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Mission
Accomplished

The road to finding one's passion and purpose is often long and winding. Only a
lucky few know what they want for their lives early on, and many never make the leap
of faith of truly going for their dreams.

Brian Scharick, a top producer with Compass, took the long road, building his skillsin. = 200
the hospitality and retail industries across several states until he entered real estate
in South Florida in 2011 and saw his career — and his dreams — take off.



A Country Start
Brian was born and eised in Centeal New York, near the Finger
Lakes. As a youth, he discovered his competitive bont, which he
first started expressing through showing horses in 4H, In addi-

tion, Brinn was also very ereative, with n nntural eye fis

He recalls enjoying helping his Gumily and friends with
design of their homes,

After high school, Brion attended Paul Smith's College, near

Saranae Lake and Lak@'Placid, Mew York, where he minjored in
hotel restauriit management. Ho went on to work in hospitali
mnpagement foe the next 15 yonrs, making o lot of fricnds along
the wity and having some grand adventures. b

1t all began with a bold move to Minneapolis;Minnesota, in his

early twenties, whero Erinn worked in'the restaurant and retail
management industries. As mich as huo:doyvd'iﬁq_'m_rkp&im'
wasalready heginning to want to tap into more of his creative side,
and was becoming eloareron wanting to be his own boss, He dil-
blegl.in i little bit of real estate, but it wasn't time just yct...

The Road to Real Estate

1 ymslamr.ﬂrian ‘maoved ‘to Fargo, North Dakota, He began
dmmd&ﬂﬁinﬂd staging and home improvement work,
dmmw.-mlg that these were things he truly enjoyed. But North

Dakota is very cold... Brian says he “decided 1o move somoewhore

“wenrn for o change,” and relocated 1w Koy West,

After about a year in Key West, Brian realized that if he was
Hoing to seriously pursue his dream of becoming his own boss, he
wenild nesd to be ina ]:u'gpl' city. Not willing to leave paradise for
eolder climes again, he moved ta Fort Lauderdale and decided to

got into South Floridn real estate. 1t was time.

Building a Business

Real estate represented an nvenne for Brian to able to con

natural affinity for design with his overarching desive to bocome
hig awen Boss, Onee e made the deeision to take the leap into veal

estate, he dove in headfirst and worked as hard as he possibly could,

“In the beginning, | was afraid not to work, so | worked what-

ever business came my way,” Brinn reealls. *1 learned to l!ln‘_']pn“

clients, regardless of price point, Working with renters, buyers
nnd even investors taught me go much. | felt like 1 could relate
to everyone beeause | had eome from hunble beginnings. | had a

great work ethie, and I wanted to achieve greatness,”

s hard-work ethic earvies through to this day. Brion is known

o nlways go above and boyond his elients’ expactations, seeing

overy tion thraugh persenally, from stare to finigh, as he

S

helps them make their dream hom ality.
“I think | have always had a gift to be able to help others see

what wasn't there in o home, imagine the possibilities, and then

44 . December 2022

66

Working with renters, buyers and
even investors taught me so much!
I felt like I could relate to everyone
because I had come from nothing, I
had a great work ethic and I wanted

to achieve greatness,

2

bri g them to life,” he says. Appre :prir!lt_‘i‘\', BErian's tag-

line is *Let Brian Scharick Guide You Home!”
Brian employs his technology, marketing, presentation,
communication, negotintion skills and sales tols to help

= He works tire ¢ on their behalf, and prides

himself on concierge-lovel serviee, refined over his yenrs

in hospitality and retail managemaont,

A Team |s Born
As Brian built a veputation for himsell' in real estate and
bocame sueeossful, othor agents would seok him out for

advice and mentoring, They asked him to start a team,

“1was very surprised,” Brinn says, * guess | never saw

myself as o leader. | had never even dreamed of starting

a tenin,”

But with his years of experience in relationship building,

customor serviee, managoment and real estate, Brinn was

ideally suited to do just that, and the Florida Exclusive

Living team was born. Comprising himsell, three other

agents and o new assistant, Florid

group that values hard work, dedi

connit-
ment to always going the ext fents. They
are deeply familiar with all of the locations and neigh-
borhonds in South Florvida, and work harvd to assist their

clients in finding and securing their dream homes,

Brian has infused the eulture of his team with honest
communication and always doing what they say they

a positive, cheerful attwde with

will do, He model

cliems and stresses the importance of maintaining
food relationships with agents on the other side of the
transaction. Most of his teammates have been with him
now for several years, and Brion says he is thankful for
what they have built together. The team is tight knit,

and outside of work, they enjoy spend h\.g timie with ench

ather and getting together for outings.

Outside of Real Estate

I his downtime, nean often be found working
amt, He loves the beach and the ocean, and loves o
traved when he has the chanee, Brian has a heact for
giving back, and, thriving on relationships, ho loves
to connet community members with his areay of
resourees whenever he learns of o need, Coming up
in 2023, Brian is looking forward to being featured

in o serios of episedes on “The American Dream,

a TV show highli

wing lifestyle and real estate in
niry.

5 around the

The road he took thraugh eareers and around the
country teed Brinn up perfeotly to pursue his pas-
stons and make his dreams come true, samething,
he admits, he is still a little in awe of.

1L is amnzing o think that a b
is now his own boss, making hi

¢ from the country

own hours and

leading hiz own t

Mission nceomplished.
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