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Anil Jintoorkar is a seasoned real estate professional with over 20 years 
of experience in the Sydney, Australia and New York City markets. His 
path of success took him from working for some of the highest-perform-
ing teams in the industry, to becoming a top-producing independent 
agent, to running his own award-winning team at Douglas Elliman.

For their outstanding performance and client-centric approach, The 
Anil Jintoorkar Team has earned well-deserved recognition under his 
leadership. This includes winning a 2024 Platinum Award placing them 
in the top 8% of agents nationwide, ranking as the #10 Team in Rental 
Transactions in 2024, and receiving a coveted 2023 Gold Award.

Anil’s comprehensive services span the gamut of client needs, from 
handling resales in all price ranges to luxury rentals, rental buildings, 
and new condo development. He has been involved in all phases of 
new development from start to completion and advised on all aspects 
of the process. Before leaving Australia, where he sold upscale water-
front properties and worked on ground-up development projects, Anil 
launched a 160 residential unit new construction. Bringing his expertise 
to the NYC sector nearly a decade ago, he has played a key role in 
partnering with developers to conceive and sell out both boutique and 
larger-scale projects.

Extremely passionate, motivated, knowledgeable and hardworking, 
Anil raises the bar on the standard of real estate service. Whether it be 
a $50,000 rental or a $50 million luxury sale, every client receives the 
same exceptional level of excellence and a!ention from him and his 
team. His "nancial acumen, elite people skills, and tireless dedication 
to exceeding client expectations were honed prior to entering real es-
tate, while heading up thriving ventures in the hospitality industry. Anil 
further sets himself apart with his cu!ing-edge marketing, command of 
technology and social media, vast network, and savvy negotiating skills 
that ensure the best deals possible.

A native in India, Anil speaks four Indian languages as well as English 
and German. He holds a Bachelor’s degree in Commerce and a Master’s 
in Marketing.



SCOPE OF SERVICES

PRE-DEVELOPMENT CREATIVE MARKETING PRE-SALES SALES

Core Team 
• Exterior and Interior Design
• Architect of record
• Landscape Design
• Preferred Technology Vendor 
• Cultural/Retail A!liations 
• View Photography 
• Legal Team 

Market Intelligence 
• Select Comparables
• Pipeline Inventory
• Quarterly Reports (ongoing)
• Sales Gallery Tours
• Broker Focus Groups
• Schedule B
• Benchmarking Surveys

Analytics
• View Study
• Unit Mix Strategy
• SWOT 
• Pricing Strategy 

Deliverables 
• Marketing and Design Positioning
• View Study Scope of Work 
• Designer Recommendations
• Designer Scope of Work/RFPS
• Consultant Recommendations
• Core and Circulation Review
• Floorplate Demising Blocking

Diagrams
• Residential Planning Guidelines
• Premium Residences Program
• Amenity and Service Program
• Kitchen and Bathroom Program
• Appliance Packages
• Floorplans, Systems and

Finishes Review
• Value Engineering Priorities
• Premediated Combinations Plan

Core Team 
• Creative Agency 
• Rendering Artists 
• Context Photography 
• Building Model Vendors
• Public Relations (domestic,

international)
• Media Planning
• Technology
• Commercial broker (Sales Gallery 

identi"cation)
• Strategic Partnerships
•Legal Team 

Consumer Research 
• Broker Focus Groups
• Target Buyer Pro"les
• International Outreach Plan
• Sales Gallery Tours

Brand Positioning
• CPS-1 Standards
• O#ering Plan Standards
• Brand Identity 
• Logo
• Collateral
• Website 
• SEO

Strategic Brand Positioning
• Marketing Timeline and Budget
• Creative Direction/Vendor Oversight
• Best Practices
• Creative Agency RFP
• Building Model RFP
• Marketing Plans Review
• Renderings Review
• Sales Gallery Program
• Model Residence Program
• Media and Public Relations Plan
• Broker and Consumer Events

Core Team 
• Creative Agency 
• Rendering Artists
• Context Photography
• Building Model Vendors
• Public Relations (domestic,

international)
• Media Planning
• Technology 
• Strategic Partnerships
• Legal Team 

Execution 
• Sales Gallery 
• Model Residence
• Renderings and Displays
• Marketing Floorplans
• Building Model
• Photography 
• Stationary 
• Brochure
• Rack Brochure
• Broker Gi$s
• Sales Film
• Teaser Site/Registration page
• Full website
• Advertising (Print and Digital)
• EDM Campaign
• Public Relations and Social

Media Plan
• CPS-1 Filing
• O#ering Plan Filing
• Global Markets Package

Core Team 
• Sales Director
• Sales Associate
• Sales Administrator
• Operations
• Public Relations (domestic,

international)
• Media Planning
• Creative Agency 
• Legal Team 

Objectives
• Create Initial Sales Velocity 
• Private Previews (for friends and

family conversion)
• Identify Broker Ambassadors
• Sales Gallery Completion
• Fact Sheet and Sales Manual
• Build Property Launch

Activations/Considerations
• Teaser Website 
• Engage Friends and Family
• Broker Outreach
• SEO Campaign
• International Road (Knight Frank)
• Cross-marketing campaign
• Sponsorships
• Event Partners
• Initiate Global Markets Strategy

(upon package execution)

Deliverables
• O#ering Plan
• Sales Gallery 
• Fact Sheet
• Select Renderings
• Registration Page
• Rack Brochure
• Site Signage
• Sales Manual
• Select Inventory Release
• Contract Process
• Global Markets Deliverables

Core Team 
• Sales Director 
• Sales Associate 
• Sales Administrator 
• Operations
• Public Relations (domestic,

international)
• Media Planning
• Creative Agency 
• Legal Team 

Objectives
• Friends and Family Conversion
• Evaluate Pricing
• Release Strategy
• Evaluate Market Response
• Open Sales Gallery 
• Monitor Domestic and Int. Sales

Activations/Considerations 
• Launch Full Website
• Launch Ad Campaigns
• Announcement EDM to DE
• Market Listings Live
• Link Website to Appropriate Markets
• Sales Gallery Grand Opening

and Press
• Engage Partnerships and Events
• Public Launch and Cocktail

Reception
• Brokerage Community Outreach
• Public Relations Promotions

Deliverables 
• Fact sheet
• Tablet Application 
• Brochures
• Renderings
• Full Website 
• Floorplans
• View Photography 
• Sales Film
• Signage
• Listings
• Partnerships



RENTAL & CONDO 
DEVELOPMENT 

Past and Present



PAST DEVELOPMENTS

160 Leroy

5 Beekman

35 West 15th Street     

One West End

11 Beach

5 River Park

Beckford Tower

438 East 12th Street

1 Prospect Park West

10 Madison Square

400 Fi"h Avenue

West Village

Financial District

Flatiron

Lincoln Square

Tribeca

Cobble Hill

Upper East Side

East Village

Park Slope

Flatiron

Midtown



CURRENT DEVELOPMENTS

125 Greenwich St, 
The Greenwich 

53 West 53

135 East 47th Street, 
Monogram

30 Front St

20 East 76th, The Surrey

201 East 74th

695 Fi"h Ave, Mandarin 
Oriental Residences 

303 Park Ave, Waldorf 
Astoria

200 East 20th 

Downtown,
Manha%an

Midtown,
Manha%an

Midtown,
Manha%an

Dumbo,
Brooklyn 

Upper East Side,
Manha%an

Upper East Side,
Manha%an

Midtown,
Manha%an

Midtown,
Manha%an

Gramercy Park ,
Manha%an
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