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August 2021 Time Capsule

H ow IS the real estate market in Westchester and Playa del Rey?  It 
could make your head spin, honestly!!  It has been acting like a bag of 
tricks! Surprises, delights, disappointments and flops. The dynamics 

have had buyers, sellers and investors shaking their heads in every direction 
possible! YES nods from sellers and developers; NO nods from some buyers 
and renters. Bowed heads for many of those in the grey spaces in between. 
If you are a homeowner, your residence may currently be worth more than 
it ever has been. 

In these current “roaring ‘20s”, the real estate market is a quintessential topic.  
We ALL live somewhere.  The cost of housing is a real dilemma. Rising values 
are animatedly generating media, marketing and conversations. Neighbors 
are astonished to see how home values across our neighborhoods have 
appreciated in the past 12 months. You’ve likely heard the buzz:

• Home values are up

• Inventory of homes for sale is low

• Mortgage interest rates are historically low

• NOW is the time to capitalize on the real estate market

When the COVID pandemic shut California down, HOME became more essential 
than ever.  It also, however, caused occupants’ needs to change in many 
cases. WFH (work from home) got added to our vernacular.  That meant there 
were likely more of you in your household working, studying, schooling and 
Zooming from the same residence! That created a need for adjustments in 
living situations for many. Some condo-dwellers needed to get a house with 
a yard to be able to go outside and breathe!  Many people adopted animals 
during lockdown so pet owners became buyers of homes with more needs 
for space, yards and outdoor areas. Couples became families in surprising 
numbers as COVID brought more babies into our world. Conversely, many lost 
loved ones during all this chaos and stress which created pivotal moments 
of cross-generational transfers of real estate wealth.  

The gap between owning and renting has narrowed as rental costs have 
increased over the years. So, once a buyer has managed to wrangle the 
down payment, he/she may be paying a similar monthly cost (for principal 
and interest) as when he/she were renting.  Of course, wrapped into the total 
expenses of homeownership, you need to add the costs of annual property 
taxes and insurance.  Additionally, homeowners dues can be an add-on 
if you buy a condo or purchase in an area where there is a Homeowners 
Association. Yet, once you take into consideration the additional tax benefits 
of home ownership, home owners are definitely accelerating their wealth in 
the present housing climate.

Some of the top trends I am seeing in the marketplace are:

• Properties priced slightly under expected current market value are receiving 
multiple offers from buyers with the sales price being driven higher by willing 
and desirous buyers.

• Great homes in move-in condition are generating prompt offers with homes 
selling briskly in the matter of a week or two.  In our more normal market, 
30-45 days would be considered a more expected transactional pace. 

• Home builders creating new homes or handsomely remodeled homes have 
been met with gratitude and greater compensation from the buyers. With 
the interest rates this low, the mortgage capital is VERY affordable.  This has 
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meant that homebuyers can pay more for a remodeled home rather than 
needing extra funds for a “needs updating” adobe.  

• Overpriced sellers are, in some cases, overshooting the market in hopes of 
capitalizing on the velocity and competitiveness of the buying environment. 
This is costing some sellers longer marketing times to find their buyer(s) as 
well as more difficult negotiations when seller and buyer are further apart 
in their perspectives of property value.

Sales over the past year have been robust in both Westchester and PdR. In 
Westchester, year-over-year number of sales has increased by 58%. Average 
sales price for a Single Family Residence (SFR) is now $1,382,500 (increased by 
$52,500 from 12 months prior). In Playa del Rey SFRs, year-over-year number of 
sales as well as sold dollar volume both doubled. Average sales price increased 
to $2,153,000 (up by $413,000 from 12 months prior). Consequently, my 
advice is to keep paying those mortgages because the return on investment 
has been quite stellar!

One more value enhancing outlier – with the Summer Olympics returning 
to Los Angeles again in 2028, there will be varied and growing international 
demand for housing in our neighborhoods. So, with increasing demands to 
live in our great neighborhoods, Westchester and Playa del Rey real estate 
continues to be “72 and sunny”.  u


