
Seller's Marketing Plan

Compass Real Estate is a licensed real estate broker. All material is intended for informational purposes only and is compiled from sources deemed reliable but is subject to errors, omissions,
changes in price, condition, sale, or withdrawal without notice. No statement is made as to the accuracy of any description or measurements (including square footage). This is not intended to
solicit property already listed. No financial or legal advice provided. Equal Housing Opportunity.

What will the Capitol Z Homes (CZH) Team do to help you sell your home?

Evaluate comparative homes in your neighborhood
Analyze market trends
Agree on a listing price for your home
Discuss all costs associated with your home sale (agent fees, closing costs, condo resale documents, etc.) and calculate 
profits
Explain and offer Compass Concierge services
Explain and offer Compass Coming Soon services
Discuss the option of staging your property: We offer light staging and will hire a professional staging company if full 
staging is needed.
Send the listing paperwork and disclosures for electronic signatures
Enter into an Exclusive Right to List Agreement with our team
Discuss how to best clean and declutter your property (We will provide an itemized list to help prepare your home for 
maximum sales price)
Schedule and coordinate hiring a professional photographer
Prepare professional brochures
Pre-market the property
Place a yard sign and a lockbox on the property
Saturate the MLS and other real estate websites with the listing (Redfin, Trulia, Zillow, etc.)
Advertise the listing on social media platforms
Network with lender and title partners
Create brochures with estimated monthly mortgage payments, courtesy of our lender partners
Develop a personalized property website
Hold open houses, including at least 1 open house the first weekend
Coordinate and confirm showings
Follow up with agents representing interested buyers to get feedback and generate market buzz and momentum
Provide regular progress reports to our client through email, text, or phone
Provide weekly listing statistics 
Engage in open and regular communication (price, feedback, number of showings, etc.)
Review any and all offers 
Process and strategize all contract terms (contingencies, requests, etc.)
Negotiate with interested parties
Represent your best interest
Help you accept the best offer with the best terms 
Handle all contract paperwork
Manage inspections, appraisal, finances, etc.
Provide utility transfer information
Help prepare for settlement
Arrange the day and time of settlement


