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| T love being a mom! Somewhers
| wlung the line, T also got really good at
real estate, bul it wasn®t my original
| plan,” lawgrhs Hannah Gigley, leader of
the Gigley Team at REMAX Four
Comers. However humble Hamnah
Ty ]:u: her stals don't lie. She is in the Top 1% aof
RIALTGRS" in the State of Texas, and her list of
awards and accolades is lengthy, In I'm.:l1 for Hannuh
“gomewhere along  the lme™ actually happened
immnediately.

A former mntenor decorator, Hammah eamed her real
estate license in 2004 as the result of a family need.
“We had a child with special needs and we needed
more incomne moonder o meet his school nesds™ she
recalls. Hammah promplly eamed the *Rookie of the
Wear” award after her firal full vear in real estate. “T dud
everything myone asked. T never smd no. T was the
person everyone himded the real esiate they didn "t wanl
toy iy, Tk Tenses and tiny houses.™

Tor the next several years, Hannah worked as a solo
agent before realizing that she wasn't going o
survive without help, She hived her frat assistant a
few years mio busmess which happened o coincide
with the real estate crash, but iromeally wound up
being some of her best vears.

“T am so thankful for all T leamed during the crash. Tt
gave e mn opportunity b dig in and Tearn. TEmade me
u more well-runded agent,” she says. T leamed about
shorl sales and foreclosures, and lewmed more about
e Lo rarket homies w sell, md my listings continued
o sell, even moa down market”™ she adds. The downlurn
also reinfomced her commitment o make sure that all of
her clients view real estale as an investment.

“My futher was m economisl, so Ive always plamed
lemp-term. A home 15 @ investment, and T wnt to help
buyens-particularly young couples and first time home
buyers-to understand that. T want to make sure that
they don't gel in over their heads,” she exploms.

These days, with the real edtate market in recovery from
ihe recession, Hannah has focused additional eforts on

studying what 18 next in marketing amd technology.
“Technology changes so fast, my leamn i3 constantly
changing and morphing with i, she says. “We spend a
Iot of time focusing on new and emeremge opportunides
with social media,” she adds, Fer tearn has grown o
mclucke a toml of three assistamts and o buyers agent.

Harmah's position at the: top of the DallasTL Worth real
eilate market, coupled with her role as o wife md
mother to 4 children wouldn't ssem o leave muoch
spare tme, yet she sill finds tme womise money o
charity. “My son started Aanm’s Race & Roll for
children amd adolis with special needs o experience the
theill of accomplishmge and Gmshmg a race. Tn ils Grst
year, we had over 350 people who ran, walked orrolled
in wheel chairs and scooters to finish the race. We
raised over 527,000 for charly,” Hannah says. That
money was then donated o varioos charities including
Especially Meeded, ManeGail, mad others. Tneidentally,
Harmah 1 also a miathlete, mmd Marathon nunner wha
frequently competes in additiomal mathlons, some of
which alae raise money for charity.

Ag fr vs the oo is concemed, Harmah sees a long
career it real estate ahead of her, “My focus i o have a
happy family, and happy clients and o help others. T
dom’'t necessarily need to grow my leam any bigger or be
a ot busier. T want o keep my team busy, and emming
momney, and T want o continue o provide excellent
service o my clients.”

For more information about Hannah,
visit www.gigleyrealestate.com
call 214-402-7488 or email
Hannah@giglevrealestate.com




