HOUSTON

REAL PRODUCERS.

CONNECTING. ELEVATING. INSPIRING.

Syl

GF 1

&)

Chva'se¥Simiith

The Good Label Real Estate

4

T e — o~ 3 e

L




Keel‘l Eye |nSpeCtiOI‘IS i—o1 CHAMPIONS SCHOOL THE MOST RESPECTED NAME
Residential & Commercial

OF REAI. ESTATE® IN REAL ESTATE EDUCATION
e Honest - Professional - Reliable

o Serving Greater Houston Area REAL ESTATE DESIGNATIONS LOAN ORIGINATION HOME INSPECTION APPRAISAL BUSINESS ETIQUETTE
e Same-day reporting anywhere in Texas

' L] ® L] L]
Buyer's Inspection - Seller's Inspection - Rehab - New Construction It's a Great Time to Earn a NAR Realtor Des'g“at'on'

FROM
SEAMLESS
INSPECTION...

TO HOME"™%
OWNERSHIP

Champions School of Real Estate offers many designations and certifications
so successful agents can further their education and grow their business!

The more you learn, the more you earn.

...|||||||||II|||||||||| C@S 2R PSA NHC

Marketing Strategy Accredited Luxury Certified Home Pricing Strategies: New Home
& Lead Generation Home Specialist Marketing Specialist Mastering the CMA Construction
- @ ®
SRS SRES® #ABR  JEMRP!  RENE
A
Seller Representative Seniors Real Accredited Buyer Military Relocation Real Estate
Specialist Estate Specialist Representation Professional Negiotation Expert

Infrared Thermal Imaging

WDI (aka Termite) Inspections SCAN HERE TO LEARN MORE

All Courses are available via ChampionsLive, an instructor-led, live streaming online

Swimming Pool / Spa Inspections educational experience. All books and TREC elective CE credit included.

www.ChampionsSchool.com/live/designations

keeneyeinspections.net BOOK YOUR FIRST INSPECTION TODAY!

inspect@keeneyeinspections.net (8 32 ) 422-2332

5206 Waterview Meadow Dr, www.KeenEyeInspections.net AUSTIN °+ CHAMPIONSLIVE + DALLAS ¢ FORT WORTH ¢ HOUSTON + ONLINE ¢ SAN ANTONIO
Richmond, TX 77407

Open to the Public | TREC Provider #4530 | #0005 | ABR: 15-00-031-36613; MRP: 08-00-020-32625; PSA: 08-00-091-33058; ALHS: 10-00-012-38433; CHMS: 08-00-060-34739; M&LG: 08-00-012-38540; SRS: 15-00-030-32071; RENE: 15-00-110-32213
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Scale Up Your Real Estate Business (&
By Saying YES to Buyers with Bad Credit r.ctosAL

ATTENTION REALTORS: MAKE MORE $$%$
HELP CLIENTS WHO CAN'T QUALIFY! .

EASY PROCESS FOR YOU & YOUR HOMEBUYERS

v/ REALTOR PROTECTION V' ITIN #, OK

v" INCREASE YOUR SALES v FOREIGN NATIONALS

v/ SELL LISTINGS FASTER v/ STATED INCOME

v/ INCREASE YOUR LISTINGS NO BALLOON

v/ ALL CREDIT QUALIFIES v" NO PREPAYMENT PENALTY

We are here for you tool!

Houston Ships and Featured i
Real Giggles Real - 7 Easy Onboardlng
Iz'cold‘ucer - Slfy"ldu?rers L] Q @ call Us Today t
'V1SOr er lran —_—
Boardy and Chase ﬁ @ Complete a 90-minute Realtor Certification Training
MVEVER @ Start Making More Money Fast

Partner Colleague 33rd
Spotlight: Corner Masterclass
Sarah Chase Houston:
Dunham Robinson Engagement "TL Global is a wonderful place that is
h ‘ < d h "My name is Lily Garza, and I filled with wonderful people. They
Sara Krueger r and Growt "I've worked with TL Global am a realtor with Sixteen100 thoroughly explain everything in
Dunham Real Estate over the last five years and Realty. I am partnered with TL details. Mai was very friendly,

Be Inspired
Stacey
Weber-
Rubio,

Sand ‘N Sea

Properties

46

On the Rise:
Omar Scanu,
RE/MAX 5
Star Realty

TOP 200

STANDINGS

50

Top 200
Standings

HERE ARE SOME AWESOME CLIENT WINS

o -

informative and always walks me
through all available options. If you
want to get any home on the market

my clients have been Global. One of the reasons why

extremely pleased that TL Global stands out from other

, competitors is their amazing but doesn’t qualify with traditional

th.ey ve been abl»e to passion for helping people and loan and don’t want headache with
acquire the properties that just the drive and the team and paperwork, you should make an
put their families in a the family that is built here and appointment and come visit TL

Global. I gained powerful knowledge
just being here for one hour."

-Tyrone Mims, Realtor -Lily Garza, Realtor -Chau Thai, Realtor

comfortable place!" the culture."

If you are interested in contributing or nominating Realtors for certain stories,
please email us at taylor.waidhofer@realproducersmag.com

cAI.I. Us TODAY! El [ [ info@GetOwnerFinancing.com

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain

7 1 3 3 8 2 o o o ) & www.EasyRealtorMoney.com
solely those of theauthor(s). The paid advertisements contained within the Houston Real Producers magazine are not endorsed or recommended by The N2 Company or the pub- - - 5 E1- . 9 25130 Pecan Lane, Katy, TX 77494

lisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies. m

The program is for single-family or multiplex homes in foanable condition.
Condos, townhouses, and mobile homes are ineligible. TL Global is not a fender.
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This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please

PREFERRED PARTNERS

ATTORNEYS
Tyler Flood & Associates

Tyler Flood
(713) 224-5529
www.tylerflood.com

BOOKKEEPING
Sarah Dunham Group
Sarah Dunham

(832) 418-5383
www.dunhamgrp.com

CONSTRUCTION/GENERAL
CONTRACTING

Williford and Company
Charlie Williford

(832) 250-2825

EDUCATION

Champions School

of Real Estate®

Rita Santamaria

(281) 893-4484
www.ChampionsSchool.com

Real Estate Express
Rodolfo Avalos
(314) 596-7701
www.colibri.com

EXTERIOR BUILDS

Summit Property Investments
Preston Deanhardt

(252) 230-6501
www.summitproperty
investmentslic.com

FINANCING

TL Global

Til Lowery

(713) 382-5000
www.getownerfinancing.com

6 - August 2022

FURNITURE RENTAL &
STAGING SERVICES

Houston Furniture Rental

Dave Steadman

(713) 498-7956
www.houstonfurniturerentals.com

HOME INSPECTION

Bill Harvey Inspection Services
Bill Harvey

(281) 536-5477
www.harveyinspection.com

GC Home Inspections

Chad Langston

(281) 682-9558
www.gchomeinspection.com

KeenEye Inspections LLC
Chintan Patel

(832) 495-2945
www.keeneyeinspections.net

RedStar Professional

Home Inspection, Inc.
Jeremy Benefiel

(832) 270-5307
www.redstarinspections.com

HOME RENOVATION
Curbio

(810) 300-9432
Curbio.com

Renovation Sells

Byron Stewart

(832) 470-9292
www.renovationsells.com/
houston-north

HOME WARRANTY
Armadillo Home Warranty
(502) 653-20M
www.armadillo.one

support these businesses and thank them for supporting the REALTOR® community!

INSURANCE

Farmers Insurance

Jeff Tallas

(281) 935-2896
www.agents.farmers.com/tx/
sugar-land/jeffrey-tallas

Farmers Insurance

John LeBlanc

(713) 436-4707
www.agents.farmers.com/tx/
pearland/john-leblanc

Old Republic Home Protection
Terry Toole & Cindy Moccia
(713) 299-9046
www.orhp.com

INTERIOR DESIGN AND
HOME STAGING

Designs by Niki

Niki Johnson

(936) 263-8520
www.niki.decoratingden.com

Simple Elegance

Mary Scalli

(508) 648-6001
www.simplelegance.net

Staging The Nest

Ashley Fuentes

(936) 588-6710
www.stagingthenest.com

JUNK REMOVAL & HAULING

The Junkluggers

Blair Paul

(832) 948-2918
www.junkluggersofnwhouston.com

MORTGAGE LENDER
American Pacific Mortgage
Aaron Kirschbaum

(713) 213-6767
www.apmortgage.com

Blink Lending

Paul Lamnatos

(713) 462-5465
www.blinklending.com

BWC Lending

Chad Helmcamp

(713) 826-8136
www.legacymutual.com

CMG FINANCIAL

Doug Luza

(832) 575-2210
www.cmgfi.com/mysite/doug-luza

Highlands Residential Mortgage
Brenda Kees

(713) 806-6628
www.highlandsmortgage.com

HomeBridge Financial Services
Dixie Sanders

(281) 222-9209
www.homebridge.com

K&G Capital Mortgage
Jay Abeya

(832) 524-3842
www.kgcm.com

MOVING COMPANY
Greenlight Movers
Robert Green

(832) 929-6683
www.glmovers.com

ODOR/MOLD REMOVAL
Hygienitech Solutions, L.L.C.
Ed Kampf

(713) 298-1449
www.hygienitechsolutions.com

REAL ESTATE TRANSACTION
COORDINATOR

Legacy Transactions

Kristi Winfree

(713) 470-7816
www.legacytransactions.com

Totality Coordinating

Melanie Butdorf

(404) 421-7607
www.totalitycoordinating.com

ROOFING

Mighty Dog Roofing-Houston
(571) 239-1196
mightydogroofing.com

Total Roof Protection Houston
Biff Schuessler

(817) 907-1025
www.totalroofprotection.com

Trinity Roofing & Restoration
Matt Dravis

(281) 782-7116
www.trinityrestoretx.com

TrueWorks Roofing

Joel Patzke

(713) 903-7663
www.trueworksroofing.com

STORAGE
Callbox Storage
www.callboxstorage.com

TITLE SERVICES
Endpoint Title
Kristin Hatfield
(281) 857-7272
www.endpoint.com

Fidelity National Title

Laurie Ford

(281) 701-5000
www.texas.fntic.com/Laurie-Ford

Patten Title Company
Tiffany Stillwell

(512) 415-1229
www.pattentitle.com

Select Title

Priscilla Pfaff

(832) 372-2777
www.select-title.com

UTILITIES

AMBIT Energy
Jeremy Hennesy

(713) 423-5040
www.electricityon.com

Houston Real Producers - 7



Vacant & Occupied Home Staging

Consulting Services ¢ Design Services GIVE YOUR CLIENT OUR NAME -
N /7 N TOHELP THEM FUTURE C U r IO
r & T :'- - - PROOF THEIR NEW ROOF

/h

PROTECTION -~ ™=t e (e Let us do the work for you.

Total Roof Protection is a roof warranty program that
provides coverage against future damages caused by
rain, wind, sleet and

-
l
|

Opr |:| 936-588-6710
J 1150 McCaleb Rd., Suite E-10, Montgomery, TX 77316
l _.. I-l'-lj Hello@ Sllglm,lh(\(sl com
4 EB@ @stagingthenest )|

AMERICAN

PACIFIC

MORTGAGE ' r FIX FIRST, POWERED TURNKEY
N PAY LATER  BY TECH CONCIERGE

Your client's home loan . - = | — o From repairs and refreshes A modern home improvement  Your dedicated Curbio team

journey - o i : e B L : ‘:} whole-home rencwattions, experience thaF gets you from takes care of every n_:ietail f_rom
e 1 G omeowners pay nothing proposal to listing 60% faster, proposal to punch-list, saving

We'll help you every  prmial TR i L "y until their home sells. and with peace-of-mind. you hours and hassles.

step of the way.

N I ith f -d d
. ak@apmortgage.com earn more with our free on-deman
Aaron Kirschbaum ‘ (713) 213-6767

Producing Branch Manager www.apmortgage.com overview webinar!

curbio.com | 844-944-2629

5667 Westerdale Drive | Fulshear, TX 77441
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Big or Small
Old or New
Near or Far
We've Got
You Covered

Proudly Serving

Farmers, AlG, Chubb, Velocity, Maison,
Centurion, UPC, Geo Vera, Wellington,
Lloyds, Sagesure, Occidental.

AALEAS

INSURANCE AGENCY

. JEFF TALLAS, LUTCE CLU

PR 713-271-2000 ¢
) - o -c \ M3-271-44 - \
N O O 281:935-2896 \

A LLLLRY jtallas@farmersagent.com F

David Steadman
O 713-983-0833 « C 713-498-7956
david@houstonfurniturerentals.com ¢ www.houstonfurniturerentals.com

BWC Lending

"BWC Lending always goes
abowe and beyond.”
-Jordan H

.v*’. k.

“Moving forward there is no

other lending company | will

@ver work with besides BWC
-Ehvis G

THE LENDER
YOU PREFER

BWC Lending operates with the highest level of
integrity, respect, and a culture of customer
sarvice that is not only expected but required.

The absolute best

Contact Me:
Chad Helmcamp | NMLS 217268

Residential Mortgage Loan Originator
B32-252-9175

chad helmcamp@bwelending.com
wiaswL bwelenging.com

|Eln(_||l’il.] commny.'
Tyler E.

@ Because We Care
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Houston Real Producers, if you’re not
hot now, you will be within a few min-
utes of reading this publisher’s note.

The real estate market, just like the
weather, is steaming! Things just
keep heating up. Is there a crash com-
ing? I believe there is. When? That’s

the million-dollar question.

Amidst the heat, I hope you are having
a wonderful month of August, and from
the bottom of my heart, I hope you had
a phenomenal summer. I swear, the
summer comes and goes so quickly, it
feels like it’s two weeks long.

Top producers and business owners
know the importance of intentionality
in spending time with family or set-

tling into “growing and building mode.”

Did you get to check off some major
milestones in your business? Or
maybe you added some people to your
team that will back your vision, help-

ing you reach the next level.

Growth and fortitude were my goals
this summer. If you haven’t met them
yet, two new key players are on the
Houston Real Producers team. Take
note of the new faces in this month’s

magazine’s “Meet the Team” section.

I am so grateful for these two women.
You’ll know why when you meet Alee
Dunlap and Kimberlin Pounders at our
next event. With their efforts and the
rest of our fantastic team, we continue
to break through barriers and chart
new waters, growing our magazine and

podcast, Disruption Nation.

Speaking of the magazine, a big shout
out to Skyler Tran and Chase Smith as
this month’s cover features and excep-
tional REALTORS® Omar Scanu and
Stacey Rubio.

I would like to also give special rec-
ognition to our own Sarah Dunham
of Sarah Dunham Group. We’re

so excited to share her story with

our community this month.

Congratulations to last month’s
Masterclass Houston panelists and mod-
erators: James Krueger, Randy Olive,
Angeline Clark, and Charlie Kriegel.
Check out all the fantastic photos courtesy
of Jason Dotson Photography.

Finally, a giant shout-out to the sponsors
for our summer boat events: Sail the Sea
with HRP and Ships and Giggles. Make sure
you make it to our next event! Thanks to:
Alpha Comercial Group

Fidelity National Title

TL Global

KeenEye Inspections LLC

As always, if you’d like to become more
involved in our community, know a friend
or business we should discuss featuring in
the magazine, highlighting on our social
platforms, or becoming a new community

member, reach out anytime.

Be great,

TAYLOR WAIDHOFER
Houston Real Producers
Taylorwaidhofer@n2co.com




MEET THE

HOUSTON

REAL PRODUCERS TEAM

ERNESTO
GARCIA

CO BRANCH MANAGER
SENIOR ESCROW OFFICER

With almost a decade of experience in the field
of real estate, Ernesto is one of Patten Title's
valued professionals. Fueled by the company’s
positive culture, Ernesto is focused on helping
both his clients and closing team develop
professionally in the real estate process and it
is his hope that each person will reach all of
their goals.

Taylor Waidhofer Alee Dunlap Kimberlin Pounders  Haley Van Bellingham

President Sales Assistant Executive Administrator Publication Manager

The River Oaks office is home to Patten Title's
prestigious headquarters. The leadership and
Central Houston business development teams
are based out of this office as well as Ernesto’s
Closing Team One. The River Oaks office is
located off the 610 West Loop freeway across
from dining delight Liberty Kitchen and the St.

Regis Hotel and boasts four elegantly designed Stephanie Yanis Christine Mufioz Reynante Soriano Blaine Walker
Closing rooms for comfort and privaCy on Content Coordinator Business Administrator Digital Marketing & Marketing Manager

closing days. _Artwork

PATTEN TITLE - RIVER OAKS
4265 San Felipe Street, Ste 400
Houston, TX 77027

¢ 713.621.5808
s ClosingTeam1@PattenTitle.com

Sarah Dunham Jason Dotson Michelle Butler Megan Taylor-DiCenzo
Accountant Photographer Photographer Writer

“It was great working with Closing Team 1 at Patten Title Company! Fast, efficient, and responsive;
it was a breeze. Thank You Closing Team 1!” - Amanda G.

; I : \ at i

i, i i x - Wi 0 . . e

. ) j Isabella Browne-Lércher Emily Willams Caitlin Gurther PJ T. de Barros

] PATT E N /) % / 1 (f K ° f m Writer Writer Writer Writer
7/‘ ol JLIALE D) 07 N J/

TITLE COMPANY PattenTitle.com
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' Let the FCCU team find the loan
| ] , J that fits your needs today!
! Close in as little as 30 days.
RITA SANTAMARIA
CEO/Owner
Champions School of
Real Estate

CONGRATULATIONS,

GEORGE CHEAIRS!

Appointed SVP, Real Estate

.\ His team closed over $180 Million in
> EuLBu%I Real Eﬁtate loans in 2020

T CREDIT UMION © ‘ -

FCCU. DRG/HDMELOANE

DANA KERVIN KARINA LOKEN CHRISTY BUCK LAURIE FORD
Broker Associate President President - Owner - Broker President
Beth Wolf Realtors Keller Williams Platinum Infinity Real Estate Group - The Fidelity National Title
Christy Buck Team

Why Choose Trinity Roofing and Restoration?
YOU NEED A ROOFING EXPERTI

SDlended & Slevsed Vines
featuung Scout & Collar

'Y

e

- ]

¥/ -
» Dare to change the way you wine.
ook
DIXIE SANDERS GORDON FOX CHRIS SEARS WARD ARENDT _— - ==
Mortgage Loan Originat o) Co-Found President i B 15k 53 e o e o
gage Loan Originator wner o-Founder residen ‘ l! .;ﬁ,_i Wi;_ﬁlﬁ F mm
HomeBridge Financial Fox Inspection Group The Sears Group Arendt Marilyn Properties e A i L]
Services, Inc. L T

ROOFING & RESTORATION

L

» i ._ '-'.-' L rmitz_}/

—

- Fa.
» / -2, ) ElL e - Honest and hard working
G Hold steadfast to what's right.
rown natumlly and bottled consciously, Adapiable and overcome obstacles
there will never be any doubt that you are o e [ ey
R drinking delicious clean-crafted” wine. Love who we serve
MICHAEL BOSSART MATT BERTRAM BILLY BRAY FREDDY GOERGES RICHARD W. SLEMAKER lil ) . . -
Team Leader Digital Marketing President - Outsourced Founder & CEO President %l[/ld OC[)W MG"hGW DrGVIS "m”yres'oretx'com
Keller Williams Realty EWR Digital Risk Managers Houston Young Professionals The Downtown Rotary Club Scout & Cellar Independent Consultant 281.782.7116 Ofﬁce@'rrinityres’rorerx.com
of Houston 713-805-6340 * www.scoutandcellar.com/bbwines MattD@frinityrestoretx.com Commercial and Residential Services
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Photos by Jason Dotson, Dotson Photography

As always, it was an incredible turnout at our latest

boat event, Ships and Giggles on the Lake.

We connected, we danced and had fun, and we got

to know one another more than ever before.

We couldn’t put together these over-the-top exclu-

sive events without our incredible sponsors.

O ~——
- [rinity

A FRAOTEC TR
ROOFING & RESTORATION
f 1 o
=) SN Armadillo
BOSS

@ TruPlace

Fidelity Mational Title

8 CHAMPIONS SCHOOL
\ AMERICAN " OF REAL ESTATE"
%W FACIFIC

MORTGAGE

DISRUPTION

1

L o7 v If you missed our last event, you’re missing
jﬁ_\ A ~*‘ out! Become a sponsor today. Email Taylor.
TEEL“SE_EL < Waidhofer@n2co.com for the latest on all our
E‘.:EEIJ‘.SSJ&:FH L - , h 1 ; L : | e lal i alo) L ; S8 events and sponsorships.

H ECTH
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G=lectricityOn.
Stop Paying Too Much For Electricity

Service and support we offer:
4% AMBITENERGY  *Start or switch today
1 = o *Same day set up available
| / *Great rates with secure savings
L *Free Energy program
\ OO0 / *Call for free quote

#

| Become an Ambit Energy Customer
See why more than one million Customers
across America and around the world
have chosen Ambit Energy.

Check out our rates and products today!

Jeremy or Mimi Hennesy
832-548-0134
Call today

www.electricityon.com

Let us turn the Electricity On in your HOMES

HIGHLANDS

RESIDENTIAL MORTGAGE

Brenda Kees

I Loan Officer | NMLS #512554
(713) 806-6628
BKees@highlandsmortgage.com
www.ApplyWithBrenda.com

12243 Queenston Blvd, Ste D
Houston, TX 77095

Corporate Address: 12001 N Central Expressway, Ste. 750 - Dallas, TX 75243

Tired of struggling to
find quality agents?

We can help!

We offer a free referral program and access to our career fairs.

¥ Extend discounts for pre-licensing ¥ Access to industry specific
courses with your personal URL attendees seeking

that we provide to you J! VIP advanced registration
¥ Earn revenue share on referrals options

’ Real Estate Express and McKisseck are part of the
Colibri Real Estate Colibri Real Estate family of brands

Learn more today! ?

Email: Rodolfo.Avalos@colibrigroup.com | Phone: 314.529.8006 Real Estate McKissock

National Business Development Director, Real Estate Education Express Learning

Highlands Residential Mortgage, Ltd. is an Equal Housing Lender || Company NMLS 134871

| EWR DIGITAL

Award Winning

Marketing & Design
for 20+ Years!

STRATEGY - SEO - WEB DESIGN
BRANDING - PAID MEDIA
VIDEO PRODUCTION

SCHEDULE YOUR FREE -
CONSULTATION AT | ewrdlgltaIrCQm

18 - August 2022
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PREFESRZIONAL HOME STAGIME B I~TERIOR DESIEM

Home Staging, the key ingredient

0 Sweeedsful Real Estate Marketing.

On the Market 1 Year. Staged & Sold in 3 Days.
FuII Price Cash Offer

'1'
eM

arket %

(877) 458-8254 | WWW.SIMPLEELEGANCETX.COM
612 SPRING HILL ROAD, SUITE 150, SPRING, TX 77386

SUMMIT

CUSTOM POOLS

Free robotic cleaner with every build.

(281) 816-9825
sales@summitcustompools.com
2002 Timberloch Place Suite 200,
The Woodlands, TX

@summitcustompools

TOTALITY

TRANSACTION COORDINATING

Totality. The Total Package
info@totalitytc.com
(404) 421-7607
www.totalitycoordinating.com

Total-Package Real Estate Concierge Service

Contract to Close
Listing Input
Prep and Administrative Services
Social Media Packages

TOTALITY. Y CEIRIRETYErS




P» featured real producers

By Megan Taylor-DiCenzo
Photos by Michelle Butler, Kolibri Photography

Skyle

LABEL A Friendship Made from
REAL ESTATE Business, A Business
Made from Friendship

Skyler Tran and Chase Smith met about six years ago. They

were both working for the same brokerage and found an

immediate synergy.

“It’s been a fun, wild ride in the best way,” Chase said. “A lot of

the real estate industry doesn’t do partnerships like this.”

“He had some fresh ideas, and I had some founda-
tional, old-school ideas,” Skyler added. “It was cool
to marry both and get a unique style and perspective.
That, in turn, fostered a friendship. We started trav-
eling and hanging out, which gave birth to our new

baby, our company: The Good Label Real Estate.”

Houston Real Producers

21



Let’s go back to the germination of this partnership. In
2006, Skyler worked in real estate but took a job in oil
and gas during the recession. Real estate lingered on the

back burner.

“My aunt, who owns about 15 properties in San Francisco,
has always been the pushing factor behind my getting into
real estate,” Skyler said. “She saw my people-person skills

and said, You’re a hustler. You give 110%.”

Ready to dive back into real estate, Skyler retook the
tests in 2015 when his license lapsed.

“That’s when I jump-started my career in real estate
again,” he remembered. “Five years after that, I got my

broker’s license, and here we are.”

Chase sold cars in high school for extra money; he was

also in oil and gas since he was about 19. However, Chase

o O

e

-
e

realized he had a lot of skills he wasn’t utilizing, and

he was ready for a change.

“In 2015, I decided to take a bet on myself and get my
real estate license,” he shared. “I was open to what I
could do with my life, and out of all the choices I had,
real estate was the riskiest, but after many family

talks, real estate was the best fit.”

Chase interviewed with about eight brokerages
before he chose the one that was right for him, which
is where he met Skyler.

“We hit it off,” Chase remembered. “Skyler taught
me how to run CRMs. He taught me how to be

organized.”

Given their start, it’s no wonder that sharing knowl-
edge has been a tenet of The Good Label.

“We have a giving attitude,” Skyler said. “The abun-
dance attitude can take you further than being afraid
to share your knowledge. We want to leave this place
better than we found it.”

22 - August 2022 Houston Real Producers - 23
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Skyler and Chase are also excited about the value they can offer
both their agents and their clients. “For the price of one, you get

two people and multiple perspectives,” Skyler said.

Chase and Skyler agree on a lot; they have the same vision and
goal. “But of course, there are different methods of madness,”
Chase laughed. “Skyler is detail-oriented, and sometimes, 'm

not. That compliments me.”

Chase has capitalized on the niche specialty of cryptocurrency
transactions. Crypto real estate transactions open The Good

Label to a whole new clientele.

“Right now, it’s unknown, like the Wild West,” Chase said. “But
I think it will be huge. As far as I know, we’re the first to offer
this in Texas, but it is already happening in

California and Florida. Using crypto is a benefit;

many problems like slow closing times and

fraud could be solved with cryptocurrency. For
example, instead of 30 days to close, it can take
three minutes. The hard thing is getting people

to know how to do it, or even that it exists.”

Skyler and Chase are already looking to the
future: “We offer things no one else does, such
as crypto,” Chase shared. “I think our brand

will spread like wildfire because we have good
agents, good people, good experiences. The mar-
ket will do what it’s going to do. We don’t have
control over that. We need to watch it and adapt

to it. We need to help our agents live by it.”

Speaking of agents, The Good Label has a total of five at the

moment, and they are looking to grow that number with more

brand Will Spread like-minded people.

“Our vetting process for hiring is pretty selective,” Skyler shared.
“We want to make sure that you're the right fit for us and that
we’re the right fit for you. We don’t want you to be a cookie-cutter

like wildfire because

agent. We are a nurturing backbone when it comes to our agents.”

Skyler and Chase have found their fit.

We have good agen ts, “This is definitely my calling, and I get to do it with my best

friend, which is even better,” Chase said. “I'm grateful for it.”

“We run as one unit, like a family,” Skyler added. “Sometimes,
with a partnership, it’s like a Venn diagram. But with us, it’s
gOOd people, gOOd just like a circle. We both come from great families. We believe
wholeheartedly in teamwork. Have you heard that old adage? If
you want to go fast, go alone. If you want to go far, go together.

That’s our outlook.”

experiences.
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Knowledge, Growth, and Peace of Mind Along the Way

DY partner spotlight

In 2017, Sarah Dunham ran an
assisted living center in Columbus.
That year, her oldest daugh-

ter Payton was born. When she
returned from maternity leave, she
discovered the agency didn’t retain

her role.

The decision Sarah made next would
chart the course of her business and
open opportunities for the Houston
community she now serves under
the LLC, Sarah Dunham Group.
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“] wasn’t sure what I should do
since daycare was an expensive
factor for me going back to work,”
Sarah shared. “My husband
asked me, “‘What do you want to
do? Then he asked, “‘What do you
love to do?’ That got me thinking
about high school and how much

I'loved accounting.”

Sarah realized a career in book-
keeping could be accomplished

virtually, so while caring for her

three children, she set out to
create a company for herself and

her family.

She came up with the name
“Ledger Logic Bookkeeping” and
launched a business out of the

home they had just purchased.

“] remember sitting in our house,
wondering how to take headshots
for the new business. I didn’t

have any money. So I sat on a

stool and put my phone on a timer

while my kids napped.”

Sarah retained this innovation and
adaptation, despite the challenges
that developed along the way.

“l didn’t get a single client for a year.
We didn’t have any family or many
friends in the area. Craving adult
interaction pushed me to keep at it

with my business.”

With one foot in front of the other,
Sarah gained her reputation in

the market.

“l did a lot of free work,” she shared.
“] reached out to numerous people,
but none of them stuck. I thought
maybe it was my business name.”

But she never lost hope.

“] just knew that eventually, I would get
somewhere. I knew. Eventually, I would
land the client. I continued the drive. It
was a lot of praying, questioning, and
learning,” Sarah explained. “My husband
kept telling me, ‘you got it, you can still
do it, you've got this, it’s okay.”

So she changed her business name and
kept at it. And while she went after
clients, she learned.

“l read books and learned tax codes,
payroll, and laws. Then, I went back

to school for forensic accounting. 1
took entrepreneurial courses. I kept
going because it was something I really

wanted,” Sarah stressed.

Sarah is no stranger to hard work.
Since she was 15, she’s been in the

labor force, moving between business

management courses and spend-
ing time on budgets, payroll, and

finances.

When she finally got her first client,
she was ready. She’s retained this

client to this day, and it’s clear why.

From “Ledger Logic Bookkeeping,” to
“The Dunham Group,” to the busi-
ness’s current name, “Sarah Dunham
Group,” Sarah has fine-tuned the
company’s brand and strategies to
find the best fit for her clients. Yet,
amidst the changes, her commitment
to learning hasn’t wavered. In this
regard, she consistently offers value

to businesses and entrepreneurs.

Sarah and her team can provide
clients with a wide range of services

like bookkeeping, payroll taxes, and

. Sarah with her husband
Justin and their children
Autsin (16), Payton (5),
and Paige (3).
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compliance. They’re able to offer
varied services by converting their
knowledge into understandable action

items for their clients.
“Accounting is so fun,” Sarah said.

You may be skeptical as you read
that, but Sarah explained it as this:
“Think about it. You can’t mess it up:
one plus one will always equal two.
There’s always a formula: your assets,
your liabilities, and your equity. I can
control the numbers for my clients
because I can tell them what they

should spend or save.”

Sarah meets people where they are
with their businesses, identifying and
advising on issues impeding businesses

from reaching their greatest potential.

“My client may not know what’s

going on with their finances at first,

30 - August 2022

and then after we’ve gotten our
hands on it, they clearly understand
where they’re spending too much
and where they’re not spending

enough,” Sarah explained.

Sarah creates order for clients when

the disorder is standing in the way of
their business goals. This was partic-
ularly valuable during COVID, when
many businesses spent time reflecting
on their profits and losses, working

to improve their situations through

financial accountability.

“] love organizing a profit loss state-
ment. There’s nothing better,” Sarah
shared. “Things might look like a
mess, but when we get in there, and
I organize it, it comes out looking

beautiful,” she explained.

Meeting clients where they are in their
financial situation and providing them
with a clear picture leads to business
growth. In addition, Sarah provides tact
and understanding when dealing with
the most important and sensitive part

of someone’s business and life.

“You always hear, ‘don’t mess with
people’s money,” Sarah said with a
laugh. “And that’s what we do all day.
But it’s important. People base their

livelihoods around their money.”

So how does Sarah form a relation-
ship around such an integral part of

someone’s life and business?

‘ Your profit and loss give you an idea
of the past. What we’re looking for is
what will happen in the future.

ACCOUNTING CAN

“] build confidence and trust with
clients through accountability and
transparency. If you don’t understand
what’s coming in, going out, and why,
you’re without structure. Businesses
thrive with organization and struc-
ture. That’s how you become success-
ful. That’s how you expand. That’s

how you gain more employees.”

Sarah’s company is living proof. Her
methodology has led to the growth
and success of Sarah’s clients and, as
aresult, the growth and success of

Sarah’s team.

“When I started retaining more and
more clients, organizing their books
and getting them the funds that they
needed, that’s when things started to
take off,” Sarah explained.

Sarah Dunham Group has an office break day at least once a quarter—and clients are welcome!

DO IT ALL.

In recent years, Sarah has devoted
attention to tax preparation,
staying up-to-date, and learning
all she can. Sarah has experienced
unprecedented growth through
this service, adding two team
members and establishing a brick-
and-mortar location. In 2022, she
was voted the second best tax

preparer in Katy, Texas.

Always learning, Sarah is deepen-
ing her knowledge through a degree
in forensic accounting, which, in
the future, will serve her in outside
auditing.

Solving problems excites Sarah,
and this interest serves her clients
with a thorough and non-judge-
mental investigation of each finan-

cial situation, meeting clients where

2

they are, and coming at problems

with knowledge and good intention.

As Sarah strategizes plans for her
client’s financial success, she looks
toward the road ahead for her own
business. She’s focused on learning
more, growing as a business, and rais-
ing her three wonderful kids. Who
knows, her two youngest daughters
may be interested in running the com-
pany someday, but they have 20 years

to figure it out.

Until then, Sarah will continue serv-
ing clients with empathy, dignity, and
knowledge, opening paths through
financial literacy and deepening her
clients’ understanding of best busi-

ness practices.

“Your profit and loss give you an idea
of the past. What we’re looking for

is what will happen in the future.
Accounting can do it all,” Sarah
explained. “What we offer is priceless

and it truly allows for peace of mind.”

Sarah

g@@ Dunham

Group

Ik krrping & Tas = Financing
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By P.J. de Barros
Photos by Jason Dotson, Jason Dotson Photography

Pursuing Your Passion

When Chase Robinson earned his BS in

Mechanical and Manufacturing Engineering
Technology, he had a plan in mind. “I gradu-
ated and went straight into the corporate oil
and gas sector. That was where I worked for

nearly 8 years.”

However, outside of work, he was discovering a

new interest. “When my wife and I bought our

_
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first home, I did a lot of creative work on it, mak-

ing it ours. Then, when we were able to turn it
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around for a profit in just a short amount of time,
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we realized we were pretty good at this stuff.” He
found himself doing this again and again, every

couple of years, and thoroughly enjoying it.

Meanwhile, at work, things weren’t going

so well. During one particularly contentious
meeting, watching how the management at his
company treated people, he realized it was time
for a change. “I just couldn’t imagine being a
grown-ass man, with kids and a family, and hav-
ing somebody else talking to me like that. That
day, I went home and signed up for the classes.
As soon I passed the test and got my license, I

told them ‘All right, guys, here’s my two weeks.”

That sounds pretty bold, but that doesn’t mean
it was comfortable. “It was terrifying,” he

admitted, “but it was also liberating.”

What gave Chase the confidence to make it in
real estate? The way he tells it, there was no
other option but success. “I made this choice for
my family and for myself, and I just knew that I

had to succeed.”

Of course, it wasn’t just the change in industries
that Chase was looking for; he needed to be pas-
sionate about his work. That’s why, when it came
to finding a brokerage, not just any shop would

do. “You have to find the right fit,” he said.

It was Chase’s wife who brought his future
employer to his attention. He followed her sug-
gestion, and was glad that he did. “The moment

I met the team here at Krueger I knew I made

the correct career choice.” Time has borne out

" II - ~ - | = e :
Real ES ta l—e —— : . - - that assessment: Chase was named Krueger’s
I = : i = ,-:1_:__:.__:___ . - f

i Rookie of the Year. coe
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Unlike in his previous profession, Chase has
found a team at Krueger that both promotes
achievement and supports people through strug-
gles. “We all share success, but also what went
wrong each week. It might be counterintuitive,
but those are the most rewarding conversations.
You find out that someone else is going through
the same thing you are, or maybe they’ve already

gone through it and found a solution.”

Chase is quickly developing into one of the team
members who provides the other side of that
dynamic. “I’ve only been in it for a year, but I
already have people coming to me to ask for help

and support,” he said with a smile.

Even with all the focus on his professional life,
the thing Chase values most about his new
career is the opportunity to spend time with his
family. “The flexibility in schedule has been cru-
cial for raising a young kid. School drop-offs and
pick-ups are my favorite part of the day, and the
fact that I get to be there for both is incredible.”

When asked about his personal hobbies, Chase
just shook his head. “Everything really does
revolve around the four year old,” he said. “But
on the other hand, you can’t ever really turn off
the phone or shut down for a few days, espe-

cially when you have multiple deals going. Even
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with the most straight forward deals,
there is always something that comes

up or needs your attention.”

Chase gives a lot of attention to his
clients. His advice is to “be what your
client needs you to be. Understand
what they are wary of, nervous about,
or just lacking expertise on, and then
become that person for them!”

Of course, becoming what your client
needs doesn’t mean changing who
you really are. Chase does his best to
accommodate his clients, but he also
always gives it to them straight. “I
don’t hold back when it comes to how
I feel about a property.”

Given his personal experience
with renovating and then sell-
ing homes, it’s unsurprising
that Chase likes to be a part of
the process from the begin-
ning. “I tell my clients which
upgrades I think add the

most value, and which things
maybe look pretty but don’t
add any value.” He acknowl-
edges that not everyone wants
to put up the money, but some
of his clients really buy into it
because of the prospect of get-

ting more from their listing.

The experience of renovat-

ing and selling houses, ones

that Chase and his family lived in, has given
him a special kind of empathy for sellers. He
knows that selling your house isn’t easy, and
he tells his clients about his experiences. “I
try to give them as much information as I can
up front. I let them know that this will not
always be the most joyful process, but after
everything’s said and done and they see what

the return is, that will make it all worth it.”

Chase sees a future in his passions for design
and real estate sales. When asked about what
was next for him, he said “What would be
ideal for me is to partner up with a developer,
a builder, and have an input with what I know
would sell. I would love to be the creative from
the beginning, and then end up being the one

selling it.”

His current experiences work-
ing with an iBuyer appear to
be setting him up for just such
a career trajectory. “I go in, go
see the house, and give them
an evaluation. They complete
the purchase and give me a
budget to fix it up, after which
I list it. It’s exciting because I
get to be the designer, the gen-
eral contractor, and the real
estate agent.” With his skills,
experience, and especially his
passion, it’s easy to imagine
Chase making his own oppor-
tunities, and then turning

them into successes.

LL

BE WHAT YOUR
CLIENT NEEDS
YOU TO BE.

UNDERSTAND WHAT THEY
ARE WARY OF, NERVOUS
ABOUT, OR JUST LACKING
EXPERTISE ON, AND THEN
BECOME THAT PERSON
FOR THEM!
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FREE INFRARED INSPECTION
($125 VALUE) imisisisses

EXPIRES MAY 15, 2021 | FPROMOTION CODE "MAY 20217

SPECIAL OFFER JUST FOR YOUR CLIENTS...

Do you recommend thermal imoging to your buyers? If not, let us
show you what o gqualified Infrared thermographer can provide to
you and “Qur" client. We hove a greot offer just for you and our
mutual customer (THANKS for the referral by the way). All home
inspections between April 15 and Moy 15 are FREE. Yes you

heard that right, they are FREE!! Just use code “April 2021" and
find out why anyone purchasing o home should have a thermal
imaging/ Infrared inspection included with their home purchase.
Give Us A Coll Today At 281-682-9558 or Visit Us On The Web ot
www.BCHomelnspection.com!

TOP AGENT REVIEW...

"After one inspection report come back and killed the deal for my
sellers, they colled GC Home Inspection to do o thorough inspection
of their home, The sellers make quick, minor repairs and offered
the new inspection report to potential buyers. Within a couple of
doys of being octive ngain on the market, the sellers had multiple
offers. The new buyer ended up wsing GC Home Inspections. With
the minor changes and a little contribution to closing, the sellers
ended up with a far better offer than before and come out way
aheod ot closing. Thank you, GC Home Inspections for saving the
rlllljrl" -JENNIFER ALLEN KELLER WILLIAMS REALTY CLEAR LAKE/NASA

¥ OH, BY THE WAY, DID YOU KNOW...

IHSPECTIOMS — RIMEMBER OME CALL
DOES IT ALL

CHAD@GCHOMEINSPECTION.COM
www.gchomeinspection.com

&l

GC Home Inspection provides thorough home
inspections, but we're never nitpicky! We
vnderstand that when you get a call back fram
your client about something the home inspector
missed, this con damoge your relationship with
your client and possibly prevent future referrals.
Thot's bod!

We know that you realize how the home inspector
conveys his inspection findings can hove a direct
effect on whether or not your transaction moves
forward. At GC Home Inspection, we ore
committed to being neutral and non-scary when
we communicate our inspection findings 1o your
homebuyer.

We olso understand that the homebuyer is Your
Client, and we'll continue to build on the trust
ond relationship thot rm_r'\.'q_: warked so hard to
build ta get them to this point in the transaction.
We want to be a compliment to your sales
process, not a hindrance!

CALL TODAY TO SCHEDULE
YOUR NEXT INSPECTION!

ﬂ>

281-682-9558
CHAD LANGSTON

Nonprofits
Deserve
Great

Advertising,
Too!

50 hyport

DIGITAL

Whether you have a passion for helping
children, animals, or some other worthy
cause, we know your nonprofit relies on
donors and volunteers to ensure day-to-

day operations run smoothly.

Google Ad Grants is an advertising
program designed specifically for
nonprofits like yours. The program
harnesses the power of Google’s precise
location and interest targeting to put your
organization directly in front of people

looking to get involved with local causes.

GOOGLE AD GRANTS OFFERS A
VARIETY OF BENEFITS, INCLUDING:
* More visitors to your website

or landing page.

* Greater online visibility for

your nonprofit.

* Increased traffic to online
donations, volunteer sign-ups,

and event information!

Ready for the best part? Each
qualifying nonprofit has access to up to
$10,000 per month in free search ads

shown on Google.

SO HOW DOES IT WORK?

Google Ad Grants is designed to help
nonprofits of all sizes, so you can
benefit whether you are a national
organization or just starting out.

Your nonprofit must be recognized

by the IRS as a tax-exempt 501(c)(3)
organization and have a high-quality
website to qualify for Google Ad Grants.

NEXT STEPS

If you think your organization could
benefit from Google Ad Grants, head to
our website at hyportdigital.com/grants
for more information. Our team will
connect with you and handle all the ad
setup and management so you can stay

focused on changing the world!
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MASTERCLASS
HOUSTON

ENGAGEMENT & GROWTH

Photos by Jason Dotson, Dotson Photography American Pacific Mortgage

38 . August 2022

It was an incredible turnout at our
July 2022 Masterclass at Brennan’s

of Houston.

Our panelists delivered: James
Krueger of Krueger Real Estate,
Randy Olive of Roreco LLC, and
Charlie Kriegel of Winhill Advisors-
Kirby helped us to grow, connect

and improve our industry skills.

Their panel was moderated by

the marvelous Angeline Clark of
Monarch Real Estate and Ranch.

‘We couldn’t have the events that we

do without our fantastic sponsors.

Armadillo Home Warranties
Champions School of Real Estate
Disruption Nation Podcast
Fidelity National Title
Hygienitech Solutions

Old Republic Home Protection
Redstar Home Inspection

Sign Boss

TL Global Inc.

Trinity Roofing and Restoration
TruPlace Photography

If you missed our last event, you're
missing out! Become a sponsor today.
Join us monthly to connect with the
best of the best in real estate. Keep up

to date at masterclasshouston.com.

REDSTAR
(B832) 643-8T24

ML REFLUBLIC
HOME FROTECTION

\ AMERICAM
ﬁ TruPlace SN

@)

Fidelity National Title

N A TI BN i’ CHAMPIONS SCHOOL
I )’ OF REAL ESTATE"

>\ SIGN
< BOSS /RPN

oEsicn PTG EToRACE s NSTALLATION e
281.259.7119 TL GLOBAL
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Sand ‘N Sea Properties

P> be inspired

By Emily Williams

A Life You Don’t Need a Vacation From

Davillier Photography and Graphics “The stress begins to melt away as soon as you hit the causeway. It just
starts to fall off. It’s hard to be in the wind, hear the waves, and have sand
in your toes, and be stressed out,” Stacey Weber-Rubio shared when
talking about her hometown of Galveston, Texas.
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Stacey’s ties to Galveston Island run
deep. Her family has lived there for
generations. Her father was Mayor pro
tem of the City of Galveston and Fire
Chief of the Galveston Fire Department.
She married her high school sweetheart
and raised her son and daughter there.
Listening to Stacey tell her story, one
abundantly clear thing is how much she

loves her community.

Originally an intensive care unit and
emergency department coordinator, real
estate is a second-act career for Stacey.
It’s something she thought she’d dabble
in to keep from being bored when she
left the healthcare field.

She got her start as an office coordinator

at a nearby realty office, a job she took

Stacey’s son and granddaughter

to buy on Galveston. She’s also comfortable selling a wide
variety of properties. “Working with buyers and sellers, I
sell beach houses, midtown bungalows, vacant lots, tracts
of land, new construction spec homes, new construction
custom builds, bay houses, canal houses, condos, townho-
mes, and everything in between,” she said.

When COVID-19 shut down most of the world, the island
got an influx of visitors from people itching to get outside.
Stacey described how she and her colleagues worked

together to handle the sudden uptick in business.

“We can really lean on each other and trust each other’s
strengths, which made a big difference. It makes a huge dif-
ference because our brokerage is so strong,” she said. “It’s
a privilege to work surrounded by strong industry leaders.
Our brokerage has been open for almost 50 years.”

Stacey’s advice for upcoming REALTORS®? “Follow
your gut. Know your market and your business. Be

authentic. In this business, so much of what people see

we can, celebrate everything, travel together, share meals,
play games, take turns hosting events, and, in general, our

lives are all about connection.”

She recounted a Friday night they all came together for her
grandmother’s birthday. They brought flowers, cake, and
most importantly, quarters so they could participate in one
of her grandmother’s favorite games - Left, Center, Right.

Passionate about supporting local organizations and
businesses, Stacey and her husband are members of

the Galveston Dance Club, the Galveston Historical
Foundation, and the Galveston Railroad Museum. In their
free time, they enjoy watching local high school football,
seeing shows at the Island ETC Theater, or catching live

music at one of the neighborhood bars.

When Stacey thinks back at how her real estate career
started as a part-time job to fill some time, she laughs at
the absurdity of how she ended up working 12-14 hour

days year round again. But her love of what she does

to “get out of the house for a few days a i F ™=z | :
week,” she explained. gL > = is a regurgitated social media post. Don’t be that, be makes it not seem like work at all.

T"t':-q' t‘ l” W " | ;_._ authentic,” she stressed.
Her family owned investment properties l: : " ) ‘ i “Every day is a new challenge to overcome and a new
growing up, and she had flipped several W, b JIll | Despite her long hours, Stacey makes sure to carve out experience. Some have been the most stressful of my life
homes with her husband, so real estate - . "}'-rm f time for friends and family. and stretched me beyond what I thought I could do, but

was something that she’d always been most days are just fun opportunities to be more involved

interested in. So when her manager 4 “My family is quite large, and we’re all locals, so a in my community and more connected to the fabric of my
took a leave of absence, she agreed to *i Fi simple weeknight can often turn into an impromptu community. I get to be a part of the best times in the lives
get licensed and moved into an assistant - n celebration of sorts,” she noted. “We gather as often as of my neighbors; it’s a blast.”

1

managing role, helping her regional man-

ager, as boots on the ground.

She went on to get a degree in Business
Management with a Marketing focus and
started assisting local agents with social
media marketing and transaction coor-
dination. After working awhile with one

top-producing agent, she was approached

ki an T R ————

Stacey with
about partnering together, and that’s her husband
when she agreed to go into sales full time.
Now a top-producing REALTOR® herself,

Stacey hasn’t looked back since.

“To me, it’s a dream career. My goals of
personal success are easy to meet as a
REALTOR® because my personal goals
involve freedom of work location and cal-
endar and the ability to help others while
making a living. Real estate provides all

that for me and more,” she stated.

#.
o
et
[
-
»
"

Stacey’s extensive knowledge of the island

L
B -,

makes her a natural fit for people wanting
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Built to Close

Discover how our team of experts
and intuitive technology will simplify
your home closing experience.

endpoint

Securely
transfer funds
APPLE iOS ANDROID
SCAN FOR THE [m]3t.3¢f
ENDPOINT APP -

Kristin Hatfield
endpoint.com | (281) 857-7272
khatfield@endpoint.com

Welcome to a new age of Home Warranty

Align your real estate brand with a home warranty product
geared towards a new generation of homeowners:

Hassle free home ownership is finally here
Affordable plans

Removed over 80% of coverage exclusions that make your clients call you when something breaks
Tech-driven service at homeowners fingertips

AND clients can choose to use their own technicians!
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NGLLLY Adelina |
N.Haskin
910.916.1645

We deliver for your homeowners.

. Adelina@armadillo.one
Contact your local representative today!

www.armadillo.one/Adelina

WAVE GOODBYE TO CLUTTER!

——— Eco-Friendly Junk Removal for Homes & Businesses

We declutter,cleanout,
AND keep items
out of landfills.

Serving the
Greater Houston Area!

$25 OFF |CODE: 25REALPRODUCERS

a 1/4 truck or more

Contact BLAIR PAUL for preferred service:
832.948.2918 | blair.paul@junkluggers.com J U N KL U G G E RS- CO M

Providing Exceptional Service
Through Real Estate Transactions

CONTRACT TO CLOSE & LISTING COORDINATION

Kristi Winfree

713-470-7816

- q e
____Kristi@legacytransactions.com \,\
legacytransactions.com \ ‘-',.

LegacyTransactions ) - B
BUILDING BETTER BUSINESSES

legacytransactions
& BETTER LIVES Tmﬂ&ﬂﬁd




‘ P on the rise

“The main door opened for me was
meeting my wife in real-estate school,
leading me to become a husband

and father,” Omar shared. “This has
inspired me to reach my full poten-
tial personally and professionally,

continuously motivating me to be the

best agent I can be and to provide the

highest level of service to my clients

and colleagues.”

The transition into real estate didn’t

happen overnight. After working in

BIG DREAMS,
UNSTOPPABLE RESULTS

AHWD, C2EX, C-RETS, E-PRO®,
GRI, MRP, PSA, RENE, SFR®,
RE/MAX 5 STAR REALTY

By Haley Van Bellingham « Photos by
In a few short years, Omar Scanu has been awarded Top
40 Under 40, Top 100 in Texas, and Top 250 Nationwide
in real estate. None of these achievements are easily
won, and yet there’s something Omar gained from real

estate that trumps them all.

the apartment management industry
for seven years, Omar tried his hand
at construction. But, despite a steady
career in an industry that interested
him, Omar didn’t feel he was reaching

his full potential.

“I knew I always wanted to own my
own business but wasn’t sure what it
looked like at first,” he explained. “After
working in the multi-family industry
for almost ten years, I realized that my

ultimate passion was to pursue my real

estate license, and a successful career as

an agent has followed.”

The leap into real estate proved

exactly the direction Omar needed to
thrive. Omar is a family man through
and through and was inspired to take

the risk by his mother’s prompting.

“My late mother, Synthia Scanu, set
me up to take my real estate classes,
where I got to meet my loving wife and

mother of our daughter,” Omar shared.

The road between family and real estate didn’t end there.

“When I decided to pursue real estate full-time, I had
the unique opportunity to work with my mother-in-

law at the once where she was a former Broker,” Omar
stated. “My sister and brother-in-law also own a luxury
home-building company giving me an extra-familial
bond with them because now we can work together and

promote mutual growth.”

Amidst these gains, one transaction remains the most

meaningful to Omar.

“The transaction I am most proud of would be the purchase
of my first home. It was also my very first transaction as

a REALTOR®. I didn’t know it at the time, but he shared
that I was providing the home where I would establish my

career and start my family,” he shared.

What Omar describes as “success” is an opportunity for
a profession he truly enjoys while being present with his

family and deeply involved with his community.

GO

THE MAIN DOOR OPENED
FOR ME WAS MEETING
MY WIFE IN REAL-ESTATE
SCHOOL, LEADING ME
TO BECOME A HUSBAND
& FATHER,




Omar doesn’t take the responsibilities of being a
REALTOR®, father, and husband lightly. In 2008, he
left his salaried job and leaped into an industry where

most agents don’t make it past the first three years.

He credits his success not only to his persever-
ance but also to those who have supported him in
his journey, particularly his family and his broker,

Kimberly Stephens.

The risks Omar took paid off ten-fold, as real estate

fits perfectly into his professional and personal goals.

“One of the unique qualities of being a REALTOR®

is fully being in charge of your own business,” Omar
shared. “This has given me freedom and wonderful
opportunities. I may work late at night, but I can also
work away from home and take vacations with my
family. I've worked from Disney Land and had the
chance to be present at my daughter’s gymnastics
recitals. I can even take a two-week destination wed-

ding and still stay on top of running my business.”

No stranger to travel, Omar has lived interesting
experiences around the globe. His mother was from
Puerto Rico, where Omar was born, and his father
lives in Italy, where Omar spent much of his child-
hood. Being trilingual isn’t the only good to come
from his multicultural background; Omar is compas-
sionate toward people of all backgrounds and can

understand and adapt to the needs of those he meets.

66

| WANT PEOPLE TO
KNOW IT IS NEVER TOO
LATE TO PURSUE YOUR
DREAMS OR GOALS.
EVERY CHALLENGE
PRESENTS A GREAT
OPPORTUNITY. FIND
YOUR PASSION AND
LET IT DRIVE YOU.

b/
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| DON'T HAVE A
PREFERRED TYPE
OF CLIENT.

FOR ANYONE
WHO NEEDS ME,
I’LL BE HERE.

b

“I don’t have a preferred type of client,” Omar

shared, “For anyone who needs me, I’ll be here.”

When interacting with his clients and community,
Omar treats those around him with the same
compassion and interest he offers his family. As

a father, he has a special place in his heart for
children in need, supports the Children’s Miracle
Network, and is a committee member for his local
Toys for Tots. On a global scale, he’s invested in
supporting his community through the support of
the Red Cross and the World Wildlife Fund.

Despite his hard work, it’s important to Omar to

find joy in life outside of his career.

“I pursue many passions. I model, act, and
produce music,” he shared, holding up his own
record and pointing to his DJ equipment. “I love
traveling with my family and painting oil on can-

vas. I find comfort in taking on new experiences.”

His interest in adventure has inspired Omar’s jour-

ney thus far and drives him toward new heights.

“I want people to know it is never too late to
pursue your dreams or goals,” Omar stressed.
“Every challenge presents a great opportunity.

Find your passion and let it drive you.”

Get in touch with Omar at omarscanu.com

RE/MAX

5 STAR REALTY
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Teams and Individuals Closed Date from Dec. 1, 2020, to Nov. 30, 2021

Rank First Name Last Name Office Name List Sold Total Total I ' L E R I L O o D

Transactions Volume
1 Richard Hale Perry Development Management 930 58 988 $467,820,739 DWI D e fe n s e Att o r n ey
2 Michael Seder RE/MAX The Woodlands & Spring 2545 133.5 388 $328,336,424
3 Feras Rachid Opendoor Brokerage, LLC 994 16 1010 $282,855,181 DWI D Efe n s e
4 Patrick McGrath Meritage Homes Realty 836 0 836 $281,174,054 T' S A L L I D O '
5 Lance Loken Long Lake LTD 853 0 853 $277,242,370 [ ]
6 Mark Dimas Mark Dimas Team 712 97 809 $234,314,348

#1 TOP PRODUCER OF DWI DEFENSE VICTORIES OF .
7 Ben Caballero Highland Homes Realty 504 0 504 $233,927,693 ALL ATTORNEYS IN HOUSTON Your clients rely on you for

answers. When that

8 Jared Turner Turner Mangum,LLC 639.5 88.5 728 $223,058,609
9 Mark Dimas Mark Dimas Properties 138 620.5 758.5 $212,447,403 Monday morning Ca" comes in
asking “Who do you know that
10 Ronnie Matthews D.R. Horton Homes 672 0 672 $185,580,016 g y
”

1" Jimmy Franklin eXp Realty, LLC 419.5 9 428.5 $184,022,463 hanqles DWI cases '"you can

| confidently say TYLER FLOOD.
12 Jack Lipar LGl Homes 690 0 690 $180,028,144
13 Adam Olsen eXp Realty, LLC 382 312 694 $167,322,993

14 Andy Flack HomelLand Properties, Inc 278.5 18.5 297 $166,299,984 vE: s i P ut my n u m be r I n
15 Teri Walter K. Hovnanian of Houston II, LL 479 0 479 $165127623 -‘ e yo ur ce I I p h onen OW!

16 Stephen Metarelis Offerpad Brokerage, LLC 527 2 529 $161,042,703
17 Laura Sweeney Compass RE Texas, LLC 43 18 61 $156,225,465
18 Jared Turner LennarVillageBldr-JaredTurner 5075 2 509.5 $154,728,047 ' 1 3 ! !4 5 5 ! 9
19 Monica Foster eXp Realty, LLC 120.5 3415 462 $150,884,916 o ®
20 Beverly Bradley Weekley Homes 333 0 333 $150,808,722 BO g RD
21 Gayla Gayden eXp Realty, LLC 418 37 455 $139,303,517 DBOI N o,;t CE RTI F I E Da
22 Cheryl Kypreos Central Metro Realty 0 576 576 $138,387,596 C oonw1 Texas Board of Legal Specialization
|
23 Lance Loken Keller Williams Platinum 260.5 176 436.5 $136,163,640 CRIMINAL LAW
24 Nicole Freer NICOLE FREER GROUP 2135 ms 325 $132,870129 The only lawyer in the United States that is
certified as a Lawyer Scientist by the American
25 Jamie McMartin Compass RE Texas, LLC 169 129 298 $120,921,441 chemical Society and owns his own in_house'
26 Sammy Younis RE/MAX Southwest 14 54 168 $120,598,810 state-of—the:art Blood Alcohol Lab -Texas Forensics
Analytics Houston’s DWI Lawyer for 21 years.
27 Tammy Fruge Westin Homes 253 (0] 253 $120,349,574
28 Robert Moore Perry Development Management 207 17 224 $114,113,390
29 Christy Buck Infinity Real Estate Group 164 179 343 $112,036,766 F RE E P 0 RTAB L E B REAT H
30 Mike Mahlstedt Compass RE Texas, LLC 45 22 67 $111,682,505 T EST D EVIC E To
31 Vinod Ramani Urban Living 298 0 298 $110,707,154 ANYO N E WH O AS Ks FO R IT
32 April Maki Gehan Homes Brokerage, LLC 305 0 305 $107,403,607 Yes, I'm a DWI Defense Lawyer, but I want to do my part to keep the community
safe, so that's why I'm giving away Free Personal Breath Testers. Just email your
33 Bobbie Alexander Alexander Properties 201 18 219 $105,783,307 Name and your Mailing Address to FreeBreathTester@tylerflood.com, and

Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are not included. The MLS I'll send you one I’Ight away'Terr

is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the entire team. Houston Real Producers

does not alter or compile this data, nor claim responsibility for the stats reported to/by the MLS. Data is based off of greater Houston area only and may not match 201 9 WaSh i ngton Aven ue #300' H ouston' TX 77007 ° WWW.terrfIOOd.com

the agent’s exact year to date volume.
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TOP 200 STANDINGS

Teams and Individuals Closed Date from Dec. 1, 2020, to Nov. 30, 2021

Rank First Name Last Name Office Name List Sold Total Total Rank First Name Last Name Office Name List Sold Total Total
Transactions Volume Transactions Volume
34 Justin Dickey Keller Williams Professionals 356 53 409 $105,702,679 51 Lance Loken Beazer Homes 240 0 240 $81,186,335
35 Cyndi Kornegay Gatehouse Properties 210 1 N1 $104,963,472 52 Jeremy Larkin Keller Williams Woodlands 201 19 220 $79,818,655
36 Diane Kink Keller Williams Woodlands 70.5 15 85.5 $104,935,554 53 Jo Anne Johnson Compass Re Texas, LLC 75 53 128 $79,809,033
37 Daniel Signorelli The Signorelli Company 272 13 385 $104,266,626 54 Jimmy Franklin Pulte Homes 261 0 261 $79,545,866
38 Patrick Burbridge Citiquest Properties 2525 20.5 273 $101,781,645 55 Matthew Guzman RE/MAX UNIVERSAL 227 51 278 $78,979,622
39 Kelly Kelley RE/MAX Leading Edge 137 48 185 $101,043,679 56 Ben Caballero HomesUSA.com 158 0 158 $78,158,401
40 Heidi Dugan Greenwood King Properties 44 21 65 $100,515,085 57 Emily Wang Intown Homes 151 6 157 $78,148,768
41 Garrett Bass Opendoor Brokerage, LLC 0 358.5 358.5 $99,915,261 58 David Houston New Leaf Real Estate 23 32 55 $77,560,476
42 Jimmy Franklin Century Communities 384 0 384 $99,852,842 59 Deborah Bly eXp Realty, LLC 55 171.5 226.5 $76,955,878
43 Lisa Kornhauser Compass RE Texas, LLC 455 16 61.5 $99,466,039 60 Caroline Bean Compass RE Texas, LLC 25 235 48.5 $76,098,998
44 Colleen Sherlock Greenwood King Properties 34 41 75 $97179,553 61 Michael Silva Happen Houston 95.5 435 139 $75,210,945
45 Bryan Bass Texas Property Traders, INC 293 0 293 $96,528,980 62 Ronnie Matthews M/I Homes 219 0 219 $74,599,634
46 Courtney Robertson Compass RE Texas, LLC Memorial 34 24 58 $92,896,009 63 John Prell Creekview Realty 135 21 156 $74,355,370
47 Daisy Lopez Move Up America 276 0 276 $92,714177 64 Sharon Ballas Greenwood King Properties 31 14 45 $74,077,549
48 Walter Bering Martha Turner Sotheby’s 26.5 15 415 $87,591,566 65 Margaret Smith Legend Home Corporation 283 (] 283 $70,999,225
49 Dee Dee Guggenheim Howes Compass RE Texas, LLC 25 17 42 $87,354,400 66 Cathy Blum Greenwood King Properties 40 14 54 $69,507,539
50 David Flory RE/MAX Universal 173 Yl 244 $84,900,356 67 Travis Edmunds Coldwell Banker Realty 120 18 138 $69,183,522
68 Beverly Simms Tri Pointe Homes 125 0 125 $68,889,020
Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are not included. The MLS
is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the entire team. Houston Real Producers 69 Jill Smith Compass RE Texas, LLC Memorial 79.5 935 173 $68,859,892
does not alter or compile this data, nor claim responsibility for the stats reported to/by the MLS. Data is based off of greater Houston area only and may not match
the agent’s exact year to date volume. 70 Nimesh Patel RE/MAX Fine Properties 109 67.5 176.5 $67,961,464
7 Audra O’Neal Keller Williams Realty -SW 90 59 149 $67,828111
72 Gary Bisha My Castle Realty 14 25 139 $66,176,538
73 Michelle Marek Compass Re Texas, LLC 43 36 79 $65,462,784
74 Amy Bernstein Bernstein Realty, Inc. 39 22 61 $64,874,209
75 Ronnie Matthews RE/MAX Legends 163.5 8 171.5 $64,048,496
76 Marnie Greenwood Compass RE Texas, LLC 27 21 48 $63,600,059
77 Aaron Jistel Listing Spark 187 0 187 $62,983,523
78 Beth Ferester CORCORAN FERESTER REALTY 36 16 52 $62,707,663
79 Martha Adger Martha Turner Sotheby’s 15 14 29 $62,570,443
80 Clayton Katz Compass RE Texas, LLC 19 1" 30 $61,867,870
81 Julie Santiago LennarVillageBldr-JaredTurner 205 0 205 $61,651,283
82 Jimmy Simien Simien Properties 64.5 129 193.5 $61,319,085
83 Jay Monroe Martha Turner Sotheby’s 21 17 38 $60,804,490

STRENGTH.EXPERTISE.SERVICE
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Overwhelmed?

We help businesses
and individuals
achieve financial

organization and |

peace of mind: B

o = V.
Call today to take the r&\i .
nces.

stress out of your fina S

Al Greentipht we understand  Businesses and
'I'j“IIEE:!,'_IiI:-.'J'J'I' wasnt to wender if their belongings are

— hey wank fo Woow. That's why our mission is fo
NrOVE t0 our clients thal we respect el possessions
and fime a5 if tey were aur cwn_[Even if it me 1_:
ouk of our way lo do s0). IS alse whe we only |'-='t'
piofessiona movers for aur staff — uniike most maving
Companies. Today. we have e highes! review score in
the industry because we fhe our mission o heart

BOOKKEEPING | OPERATIONAL BUDGETING
BUSINESS SETUP | LIFELONG SERVICES

Sarah

‘g/@ Dunham

Group

et | 5555110 | 832-929-6683 ; Weleone Back to Soliool!

dunham.group { groupdunham

At Select Title - People come first. Our entire belief system begins and ends with this
simple motto. We believe this fosters a culture of engagement, empowerment and

. enthusiasm in every member of our team, helping them deliver unprecedented

Introducing the &< N service to you and your clients. Our culture is the cornerstone of who we are.

i)

TX H O M EST EA D A LI_ | N % *’ ‘g F We truly believe that People work for People, not companies.
e s s s Lo Vo wovld love the ofyrostuntty to work (o you!

Product Highllghts Available For: X
Jit (HELO! 5ingle family homes, condos and 2-4 unit properties. 1
First-lien, 25 -year draw {HELDCJ provides 24/7 access . . :
to equity dollars without refinancing. Texas primary residences only (Homestead properties).
E Amoun o ko 7 7 Mew home pur{hagns and mortgage rpﬁn,]nring_ Sharilyn Schuh Sabrina Morales Prlsalla Pfaff Yvonne Cooksley Misti Stallings Justin Kaplan
5 C : i 5 Missouri City/ Richmond Katy River Oaks Spring Galleria
Perfect for today’s high-priced market.
S *Minimum HELDC advance amount 54,000 as deBned by Subsection Sugar Land
| | cking Act 1 (ajB) of Section 60, Article X\ of the Texas Constitution. No limit ®
Makes it easy to transfer idle income and short-term an the amount that can be transferred to the HELOC CORPORATE OFFICE SUGAR LAND RIVER OAKS KATY
savings earning low interest into the HELOC, to reduce 4400 Post Oak Phwy, Suite 25353 Sugar Creek Center Blvd, Suite 120 2229 San Felipe, Suite 1060 2717 Commercial Center Blvd., Suite 1200
monthly and lifetime mortgage interest payments while It's time to think differently about money and mortgages! Houston, X 77027 Sugar Land, TK 77478 Houston, TX 77019 Katy,TX 77494
e Pl ; 713-999-1061 281-749-1510 832-856-5012 832-356-3235
keeping it liquid and available for future planned and itact Us ta learn mor
unplanned spending needs®, GALLERIA MISSOURI CITY SPRING RICHMOND
4400 Post Oak Pkwy, Suite 2535 3424 FM1 (092 Suite 200 8116 Spring, Cypress Rd. 1117 FM 359, Suite 110
Houston, TX 77027 Missouri City, TX 77459 Spring, TX 77379 Richmond, TX 77406
713-999-1061 281-783-4388 where People come ﬁTSt 231,9720,8516 832-304-6404
% DOUG LUZA AREA SALES MANAGER t-tit
J : A lect-titl
,; NMLS ID# 311377  *. (832)575-2210 = dluza@cmgfi.com A AT www.select-tite.com

1.'.'

\ A
0 12300 DUNDEE CT, CYPRESS, TX 77429 | BRANCH NMLS# 1198991 el VI THOME LOANS

CMG Home Loans i a registered trade name of CMG Mortgage. inc, HMLS® 1820 in most, but mot all states. MG Mortgage, nc. i an egual
@ | NMLS#® 1820  housing lender. Registered Mortgaze Banker with the Texas Department of Savings and Marigage Lending. To verify cur complete lisz of
_— state Boenses, please visit wanw.cmigh comicorporate/licensing and waww, nmils0onsumeraccess,org. f .

in
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Teams and Individuals Closed Date from Dec. 1, 2020, to Nov. 30, 2021
With a click
Rank First Name Last Name Office Name List Sold Total Total
Transactions Volume of a bi.lt-tﬂl'l, { ‘
We Pick Up, §i . - ' - g
84 Ruthie Porterfield Martha Turner Sotheby’s 25 14 39 $59,863717 We Stnm' DONATED THIS YEAR TO HELP END MODERN-DAY SLAVERY.
. . We Deliver.
85 Robbi Flack HomelLand Properties, Inc 875 27 114.5 $59,745,800 The N2 Company - the company behind this
86 Michael Afshari Happen Houston 40 75 475 $59,485135 publication and 850+ others like it - is financially
committed to end human trafficking.
87 Haley Garcia Compass Re Texas, LLC 65.5 9.5 75 $58,746,767 S piral wound ponl hose
88 Rachel Conkling Compass RE Texas, LLC 25 295 54.5 $57,443,197 & N2 DONATES ENOUGH
89 Michael Bacon Texas Ranch Brokers, LLC 27 5 32 $57,004,894 AR MONEY TO FREE 2 SLAVES FROM CAPTIVITY.
90 Nancy Lawrence Lawrence Realty 12 16 128 $56,786,334
91 Belinda Wallace LennarVillageBldr-JaredTurner 198.5 (0] 198.5 $56,587,740 Thanks to the businesses within these pages, our
92 Kerrie Laminack LennarVillageBldr-JaredTurner 161.5 " 1725 $56,514,133 Area Directors, and readers like you, we're able to
break the chains of this horrible reality.
93 Kimberly Harding RE/MAX Synergy 78 59 137 $56,405,675
94 Laura Bonck Nan & Company Properties 43.5 34 775 $56,383,936 A GIVING PROGRAM BY =
THE N2 COMPANY m [Mox ‘6}
95 Dean Melton RE/MAX The Woodlands & Spring 55 35 90 $55,644,553
96 Andrea Curran Compass RE Texas, LLC Memorial 33 97.5 130.5 $55,241143 Visit n2glves.ct:'>rr1 to learn more
about our giving program.
97 Ray Larson RE/MAX The Woodlands & Spring 50 48 98 $55,232,096
98 Caroline Schlemmer Compass RE Texas, LLC 44 26 70 $54,946,977
- “I!H | TI_"” J'“.l-llul-l |r_i_-.-u
99 Sarah Conway BHGRE Gary Greene 68 495 17.5 $54,797,453 Foar .
T LR r,_ P S—
100 Sonit Seth eXp Realty, LLC 80.5 16 96.5 $54,652,920 H X |- ™
1 4 = g, m i

N | W
Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are not included. The MLS 4 i 1 |

is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the entire team. Houston Real Producers
does not alter or compile this data, nor claim responsibility for the stats reported to/by the MLS. Data is based off of greater Houston area only and may not match
the agent’s exact year to date volume.

llllh- :

K:G CAPITAL [ | | ah‘l I+

M ORTGAG € THE FIRST EVER VIRTUAL REALITY INSPEI:TIEIN

*
NEW CONSTRUCTION

RESIDENTIAL
COMMERCIAL
THERMAL

*
WARRANTIES INCLUDED:

80-Day Warranty
80-Day SewerGard Warranty

Nineteen years in the mortgage business has given me the opportunity to enjoy
working with many different customers and scenarios. Giving expert mortgage
advice to Houstonians has become my passion.

80-Day MoldSafe Warranty

K&G Capital Mortgage LLC | NMLS# 1882903 J AY AB EYA : ZIP LEVEL REDSTAR 90-Day Termite Warranty

12603 Southwest Frwy | Suite 670 | Stafford, TX 77477
W: 832.813.0100 x332 | C: 832.524.3842 Loan Officer
jabeya@kgcm.com | www.kgcm.com NMLS# 252320

_) @jay.abeya ) K&G Capital Mortgage Jay Abeya NMLS 252320

DRONES HOME INSPECTION 5-Year Roof Warranty
(832) 643-9724

redstarhomeinspection.com
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TOP 200 STANDINGS

Teams and Individuals Closed Date from Dec. 1, 2020, to Nov. 30, 2021

Rank First Name Last Name Office Name List Sold Total Total Rank First Name Last Name Office Name List Sold Total Total
Transactions Volume Transactions Volume
101 David Flory Re/Max Universal 169.5 1 170.5 $54,598,340 134 Tammy Bateman Tammy Bateman Properties 39.5 14 53.5 $42142,155
102 Lance Loken KB Home Houston 188 0 188 $54,591,898 135 Lisa Gregory Coldwell Banker Realty 44 15 59 $41,994,641
103 Dayna Simmons Dayna Simmons Real Estate 195 15 210 $54,318,523 136 Margaret Vinson Martha Turner Sotheby’s 19.5 13 325 $41,909,280
104 Bill Baldwin Boulevard Realty 33 16 49 $54,264,790 137 Shahin Naghavi Madison Fine Properties 69 16 85 $41,711,478
105 Wendy Cline Wendy Cline Properties Group 78 33 m $53,845,798 138 Dana Staples United Country-Lake Palestine 475 13 60.5 $41,266,593
106 David Atkins Martha Turner Sotheby’s 335 19 525 $53,627167 139 Randy Hodde Hodde Real Estate Company 315 14 455 $41,044,346
107 Lizz Sansone RE/MAX Fine Properties 38 80 18 $53,113,917 140 Matthew Freeman CENTURY 21 Western Realty 62 37 99 $40,630,308
108 Jeffrey Morris RE/MAX The Woodlands & Spring 80.5 315 12 $52,839,069 141 Lily Jang Keller Williams Realty - Memor 36 28 64 $40,017,733
109 Lindi Braddock Coldwell Banker Properties 67 46 13 $52,746,680 142 Cathy Stubbs Keller Williams Realty -SW 49 30 79 $39,854,212
10 Honey Dunlap Honey & Company Realty 70 54 124 $51,409,928 143 Lisa Mayer Round Top Real Estate 45 5 50 $39,783,496
m Cole Watkins eXp Realty, LLC 55 80 135 $51,296,167 144 Ellisa Carswell Carswell Real Estate Co. Inc. 42 16 58 $39,618,822
12 Katherine Gibson Republic Ranches, LLC 19 15 34 $51,257197 145 Melaine Anderson Texas Coastal Realty 255 17 425 $39,523,000
13 Joshua DeShong Myers The Home Buyers 0] 205 205 $49,926,554 146 Mel Reyna The Reyna Realty Group 4 27 68 $39,451,598
114 Lisa Baer Martha Turner Sotheby’s 16 12 28 $49,651,317 147 Alex Rezende AroundTown Properties Inc 83.5 29 112.5 $39,411,549
15 Tim Surratt Greenwood King Properties 33 15 48 $47,910,100 148 Gary Holub Holub Real Estate, LLC 61 45 106 $39,288,390
16 Jeffrey Whitespeare eXp Realty, LLC 13.5 1725 186 $47706,515 149 Meaghan Arceneaux Mega Realty 77 77 154 $39,208,256
17 Ryan Birdsong Birdsong Real Estate 95 61 156 $46,376,913 150 Michelle Hinton Compass RE Texas, LLC Memorial 475 13 60.5 $39,056,962
8 Hedley Karpas Martha Turner Sotheby’s 14 14 28 $46,361,900 Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are not included. The MLS
19 Sue Johnson BHGRE Gary Greene 77 16 93 $46.220,065 is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the entire team. Houston Real Producers
' ' does not alter or compile this data, nor claim responsibility for the stats reported to/by the MLS. Data is based off of greater Houston area only and may not match
120 Jamie Bechtold RE/MAX Signature 28 75 103 $45,615,989 the agent’s exact year to date volume.
121 Moni Bohnisch Douglas Elliman Real Estate 17 4 21 $45,441,650
122 Andrew Gleason eXp Realty, LLC 75 15 90 $45,331,262 . .
123 Claire Liang RE/MAX Fine Properties 455 70 115.5 $45,206,469 Pre_Sale Renovatlons ln IUSt 3 ‘ ‘ eeks
124 Kasteena Parikh Compass RE Texas, LLC 18 8 26 $45,038,612
125 Brian Schweiker RE/MAX The Woodlands & Spring 50 34 84 $44,815,810
W . rervihine
126 Aaron Harris Aaron Harris Realty 20 10 30 $44,742,900 C 11&1](116 Cvel .\,/ tlllllb
127 Jennifer Bell Re/Max Universal 124 0 124 $44,337,462 \ - ! I 5
so you don't have to.
128 Robert Bland Compass RE Texas, LLC 20 9 29 $44,025,250
129 Ruben Villarreal RE/MAX Integrity 735 56 129.5 $43,751,213
DESIGN | MATERIALS
130 Allison Yancy Compass Re Texas, LLC 65.5 1 66.5 $43,142,993 CONSTRUCTION
131 Joe Rothchild Keller Williams Signature 108 29 137 $43,096,651
132 Katelyn Day Real Broker, LLC 47 825 129.5 $42,832,916 __ _
S BYRON STEWART
133 Jade Turner Turner Mangum,LLC 152 3 155 $42,399,211 M BYRONGRENOVATIONSELLS.COM
EERE L9 (832) 470-9292
T " | (O @RENOVATIONSELLS
5 RENOVATIONSELLS.COM/HOUSTON-NORTH
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ROOFERS TO.THE RESCHE

TOP 200 STANDINGS

Teams and Individuals Closed Date from Dec. 1, 2020, to Nov. 30, 2021

Rank First Name Last Name Office Name List Sold Total Total
Transactions Volume
151 Nancy Perry Navasota Realty 77 30 107 $38,845,555
m‘ 152 Amanda Anhorn Greenwood King Properties 41 17 58 $38,702,700
MPHCEK 153 Suzan Zachariah The Local Agents Real Estate 95 25 120 $38,558,840
cm‘ 154 Tammi Freund Compass RE Texas, LLC 51 98 149 $38,452,058
5” 155 Tammie Bell TBT Real Estate 92 53 145 $38,404,273
A 156 Amy Lippincott Keller Williams Platinum 55 34 89 $38,365,010
T 157 Alan Stanfield Stanfield Properties 55 42 97 $38,297161
158 Virginia Andrews Jackson New Leaf Real Estate 22 12 34 $38,233/143
159 Lisa Flores RE/MAX Grand 99 275 126.5 $37,776,484
160 Philip Alter Martha Turner Sotheby’s 235 16 39.5 $37,695,525
161 Ryan Kutter Connect Realty 59 46 105 $37,389,007
LOCALLY OWNED NATIONALLY BACKED 162 Blake Vincent Dux Realty, LLC 41 13 54 $37,361,696
|V| ' ; I_l TY D |: ; 0 D FI N G C:- D rj—-l 163 Kathy Garrison Real Living Karapasha Realty 39 32 7 $37,304,921
164 Cari Goeke Compass RE Texas, LLC 47 24 71 $37,259,373
165 Bonnie Laughlin Greenwood King Properties 22 13 35 $37,219,436
166 Brian Spack Martha Turner Sotheby’s 20 " 3 $37114,832
D E S I G N S BY N ] KI 167 Jennifer Zweiacker Zweiacker & Associates 88 6 94 $36,990,988
168 Carol Rowley Compass RE Texas, LLC 12 23 35 $36,376,099
DEGG RATING DEN |NTEH|D HS" 169 Kellie Geitner Martha Turner Sotheby’s 15.5 6 215 $36,194,620
170 Stephanie Finch Compass RE Texas, LLC 445 27 7.5 $36,089,778
CUSTOM WINDOW TREATMENTS | FINE FURNITURE | BEDDING
WALL & FLODR COVERINGS | LIGHTING | ACCESSORIES 7 Stephen Warrell Martha Turner Sotheby’s 34 21 55 $35,876,098
172 Karen Harberg Compass RE Texas, LLC 22 10 32 $35,837,388
E J J-{ | 173 Thao Nguyen eXp Realty, LLC 16 m 127 $35,807,185
b 2 174 Michael Callihan Riverway Properties 47 17 64 $35,766,005
At Designs By Niki, we specialize in creating 175 Sissy Lappin Lappin Properties 14 9 23 $35,612,351
customized, functional design plans just for YOU,
' 176 Wenjie Wang Sunet Group 18 66 84 $35,486,931
We bring thousands of samples of top quality home
furnishings products right to your home, where we can 177 Rene Sorola Keller Williams Metropolitan 685 17 855 $35,465,674
determine what works best for you in the colors and - ‘
thting af YOUr SUfTou ndings. It's our ultimate-goal to 178 Kuen Wong Keller Williams Metropolitan 39 58 97 $35,439,849
help you make your home all that it can be. 179 Geoffrey Markham Markham Realty, Inc. 175 6 235 $35,411,987
Our first consultation is complimentary. 180 Christopher Boyles CB Realty 445 31 755 $35,389,871
181 Linda Riddle Team Riddle Realty 51.5 12 63.5 $35,370,027
Niki Johnson 182 Caroline Harrison Compass RE Texas, LLC 19 185 375 $35,244,547
ONVNER & INTERIOI DECCRATIR 183 Kim Fazzino RE/MAX Associates Northeast 575 1 68.5 $34,872,607

936.263.8520
niki@decoratingden.com
niki.decoratingden.com

Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are not included. The MLS
is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the entire team. Houston Real Producers
does not alter or compile this data, nor claim responsibility for the stats reported to/by the MLS. Data is based off of greater Houston area only and may not match
the agent’s exact year to date volume.
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TOP 200 STANDINGS

Teams and Individuals Closed Date from Dec. 1, 2020, to Nov. 30, 2021

Rank First Name Last Name Office Name List Sold Total Total
Transactions Volume

184 Gregory Hoffart Top Guns Realty on Lake Conroe 28 16 44 $34,479,997
185 Holley Madden Compass RE Texas, LLC Memorial 235 22 455 $34,370,070
186 Kimberly Whaley Compass RE Texas, LLC Memorial 17 7 24 $34,354,575
187 Natalie Garza Nan & Company Properties 79 12 91 $33,913,200
188 Hai Huynh Keller Williams Signature 315 79.5 m $33,609,082
189 Michele Harmon RE/MAX Universal 42 425 845 $33,515,431
190 Rhonda Berry-Pohiman Keller Williams Premier Realty 455 16 61.5 $33,486,094
191 Rob Adams Rob Adams Properties, Inc. 10 15 25 $33,444,000
192 Mark Bonning Bonning Real Estate 19 " 30 $33,405,320
193 Michael Roller Roller Realty 41.5 17.5 59 $33,237,887
194 Misty Meredith Douglas Elliman Real Estate 9 4 13 $32,953,500
195 James Monk J. Frank Monk Real Estate 22 16 38 $32,826,539
196 Claudia Hellmund Keller Williams Realty - Memor 24 8 32 $32,773120
197 Cindy Burns Martha Turner Sotheby’s 12 " 23 $32,621,489
198 Connie Santiago BHGRE Gary Greene 20 39.5 59.5 $32,331,704
199 Maelia Davis Re/Max Property Group 34 305 64.5 $32,183,270
200 Kristin Tillman Greenwood King Properties 17 22 39 $32,144,469

Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are not included. The MLS
is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the entire team. Houston Real Producers
does not alter or compile this data, nor claim responsibility for the stats reported to/by the MLS. Data is based off of greater Houston area only and may not match
the agent’s exact year to date volume.
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PERSONALIZED MORTGAGE SOLUTIONS DIXIE SANDERS
WITH THE DIXIE SANDERS MORTGAGE TEAM Mo Lo gt LS 42501
Our success comes by having built a team that is solely focused on helping our clients navigate the home loan process LA H ¥
from start to finish. These dedicated home-financing professionals work with our clients to ensure each loan receives ﬁDI’ﬂ Eb rldge
individualized attention and each client has clear direction. Our commitment ta providing personalized service, along e T RS A
with Dixie's leadership and knowledge, has helped thousands of families make the dream of home ownership a reality. Sugar Land, TXTT470

WWW.DIXIESANDERS.COM . OFFICE: 281.494.5626 - HOTLIMNE: 281.468.6321 - SANDERSTEAM&@HOMEBRIDGE.COM
This i 3 businpss 40-business communication provided for e by morigage snd other ivlated Basiness professionaly only and is nal intended for dishibation 1o conaumers or ather thied parties, 1t 5 not an advwertisoment; a5 wich lem

5 galinedt In Saction 100674 of Regulation £, Homebildge Rrancial Sendces, ke 14 Wood & i el R Fade, Heln, KU OBE30, Conporate RMLS #6571 Rey. 12123 [OFFI-ITSN
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About Farmers
In 1928, two men shared a dream of providing a quality insurance product at a
reasonable price. In the decades that followed we've grown and adapted to
meet the changing needs of Americans. But one constant has remained:
We have an unwavering commitment to uphold our founding ideals to provide industry-leading
products and first-rate services to the customers we're privileged to serve.

Why Choose Farmers?
We've spent almost 90 years putting customers first.
Personalized attention is a hallmark of the Farmers experience.

Our Story
Our story began with the simple goal of insuring the vehicles
of rural farmers but as the world changed, so did we.
Visit our timeline for a tour through the decades of Farmers.

v .
FARMERS

INSURANCE
SERVING AMERICA SINCE 1928

John LeBlanc | jleblanc1@farmersagent.com | 832-250-1586 (cell)
www.farmersagent.com | 3518 Dappled Ridge Way, Pearland, TX 77581

4208 Broadway St | Pearland TX 77581 | 281-485-9994

11711 Shadow Creek Pkwy Suite 125 | Pearland TX 77584 | 713-436-4707




Assisting

-
Bill Harvey

INSPECTION SERVICES

Houston Realtors for

Over 20 Years

Commercial and Residential Time-saving

Services for Realtors

Diagnostic HVAC Inspections with Estimates

Stucco Inspections

Visual | Moisture Testing | Destructive Testing

Thermal Imaging | Moisture Meter Testing | Drone Roof Inspections

Bill Harvey Inspection Services
13119 Jasper Ln.
Cypress TX 77429

info@harveyinspection.com
yinsp

281-477-7875

SCAN ME

TACLA License #: 76086E
TREC License #: 5648"

—




