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Here's your snapshot of what moved across the South Coast this week.
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HOW SELLERS DID VS.  ASKING PRICE

Above asking 5

At asking 9

90–<100% 8

Below 90% 9

THIS WEEK VS.  LAST (GREY)

SALE PRICE RANGE & MEDIAN

T H E  Y E A R  S O  FA R    Since the first week of January, the median sale price has softened from $1,892,993 to $1,820,000, and
homes are taking a little longer to sell (a median 13 days versus 12 to open the year). Sales at or above asking now run 45.2% (up
from 43.8% in week one), and 345 South Coast homes have closed across the first 14 weeks of 2026.

T H E  S T O RY  T H I S  W E E K

The headline this week was housekeeping. 15 listings expired without selling — a sharp reset of stale inventory that often clears
the runway for fresher, better-priced homes. Homes that sold did so in a median of 13 days, with 25.8% trading within their first
week.

V S .  L A S T  W E E K

New listings eased to 30 (from 38), closed sales rose to 31 (from 29), and homes under contract eased to 29 (from 42). The median
sale price eased to $1,820,000 (from $1,995,000), while sales at or above asking moved from 31.0% to 45.2%. The market moved
faster — a median 13 days to sell versus 19.

S TA N D O U T  S A L E S

▲ BIGGEST PREMIUM OVER ASKING

635 Elm Avenue 1
List $874,989 → Sold $982,000  ·  112.2% of list

▼ BIGGEST DISCOUNT TO ASKING

827 Cheltenham Road
List $2,894,870 → Sold $1,710,000  ·  59.1% of list

L U X U RY  C O R N E R  ·  $ 3 M +    8 luxury sales closed, topping out at $14.01M, median $6,137,500.

W H AT  I T  M E A N S  F O R  Y O U

If you're selling
With 45.2% of sales at or above asking, sharp pricing and strong
presentation are rewarded — priced right, your home can command
competition.

If you're buying
There's room to negotiate — a meaningful share of homes sold
below asking. Don't hesitate to make a considered offer, especially
on listings that have lingered.

KATHY HENRY REAL ESTATE  ·  SANTA BARBARA MARKET PULSE  ·  MLS activity for March 30, 2026 – April 5, 2026, South Coast residential. For general information only.

KH K A T H Y H E N R Y
R E A L E S T A T E

31
S O L D

38
30

New

29 31

Closed

42

29

Pending

MEDIAN
$1,820,000

LOW $355,000 $14,011,604HIGH


