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National Review

When it comes to housing, expectations shape everything. The fear of missing out—or losing out—often influences our
decisions more than we realize. Research shows that financial loss feels twice as painful as financial gain feels rewarding.
In 2024, this mindset played a key role in a significant slowdown in home sales. Buyers were told that lower mortgage
rates were on the horizon, but those rates never materialized. Sellers held out, hoping new inventory would inspire their
next move, but fresh listings remained scarce.

With mortgage rates below 7% for over twenty years, it’s easy to forget that they peaked at over 16.5% in 1981. Since
2022, rates have fluctuated between 6.1% and 7.8%. The ultra-low rates of 3-4% are unlikely to return anytime soon.

Despite demand consistently outpacing supply for years, ongoing inventory issues, and relatively stable mortgage rates,
buyer confidence has not recovered enough to spark a market rebound. Home sales in 2024 are expected to finish about
5% lower than in 2023, largely due to limited inventory—and increasingly, due to affordability concerns that are shrinking
the pool of qualified buyers.

Looking Ahead to 2025

The financial world thrives on predictability, but 2025 promises significant change. With new national leadership comes
fresh priorities that willimpact markets in unpredictable ways. In this context, we want to highlight some key areas that
homeowners and prospective buyers should closely monitor. As housing represents the largest investment for many
families, all eyes will be on this sector.

For more than seven years, low inventory has dominated housing headlines. Ongoing demand makes it crucial for
policymakers to focus on increasing supply. Solutions like deregulation and local zoning changes could help, but they
require both time and political will. States like California and Oregon have eliminated single-family zoning requirements
in an effort to encourage denser housing. However, the most effective levers for improving construction timelines and
costs lie within local jurisdictions.
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Housing Trends

Challenges in Homebuilding

Even if regulations ease, construction costs remain a significant hurdle. Publicly traded homebuilder stocks have
outperformed the broader market over the past five years, maintaining strong profit margins amid rising home prices.
Builders are hesitant to sacrifice these margins, even as affordability pressures continue to grow.

Currently, housing costs account for an average of 32.9% of household expenses. Higher interest rates have pushed
homeownership further out of reach for many families, with escalating prices and insurance costs adding to the strain. In
response, builders have focused on offering smaller, more affordable homes, but achieving widespread affordability will
likely require either lower borrowing costs or real wage growth—neither of which seems imminent.

Affordability Takes Center Stage

The Case-Shiller Home Price Index shows that home
values have grown by 94% over the past decade—
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2025 Outlook

The housing market has seen sales drop nearly 30% since 2021, but the potential for recovery remains. To spark growth,
inventory must increase—either through new construction or more resale homes. However, true affordability depends
on a decrease in borrowing costs. Local governments can help by streamlining the approval process for new builds, but
broader economic factors will also play a critical role.

If interest rates stabilize or decrease, and if local policies support faster development, 2025 could finally bring the market
the boost it needs.



Quick Stats

80%
REPEAT CLIENTS

Over 80% of our business
came from repeat clients

and referrals, a testament
to the strong connections
our agents foster.

Our success as a brokerage extends beyond

Ne St Green‘/ille transactions in 2024. This year, we are

celebrating the relationships we've built with

3 local businesses, community organizations,
2024 Ove erew and the trust of our clients.
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NESTAVERSARY HAPPY CLIENTS

In 2024, we proudly It was our privilege to guide
celebrated our 4th year more than a hundred clients
in business, marking across the Upstate with
another year of growth and their real estate needs.

commitment to serving the
Upstate.



GREENVILLE, SC

2024 MSA Overview

2024 marked a positive shift in our real estate market! Total home sales increased by 7.3%, driven by a
rise in housing inventory and a dip in mortgage interest rates below 7%. This provided much-needed relief
to buyers after the challenges of 2023. With more inventory available, homes are staying on the market

longer, giving buyers additional time to consider their options.

Sellers continue to benefit from stable demand, but pricing competitively has become increasingly

important as supply grows. Looking ahead in 2025, the heightened activity in 2024 gives us optimism for a

more balanced market that supports both buyers and sellers.




ALL PROPERTIES

In 2024, on average, a listing stayed on the
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compared to 15,308 in 2023.
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*The Greenville MSA includes the City of Greenville and Greenville County. Data as of 1/5/25.



GREENVILLE

— AVERAGE PRICE TOTAL SALES
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FIVE FORKS
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Giving Back
to our Community

These events are more than just gatherings; they are opportunities to express our immense appreciation for
the clients who entrust us with their real estate needs, and the community organizations that make Greenville a
better place. Through these efforts, we aim to foster meaningful connections and leave a lasting impact on the

community we call home.
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VATION Zoofari at the

Greenville Zoo

In the spring of 2024, we hosted Zoofari, a family-
friendly event at the Greenville Zoo, providing our
clients with a day of fun and connection. Complete
with exciting zoo exhibits and a chance to meet
the Easter Bunny, this event raised funds for The
Meyer Center for Special Children, a 501(c)(3)
not-for-profit organization dedicated to enriching
the lives of children with disabilities.

Movie & Toy Drive at
Camelot Cinemas

In the winter, we hosted a family favorite—
watching the beloved holiday classic Elf at Camelot
Cinemas. Santa joined us to hear children’s wish
lists and take photos. The event supported

Toys for Tots, with uniformed U.S. Marines who
collected the donated toys, ensuring joy reached
families across the Upstate.
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