
The meaning of home is personal. 
It is where mornings begin, families 
gather, and life unfolds. For today’s 
buyers, a home is more than square 
footage, finishes or an address. It is a 
reflection of how they want to live.

That perspective is at the heart 
of Reisdorf Metz & Partners at Russ 
Lyon Sotheby’s International Realty. 
Led by Kathy Reisdorf and Cindy Metz, 
the all-women team brings more than 
50 years of collective experience and 
second- and third-generation pedigree 
in real estate to every client relationship. 
Their business is built on a simple 
philosophy: real estate is not just about 
the transaction, but the people and lives 
behind it.

Each member of Reisdorf Metz & 
Partners brings an accomplished business 
background and higher education to her 
role, creating an approach grounded 
in market knowledge, sound business 
judgment and thoughtful strategy. 
From navigating changing markets 
to negotiating complex transactions, 
the team understands that every 
move comes with its own priorities, 
opportunities and challenges.

“We are full-time agents who 
provide full-time service,” Reisdorf 
says. “Our philosophy is simple: we are 
private, professional and persistent.”

Serving clients throughout the 
Valley and across a wide range of 
properties and price points, Reisdorf 
Metz & Partners has a strong presence 
in Scottsdale, Paradise Valley, Arcadia 
and Cave Creek. With deep Arizona 
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roots and an understanding of the 
communities they serve, the team brings 
local perspective to every search, sale 
and negotiation.

“Our business is built on 
relationships,” says Metz. “Our first-time 
homebuyers and relocating families are 
just as important as our clients shopping 
for luxury retreats or right-sizing for 
retirement.”

No matter the price point or 
circumstance, the team’s approach begins 
with understanding the client first, then 
the property. Whether helping a first-time 
buyer find a place to call home, guiding 
a family through a move, or assisting 
a client in finding the perfect vacation 
property, their role extends well beyond 
opening doors and writing contracts.

“We view our role as trusted 
advisors - often providing a steady hand 
during an emotional or complicated 
move,” Reisdorf says.

For Kathy and Cindy, a home is more 
than an asset. It is where life happens. 
And while a successful transaction 
is important, it is only one part of a 
relationship that can last for years.

Their goal is to become the trusted 
real estate resource clients return to, and 
confidently recommend to their family 
and friends, through every stage of life.

Because in a business built on 
generations of experience, perhaps 
the greatest compliment is serving 
generations of clients.

For Kathy and Cindy, the philosophy 
remains the same: experience matters, 
relationships matter and results matter.


