blenes and Elizabeth Ritch bring 33 years of combined experience to buyers and sellers 
who benefit from their knowledge, insight, and negotiating skills to achieve their real estate goals. 
They were named among the Top 20 Teams for RE/MAX of Texas in 2023 based on total volume—
an impressive achievement since they are a team of only two agents.

Most of their business comes from repeat clients and personal referrals, a testament to client 
satisfaction. O’Blenes and Ritch have served many newcomers to the Dallas area, closing more 
than 30 new construction homes just last year. They credit their market knowledge and strong 
relationships with builders for this success. “We each started our careers with large real estate 
groups, and once we became a team, we haven’t looked back.” Adds Ritch, “Clients know they’ll 
talk to us—we don’t pass them off to a buyer’s agent or listing coordinator. Our success is built on 
personal service and our ability to provide seamless coverage.”

O’Blenes, also an attorney and broker, excels in negotiation, and Ritch, who has a background in 
commercial real estate, has a passion for matching buyers with the perfect home. “It is gratifying 
to become a part of such an important decision for our clients,” Ritch says. “We feel honored to 
help make it all come together.”

S P E C I A L I Z AT I O N  A R E A S

Dallas, Plano, Frisco, Prosper, McKinney, Addison, Park Cities

3915 McDermott Road, Suite 100  
Plano, Texas 75025 

Elizabeth Ritch: 972.977.4678  
elizabethritch@verizon.net

Ann O’Blenes: 972.898.6600  
ann.oblenes@verizon.net

realtyperformancepartners.com
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Susan Baldwin, executive vice president at Allie Beth Allman 
& Associates, knows that every part of a real estate agent's 
business plan is important when helping sellers and buyers, 
but her focus on relationships, service, and a proven integrated 
marketing plan are at the top of the list. Baldwin recently was 
named the No. 1 individual agent in the Dallas office of Allie 
Beth Allman & Associates for 2023, finishing the year at Dallas' 
premier luxury real estate firm with more than $100 million in 
sales, a milestone she also reached in 2021 and 2022. Baldwin 
also was recognized in 2023 by RealTrends as the No. 3 agent 
in Dallas for volume, as well as No. 10 in Texas. 

Baldwin left another real estate brokerage firm several years 
ago for Allie Beth Allman & Associates because of the compa-
ny's outstanding brand, reputation, and strength of service in 
the Park Cities and Preston Hollow neighborhoods. She prom-
ised Allie Beth Allman when she joined that she would one day 
be the firm's top-selling agent.

"I never give up for my clients," says Baldwin, who also 
worked for many years as a commercial real estate attorney. "I 
spent so much of 2023 the old-fashioned way—on the phone 
talking to clients and other agents, and we got our sellers what 
they wanted and we were able to find our buyers great homes, 
many of which are off-market listings."

Baldwin embraces new tools and technology, provides 
research and sales data to sellers to set the correct price, and 
never deviates from tried-and-true business and strategic 
marketing plans. "My marketing is what sets me apart from 
other agents, along with the full service I can provide my cli-
ents," Baldwin says.

Last year, Baldwin helped clients in almost 20 ZIP codes, 
but her main areas of specialization include the Park Cities and 
Preston Hollow. She has lived in the Park Cities for years and has 
raised two daughters with her husband, Jim, in Highland Park 
schools. She is now helping clients sell their parents' homes or 
assisting their adult children find their first home. Her business is 
very personal to her, and helping each client and friend find the 
perfect home is her No. 1 goal. There is pricing flexibility in some 
markets but there are definitely buyers wanting to get into the 
area’s premier neighborhoods, she says.

"It is so rewarding to see clients in their new home in a great 
neighborhood, beginning to create memories that will last a life-
time," Baldwin says. “I love what I do—helping to connect buyers 
and sellers with beautiful homes.

Susan Baldwin
B E S T R E A L  E S TAT E AG E N T A N D P L AT I N U M TO P P R O D U C E R 
A L L I E  B E T H  A L L M A N  &  A S S O C I AT E S

S P E C I A L I Z AT I O N  A R E A S

Highland Park, University Park, Bluffview, Preston Hollow, North 
Dallas, Southlake, Frisco, Plano

D E S I G N AT I O N S ,  A F F I L I AT I O N S  &  A W A R D S

Top Individual Producer; Best Real Estate Agents and Platinum 
Top Producer, D Magazine

3838 Oak Lawn Avenue, Suite 500  |  Dallas, Texas 75219 
214.763.1591

baldwingroupdallas.com
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S P E C I A L I Z AT I O N
Architecturally significant homes in Highland Park, Preston Hollow, Volk Estates, 
Greenway Parks, Turtle Creek neighborhoods, and White Rock Lake

D E S I G N AT I O N S ,  A F F I L I AT I O N S  &  A W A R D S
Best Real Estate Agents, D Magazine; Platinum Top Producer, D Magazine; Best 
Property Marketing Campaign, Wall Street Journal

25 Highland Park Village, Suite 100-592
Dallas, Texas 75205
214.522.1000
dnewby@dougnewby.com

DougNewby.com

Douglas Newby 
B E S T  R E A L  E S TAT E  A G E N T  A N D  P L AT I N U M  T O P  P R O D U C E R  

D O U G L A S  N E W B Y  &  A S S O C I AT E S

Douglas Newby understands how architectural significance, neighborhoods, 
and nature are the foundation of homes that will make people happy and go up 
in value. He understands the short- and long-term perspectives. In the short term, 
will the buyer love living in the home? In the long term, will the home increase in 
value? While the real estate industry is trained to look at comparables, Newby looks 
beyond the obvious. He looks for real value—the aesthetic and economic potential 
of the home. His prescient insight comes from his instinct, training, and passion.

After graduating from Southern Methodist University with a social science 
degree—anthropology, religion, psychology, studio art—he obtained another inter-
disciplinary degree, a master’s in public administration. His thesis: “Economic Bene-
fits of Single-Family Rezoning to Revitalize an Inner-City Neighborhood.”  Acclaimed 
artist friends encouraged his move to Munger Place. Others saw a distressed neigh-
borhood; Newby saw towering trees, a sense of community, and historic homes 
that were added to the National Register. Putting his single-family thesis to work, 
Munger Place was rezoned single family; Federal National Morgtgage Association 
(FNMA) made its first inner-city loans here, calling it the most successful revitaliza-
tion in the country. Munger Place prices have gone up 10,000% since Newby first 
shared his vision. 

His insight is even more significant in expensive neighborhoods. When REAL-
TORS® and appraisers valued land in Mayflower Estates at half the value of land in 
Preston Hollow, Newby took the position that Mayflower Estates had more intrinsic 
value and went on to sell the most expensive Dallas home there. Land began selling 
for more in Mayflower Estates than Preston Hollow. Munger Place and Mayflower 
Estates are opposite extremes, but the result is the same—Newby has consistently 
sold properties for record-setting prices. A buyer who is the first to recognize the 
distinct attributes of a home, site, or neighborhood can pay a record-breaking price 
and enjoy investment returns that outperform the market.  

“Global real estate companies follow a generic approach to marketing proper-
ties,” Newby says. “My bespoke approach brings global attention to the attributes 
of each architecturally significant home and neighborhood, enhancing values, help-
ing sellers command the best prices and buyers to find homes they love.”
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Melissa S. Hayward
B A N K R U P TCY  &  L I T I G AT I O N

Melissa S. Hayward’s versatile practice guides individuals and 
businesses through the complexities of Chapter 11 restructuring and 
litigation. In addition to her extensive experience rehabilitating and 
reorganizing financially distressed businesses, both in proceedings 
under Chapter 11 of the Bankruptcy Code and in out-of-court workouts, 
Hayward also regularly represents national banks and lenders, Forbes 
100 companies, Chapter 7 and 11 Trustees, commercial landlords, 
creditors’ committees, and other creditors and parties-in-interest in a 
wide range of bankruptcy and litigation matters and through all stages 
of state and federal court proceedings, including appeals, preference 
and fraudulent transfer avoidance actions, and fiduciary litigation.

E D U C AT I O N
B.A., The University of Texas at Austin
J.D., cum laude, Dedman School of Law, 
Southern Methodist University

H AY W A R D  &  A S S O C I AT E S  P L L C
10501 N. Central Expressway, Suite 106
Dallas, Texas 75231
972.755.7104
MHayward@HaywardFirm.com
HaywardFirm.com

Heather A. Kemble
O I L  &  G A S  L AW

The Law Office of Heather A. Kemble specializes in oil and gas and 
energy law, representing oil and gas companies and individuals in the 
transfer and purchase and sale of oil and gas interests and preparing 
of all types of oil and gas agreements, including farmout agreements, 
participation agreements, joint operating agreements, master service 
agreements, oil and gas leases, all types of deeds and assignments, 
and easement and right of way agreements. Her practice also includes 
general corporate work, financing, and probate and trusts, generally in 
connection with oil and gas interests. Kemble has been practicing law 
for 30 years.

E D U C AT I O N
B.S., magna cum laude, Texas Christian 
University; J.D., with honors, University of 
Texas School of Law

T H E  L A W  O F F I C E  O F  
H E AT H E R  A .  K E M B L E
4320 University Boulevard
Dallas, Texas 75205
214.564.3204
heather@kemblelaw.com

Camille Knight
C R I M I N A L  &  C I V I L  L AW

For 20 years, Camille Knight has concentrated on federal criminal and 
civil matters. She has represented people and companies in investiga-
tions, cases, and appeals involving all types of allegations of complex 
fraud, including healthcare, securities, tax, wire, and computer fraud. 
Fluent in Spanish, she is an experienced bilingual advocate. Knight 
places integrity and trustworthiness above all in fighting for her clients’ 
interests. In doing so, she has earned the respect of her clients, her col-
leagues—and her trial adversaries. For experienced representation by 
a straight-shooter with both empathy and integrity, there is no better 
choice than Camille Knight.

E D U C AT I O N
B.A., cum laude, The University of New 
Mexico; J.D. magna cum laude, The John 
Marshall Law School

B U R L E S O N ,  P AT E  &  G I B S O N  L . L . P. 
( O F  C O U N S E L )
Founders Square
900 Jackson Street, Suite 330
Dallas, Texas 75202
214.871.4900
cknight@bp-g.com
bp-g.com

Jacob B. Kring
B U S I N E S S  L I T I G AT I O N

Jacob B. Kring is a business trial attorney known for facing off 
against the world’s largest law firms and best lawyers to protect his 
clients’ interests. Kring’s practice focuses on fighting for businesses in 
high-stakes, bet-the-company disputes. As co-founder of Hedrick Kring, 
PLLC, he established a client-focused litigation firm fueled by decisive 
and results-oriented representation. In 2019, Kring secured a jury verdict 
in Harris County and full award of attorneys’ fees, obtained a total dis-
missal of a putative class action, and obtained summary judgment for 
the alleged fraudulent transfer and conversion of oil and gas proceeds.

E D U C AT I O N
B.B.A., University of Pittsburgh
J.D., Baylor Law School

H E D R I C K  K R I N G ,  P L L C
1700 Pacific Avenue, Suite 4650 
Dallas, Texas 75201
214.880.9625 
Jacob@HedrickKring.com
HedrickKring.com
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Laurie Lynn Rider
B E S T  R E A L  E S TAT E  A G E N T  U N I T E D  R E A L  E S TAT E

There are many reasons home buyers and sellers choose Laurie Rider as their real 
estate agent—among them, complimentary staging help, a 90-day buyer guarantee, and 
the fact that she has sold every listing in her 18 years as a REALTOR®. 

“So far, I’ve never met a home I couldn’t sell,” she says. “And for my buyers, if for any  rea-
son they don’t like the home they just purchased through me, I will sell it, for a nominal fee.” 

Rider views her job as a REALTOR® as part educator. With nearly two decades of experi-
ence, she is able to guide clients toward achieving their real estate goals. “I enjoy educat-
ing my clients about real estate and also strive to make the buying and selling process 
as pleasant and fun as posssible,” she says. “I think people can be fearful of the process 
because they don’t understand it—that’s where education comes in which builds confi-
dence as they move through their real estate journey.” 

Rider says it’s her clients who keep her motivated in this ever-changing industry. “There 
are so many wonderful things that buying a home can bring,” she says. “And I am so hon-
ored to have the opportunity to be a part of making someone’s home ownership dreams 
come true, one of life’s biggest moments.”
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S P E C I A L I Z AT I O N  A R E A S

Collin County, North Dallas

D E S I G N AT I O N S ,  A F F I L I AT I O N S  &  A W A R D S

National Association of REALTORS®; Collin County Association of REALTORS®; Top Producer 
Gold Level, 2023; Interior Design Certificate

214.288.2146  |  lauriesellshomes@gmail.com

laurierider.unitedrealestatedallas.com

On the list for 10 years in a row and with nearly $27 million sold in 
2023, Joe Atkins is honored to achieve a new career milestone as a 
Platinum-producing agent. Atkins prides himself on being one of the 
most knowledgeable, tech-savvy, and well-networked brokers in the city, 
and his clients experience tremendous success through his customized 
approach. A consistent recipient of numerous awards, the Dallas native 
has solidified his position as an expert, go-to broker. In addition to 
managing his thriving brokerage, Atkins is a board member for the Dallas 
Builders Association, and has served as director for the local, state, and 
national associations of REALTORS®.

S P E C I A L I Z AT I O N  A R E A S
Lakewood, M Streets, Lake Highlands,
Uptown, Downtown, Oak Cliff, Preston
Hollow, Park Cities, Briarwood, Richardson,
Bluffview, Devonshire, Frisco

D E S I G N AT I O N S ,  
A F F I L I AT I O N S  &  A W A R D S
ABR; SFR; Broker; 2017 TAR Under 40
REALTORS® to Watch Award Recipient;
TAR Director 2014-2017, 2019-2020; NAR 
Director 2014; MetroTex Director 2013-2015; 
Metrotex Leadership Alumni, 2012

419 West 8th Street  |  Dallas, Texas 75208
214.749.5667 (office)  |  214.274.7201 (cell)
joe@joeatkinsrealty.com
joeatkinsrealty.com

Joe Atkins
B E S T  R E A L  E S TAT E  A G E N T  A N D  P L AT I N U M  TO P  P R O D U C E R

J O E  AT K I N S  R E A LT Y

Susan Beers and Jacqueline Bae are a well-respected team within Fathom 
Realty Co. They bring a combined 18 years of experience to their clients. 
Beers specializes in historic homes and possesses an intimate knowledge 
of historic downtown McKinney. She has facilitated the sale of hundreds 
of homes here, as she is deeply rooted in the community and propelled 
by referrals. Bae is a seasoned professional with a keen understanding of 
numerous neighborhoods throughout the Dallas area. Whether buying or 
selling, the Susan K. Beers Realty Group guarantees personalized service, 
expert pricing, and swift results.

S P E C I A L I Z AT I O N  A R E A S
Historic Downtown McKinney, Collin County

D E S I G N AT I O N S ,  
A F F I L I AT I O N S  &  A W A R D S
No. 1 Sales in Historic District of McKinney; 
America’s Top 100 Real Estate Agents; Local 
Profile Top REALTOR® Collin County; DFW 
Real Producers Top Agent; Fathom No. 1 
Top Team & Individual Producer East Collin 
County and Texas; Best Real Estate Agent, D 
Magazine, 2023

Susan Beers: 214.236.2231
SusanBSoldIt@gmail.com
SusanBeers.FathomRealty.com
Jacqueline Bae: 214.449.2255
listingsbyjacquelineb@gmail.com

Susan K. Beers
Jacqueline Bae

TO P  P R O D U C E R S
S U S A N  K .  B E E R S  R E A LT Y  G R O U P,  FAT H O M  R E A LT Y  C O .
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Full-page Profile
M A K E  A  H I G H - G L O S S  I M P R E S S I O N 
•	 a professional photo shoot
•	 interview with professional  

copywriting
•	 200 words written about your practice  

by D’s special sections editor
•	 feature up to six winning agents

$8,550 NET RATE

Half-page Profile 
S TA N D  O U T  F R O M  P E E R S
•	 a professional photo shoot
•	 interview with professional  

copywriting
•	 120 words written about your practice  

by D’s special sections editor
•	 feature up to three winning agents

$5,450 NET RATE

Quarter-page Profile 
M A I N TA I N  B R A N D  P R E S E N C E 
•	 100 words of copy* 
•	 a color headshot of one winning agent*

*Supplied and submitted by the client

$2,750 NET RATE

Two-page Spread  
D O M I N AT E  T H E I R  V I S I O N
•	 a professional photo shoot
•	 interview with professional 

copywriting
•	 350 words written about your practice 

by D’s special sections editor
•	 feature up to 12 winning agents

$15,550 NET RATE
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A 3% processing fee will automatically be added if a credit card is used for payment. ACH is available.



Be top of mind for Dallas 
homeowners in their hour of need.

98% 
O F  D  M AG A Z I N E 
R E A D E R S  C O N S I D E R  D 
A  T R U S T E D  S O U R C E 1

64%
O F  R E A D E R S  H AV E  TA K E N 
AC T I O N  A F T E R  S E E I N G 
A N  A D  I N  D  M AG A Z I N E 2 

SOURCES: 1Circulation Verification Council 2023; 2Baxter Research, 2021

Space Reservation:

June 5, 2025
Materials Due:

June 9, 2025

D I S P L AY  A D  R AT E S

Two-page spread	 $18,150

Full-page	 $9,650

Two-thirds page	 $7,650

Half-page	 $5,850

One-third page	 $4,300

Amplify your exposure 
with display ads.

*�Contract rates available for frequency advertisers.

DISPLAY AD EXAMPLES

A 3% processing fee will automatically be added if a 
credit card is used for payment. ACH is available.

S T E P  1 :  I N T E R V I E W *

Share your story with our special section editor, 
Jennifer Hayes. If you purchase a quarter-page 

ad, or wish to supply your own copy, you may 
email your copy to jenniferh@dmagazine.com. 

Quarter-page profiles must not exceed 100 
words. D Magazine reserves the right to edit 

content and all profiles must adhere to our style 
guidelines. Copy above the limit will be cut. 

S T E P  2 :  P H O T O  S H O O T *

Our special sections photographer will  
schedule a shoot at your preferred location.  

Any scheduled photo shoot cancellation 
of less than 24 hours will result in a 

rescheduling fee of $400. We bill clients 
for re-shoots, extensive Photoshop 

work, and re-use fees when warranted. 
Logos may not appear in profiles. 

If you purchase a quarter-page profile,  
email your full-color headshot to  

jenniferh@dmagazine.com or upload your 
headshot to dbinbox.com/dmagazine. 

Headshots must be at least 2" x 3" at 300 dpi.

S T E P  3 :  A P P R O V A L

Review your profile before it goes to print.

The Profile Process
Our team will highlight the 

most impressive, intriguing 
aspects of your brand.

*Only for spread, full-page, and half-page profiles

Please make sure you let us know your 
teams of two and group members. In order 
to be included on the winning list, we must 
get this information from you in a timely 
manner. Thank you for your cooperation.

T O  A D V E R T I S E ,  C O N TAC T :

Lisa McLaren   
ADVERTISING DIRECTOR

lisa.mclaren@dmagazine.com  
214.523.0360 (o)




