
REAL ESTATE

The great news 
is that our 
current market 

is very vibrant and 
healthy. Covid has accelerated the South 
Florida real estate market for a host of 
reasons. Florida is open for business and 
travel. Restaurants are open, and we have 
a robust hospital system. NYC government 
policies are turning northeast buyers our 
way.  Pent up demand and the arrival of 
the vaccine will usher in Europe and Latin 
America buyers next.

Single-family homes are being gobbled 
up which is running our inventory levels so 
low, that prices are going up.  

Our market tailwind is strong, so get 
ready for a very busy year as we start a new 
inning and new cycle for 2021

However, it is a tricky market: 
You cannot just rely on your Zestimate 

or the neighborhood gossip to price your 
home. Check the facts

Talk to a professional.  Although the 
current market is on fire, using a licensed 
Realtor can guide you in the focus areas of 
selling in the current market.  Our advice 
is to follow the 3 P’s to get your home 
ready for sale.

PREPARATION, PRESENTATION, AND 
PRICE (throw in PATIENCE FOR 
COVID) AREAS TO FOCUS ON: 

PREPARATION
Walk your home as a buyer.  Address any 

known issues prior to inspection if possible.  
These most likely will come up on the 
inspection later and usually shows up at an 
escalated price by the inspection company. 
Take care of it in advance, and avoid a 
headache later. 

Remove any oversized furniture and make 
the rooms look as big as possible. 

CLEAN your home. Put in some elbow 
grease and clean everything. Baseboards, 
replace old dated light fixtures and fans.

 A fresh coat of paint is the best money 
spent. Paint your front door, change the 
hardware. Spruce up your landscaping, 
mulch, de-clutter all areas. If something is 
dark in the house, like a highlighted wall, 
Paint it.  Neutral is best. 

Clean up pet areas.  If possible, make it 
look and smell like there is no pet.  

PRESENTATION 
A well-branded marketing strategy with 

professional photography and videography 
coupled with a strong social media pres-
ence will drive the buyers and realtors to 
your property. 

Once listed: Please allow realtors to show 
your home.  Too many restrictions to show 
can turn off the buyers and the realtors and 
they may take you off of their list. Install a 
secure lockbox if possible, so so as not to 

miss any showings. 
And we strongly suggest you leave the 

home and take your children and your 
pets too, if possible.  The buyers feel most 
comfortable without the seller’s home. 

PRICE 
When pricing your home, we encourage 

you to price your home in the striking zone. 
Remember, not all comparables are created 
equal.  If you are basing the value of a home 
on your street with impact glass and a new 
roof, you will need to make modifications to 
your pricing. Many sellers choose to leave 
wiggle room.  It is far more powerful to 
price right from the start, and if the property 
is worth more, it will be evident with the 
buyers swarming the property. 

These steps combined, especially in 
today’s face-paced market can bring you 
top dollar, in less time.  Possible multiple 
offers can often get the buyers to remove 
contingencies in order to WIN the house 
they desire. Keep in mind, there are always 
loopholes in everything and areas of 
concern.  If your home is priced right and 
show ready, get ready for possible multiple 
offers.  But remember, not all offers are 
created equal. If financing is involved there 
is always an appraisal. This can derail.   the 
entire transaction. A seller needs to con-
sider the following items when choosing the 
best choice.

QUALITY OF THE BUYER
Is the buyer approved or pre-qualified and 
by what institution? 
Home much earnest money are they 
putting down?
How long are the dates for mortgage and 
inspections?

So, know that the real estate market 
news is impressive,  let us know if you are 
ready to sell.  Wishing you all a Healthy and 
Happy New Year. 

Want Top Dollar When You Sell Your Home? And–

HOW TO GET IT! 
By Rose Sklar 
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⊲ The Rose & Dean Sklar Real Estate Team 
is part of Coldwell Banker Weston.  Their 
office is at 2690 Weston Road, Suite 100. For 
more information call 954-298-3626, visit 
www. EastMeetsWest.info, or email Rose@
SklarTeam.com.
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Registered trademark of Bath Fitter Franchising Inc. *Save 10% up to 450$. Special offer good on 
the purchase of a bathtub, wall and faucet kit. One offer per customer. May not be combined with 
any other offer. Offer must be presented at the time of estimate. Previous orders and estimates 
excluded. Offer valid at selected locations. Subject to certain limitations. Offer expires 3-31-21.  
‡ Most Bath Fitter tub installations are completed in one day. Some exceptions apply.
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on a complete Bath Fitter system

Take advantage of 
our SPECIAL OFFER!

Every Bath Fitter bath is installed quickly, safely and 
beautifully, with a lifetime warranty. Go from old to new. 
From worn to wow.  The beautiful bath you’ve always 
wanted — done right, installed by one expert technician 
all in one day. We’ve been creating moments like these 
for 35 years — and we’re here to help you get started.

Installed in as little as one day

THE BATH YOU’VE 
ALWAYS WANTED

OUR BENEFITS

One Day 
Installations‡

Two Million 
Installs

No Demolition

866-602-0934 

on a complete Bath Fitter system

UP TO

450*

SAVE
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