
Buyer’s Guide

Your Guide to a
Seamless, Stress-Free

Home Purchase



So you have one less thing 
to worry about

From the #1 brokerage
in the U.S.

One place to collaborate 
throughout the entire process

One Place for Home

One platform to access inventory 
only available at Compass

Source: #1 based on 2022, 2023 and 2024 closed sales volume. RealTrends Verified 



A Single Dashboard From 
Search to Signing

The real estate market is competitive, and successfully navigating 
it demands effective communication and informed decision-making. 
That’s what the Compass One dashboard was designed for: to 
provide 24/7 transparency, equipping us both with a streamlined 
way to organize your search, seamlessly collaborate throughout, 
and operate in lockstep before, during, and after the purchase.



Less Stress at Every Turn

Whether you’re purchasing your first home or starting a new 
chapter, the buyer journey is filled with excitement and joy — 
and, inevitably, the occasional moment of stress.

Compass One simplifies the process, serving as a single 
destination where we can organize your search so that you can 
find your place faster and with complete confidence.

Keep up to date
View your timeline for a comprehensive 
overview of upcoming steps, recent 
updates, and pending tasks. You’ll know 
where we stand, what’s next, and have 
full visibility into how I’m moving your 
transaction forward.

Start your search
Access thousands of listings from your 
personalized dashboard, including properties 
that are only available at Compass.

Collaborate with ease
Organize, share, and comment on your 
favorite homes. You can stay on top of new 
listings, request tours, and view your tour 
schedule with ease.

Know your team
Access contact information for all parties 
involved in your transaction, including 
members of my team, loan officer, and 
closing partners like title and escrow.

Stay organized
Easily reference your signed documents, 
forms, and other relevant paperwork all 
from one place.



1
Buyer Consultation

First, we will connect for an initial 
consultation to discuss what you 
are looking for in your next home 
and get you set up on the 
Compass One platform so I can 
help guide your search.

2
Buyer Representation 
Agreement

We will establish a mutual business 
agreement, shared and saved in 
your Compass One profile, that 
lays out my obligations to you as 
well as establishes term length, 
compensation, termination, exclusivity, 
representation, and location. Only 
once we’ve both agreed on the terms 
and signed can I show or send you 
any properties.

3
Get Pre-Approved

If you are obtaining financing, getting 
a pre-approval letter from a lender 
before submitting an offer is important 
because it shows you are more likely 
to meet the proposed settlement date. 
A pre-approval letter and a good faith 
estimate from a lender will also give 
you insight into the projected down 
payment, closing costs, and expected 
monthly payment.

Guiding You Every Step of the Way



4
Find Properties That Meet 
Your Criteria

I’ll run a competitive market analysis 
of comparable properties to establish 
fair pricing and send you promising 
listings for review, including exclusive 
inventory you can only access 
through Compass. Together, we 
will curate a selection of listings that 
you can like, share, and discuss 
with me in real time through your 
Compass One dashboard.

5
Submit and Negotiate Offer

Once we find the right home, we 
will assemble a competitive offer. 
The offer states the price you are 
willing to pay and it may include 
other terms, such as whether you 
are waiving any contingencies or 
maximum timeframe to close. It is 
my job to guide you through the 
decision-making process and present 
the most compelling terms possible.

6
Sign Contract

Your contract legally commits you to 
purchase the property for a specific 
price and defines the settlement 
company, date of settlement, and 
earnest money deposit amount. In 
some cases, you may be asked to 
produce an escrow deposit indicating 
intent; the money will only be 
deposited if the contract is signed 
and agreed on by both parties.



7
Home Inspection, Disclosures, 
Reports, and Repairs

I will coordinate all desired home 
inspections and contractual 
contingencies and together we will 
review the disclosures, inspection 
report, and preliminary title report, 
at which point you can approve or 
negotiate credits or repairs. Prior to 
closing, we will schedule a final walk-
through to verify that the property
is still in acceptable condition and 
that any negotiated repairs were 
completed. All of the resulting 
documentation will be uploaded to 
Compass One for future reference 
whenever needed.

8
Loan Application 
and Appraisal

If you are obtaining financing, your 
lender will communicate what 
documentation they need, including 
bank statements, tax records, and 
pay stubs; note that typically you 
will have an agreed-upon length 
of time to obtain this mortgage 
commitment. Once your lender 
has all of your documents, they will 
review them and have an appraisal 
done on the property. If all goes to 
plan, they will issue a Clear-to-Close, 
which means your loan is complete 
and the file will be sent to the title 
company for closing.

9
Closing

Congratulations! You are now a 
homeowner. Welcome home!



Key Terms

Appraisal

Assessment of the property’s market 
value, for the purpose of obtaining a 
mortgage and performed by a licensed 
appraiser.

Assessed Value

Value placed upon property for property 
tax purposes by the Tax Collector.

Closing Costs

Expenses incidental to a sale of real 
estate, such as loan fees, appraisal fees, 
title insurance and escrow fees.

Credit

Money given to a buyer from a seller 
through escrow at closing.

Conventional Mortgage

A mortgage or Deed of Trust not obtained 
under a government insured program 
such as FHA or VA.

Contingency

Certain criteria that have to be met in 
order to finalize the sale.

Closing Statement

The statement which lists the financial 
settlement between Buyer and Seller, and
the costs each must pay.

Recording Fees

Money paid to the lender for recording a
home sale with the local authorities, thereby 
making it part of the public records.

Title Insurance

Insurance to protect the buyer and lender 
against losses arising from disputes over 
the ownership of a property.

Preliminary Title Report

A report showing the condition of title before
a sale or loan transaction. After completion
of the transaction, a new title insurance policy 
will be issued.

Home Warranty

A policy that covers certain repairs (e.g. 
plumbing/heating) of a newly purchased 
home for a period of time, typically one-year.

Fixed Rate Mortgage

A loan on which the interest rate and
monthly payment do not change.

Earnest Money Deposit

Buyers in California usually deposit 3% of
the purchase price to show that the buyer
is serious about purchasing the home. It is
usually refundable in the event a contingency
in the sales contract cannot be met.

Escrow

A neutral third party that handles the transfer
of any money during the sale of a home from 
initial deposit to final funding and closing.



FINANCIAL OBLIGATIONS
Below is a list of potential financial obligations you will have related to your home 
purchase. This is meant to be a general guideline for your expectations and we/your 
lender will provide estimates based on the specific home you choose.
 
Earnest Money Deposit (Escrow) Average ~ 5%
This is the good faith deposit provided as part of your offer. The amount is determined 
based on the sale price. It’s held by the listing brokerage or escrow company in a non-
interest bearing escrow account.
 
Loan Down Payment
The amount you will need for a down payment is determined by the type of loan you 
qualify for:
•          FHA Financing: 3-5%
•          Conventional Financing: 20%
 
Inspections Average $500-$1000 Depending On Home Size
•           Including home, radon, termite, and more.
 
Appraisal
Average ~ $400-$600
Lenders require one or more appraisals in order to approve your loan. You will need to 
complete your payment up front.
Insurance
Buyers should budget for homeowners insurance, private mortgage insurance if the 
down payment is under 20%, and title insurance. Depending on the location, you may 
also need flood or earthquake insurance. These costs protect both the buyer and the 
lender from potential risks.
 
Closing Costs Average ~ 2-5%
Closing costs are the funds you will need to have in order to settle, unless negotiated 
otherwise.
 
Commission
Sellers may pay all or part of a buyer’s broker commission during a real estate 
transaction. If the seller does not pay on behalf of a buyer, you as the buyer may be 
required to pay commission.



BUYER REPRESENTATION AGREEMENT

Before we start seeing properties, this agreement is required by law and 
allows Compass and me, as your agent, to legally and exclusively represent 
you and your interests. It establishes a formal relationship between us and 
outlines the terms and conditions under which I will assist you with your 
property search.
Essential Components of the Buyer Representation Agreement:
 
 
 
1.    Scope of Services: Defines the services I will provide you including 
property search, property showings, negotiation, and assistance with the 
purchase process.
 
2.      Property Type and Location: The agreement may include details about 
the type of property you are interested in (e.g. single family, condo, 
commercial property, etc.) and the geographic area where you are looking to 
purchase.
3.      Duration: The agreement specifies the period during which you are 
committed to working exclusively with me (typically 6 months).
 
4.       Compensation: The agreement specifies how Compass will be 
compensated as it relates to your representation. We can have a 
conversation at the start of your search to discuss payment scenarios so we 
can memorialize it in writing in this agreement. Commissions are negotiable.
 
 
 
 

 
We will review the agreement together before I ask you to sign anything.



Let’s Chat About Commissions!
 
As your Realtor, my goal is simple:
 Help you find the perfect home  Negotiate the best price
  Close on your timeline
 Keep the process as stress-free as possible
 
Commissions  101
 
Normally, the seller covers the commission, which is split between the buyer’s 
agent’s broker and the seller’s broker, and then divided between the agents 
themselves.
However, with recent changes in laws and practices, listing brokers  are no 
longer required to disclose the commission in the MLS. While uncommon, 
some properties may not offer a buyer agent  commission. If this happens, 
here’s how we can handle it:
1.     Include my commission in the negotiation of your offer.
2.     Request a seller credit to cover my fee.
3.     Pay my commission as part of your closing costs.
No matter the structure, I’m committed to finding you the right home and 
negotiating the best terms. I’ll make sure you’re fully informed, comfortable, 
and confident every step of the way.
Let me know if you’d like to chat about how this works!



Buying with Compass: A Smarter, 
More Streamlined Search

Access inventory only available at Compass, compare 
properties from your Compass One dashboard, and 
close on a home you love faster and with confidence. 

Sources 
#1 based on 2022, 2023 and 2024 closed sales volume. RealTrends Verified
Gross Transaction Value is the sum of all closing sale prices for homes transacted by Compass agents. We include the value of a single transaction twice when our agents serve both the home 
buyer and home seller in the transaction.

#1
U.S. Residential Brokerage 
for 3 Years Running

$186B+
Annual Value of Homes Transacted

178K+
Homes Transacted by Compass 
Per Year

34K
Top-ranked Agents Nationwide



Selling in the future?
I’ll be there to help



Compass is a licensed real estate broker, licensed to do business as Compass RE in Delaware, Idaho, New Jersey,
Pennsylvania and Tennessee, Compass Realty Group in Kansas and Missouri, Compass Carolinas, LLC in South Carolina,
and Compass Real Estate in New Hampshire, Maine, Vermont, Washington, DC., Idaho and Wyoming and abides by
Equal Housing Opportunity laws.

Compass is a licensed real estate broker and abides by Equal Housing Opportunity laws. All material presented herein is intended 
for informational purposes only. Information is compiled from sources deemed reliable but is subject to errors, or omissions.

Scott Champagne

The Bravo Group - Founder
M: 401.447.8210

scott.champagne@compass.com


