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649 MIGRATORY RIDGE WAY, MC_C

Cheri
Reeves

Cheri Reeves is a seasoned real estate
professional with over 28 years of diverse
experience. Her background spans
investment consulting, real estate sales,
development, and luxury marketing,
complemented by managing high-value
insurance portfolios. This entrepreneurial
spirit and extensive expertise enable her to
guide clients smoothly through their McCall
real estate transactions, with a strong focus
on negotiation.

Cheri's wealth of knowledge in luxury real
estate, combined with her established
relationships with builders, developers, and
high-net-worth individuals, empowers her
clients to make informed decisions. Always
on the pulse of the market, she is often the
first to learn about new developments in
areas like McCall, Arcadia, and Paradise
Valley.

As a licensed broker in Arizona and Idaho,
and soon in Utah, Cheri specializes in
helping clients find their ideal mountain

retreats or resort accommodations. Her international business
experience and love for travel further enhance her ability to cater to
clients seeking a distinctive lifestyle. Outside her real estate endeavors,
Cheri embraces her passion for international travel, yoga, winter and
summer sports.

+ EV McCall Designated Broker and + 14 Years Real Estate Experience

License Partner + Engel & Vélkers Private Office

+ Reeves Group - #1in Idaho by

«M f REALM Global
Volume RealTrends 2024 ember o Globa

“Having the right representation is vital in an
ever-changing market.”

CheriReeves
Desigated Broker & Licensed Partner

+1208 630-4469
cheri.reeves@evrealestate.com
cherireeves.evrealestate.com



Cheri Reeves Significant Sales

2183 EASTSIDE DRIVE

O 1 LAKEFRONT
$12,500,000

103 SADDLE COURT

RIVER RANCH SPEC BUILD
$2,055,000

9 MICHELLE PLACE
CUSTOM HOME ON ACREAGE
$1,850,000

- \,_,_...

2012 UNIVERSITY LANE

04 LAKE FRONT HOME WITH DOCK
$6,300,000

LOT19

FAIRWAYS AT WHITETAIL
$2,412,500

LOT 20

FAIRWAYS AT WHITETAIL
$2,406,380

.
:

MY MOST RECENT SUCCESSES

What Cheri Reeves's clients say

Over the past 6 years, | have worked with Cheri as we
expanded our portfolio. She is diligent, honest, and a great
support during negotiations. She accomplishes everything
with a high degree of integrity and competency. Due to her
level of expertise and network, | have recommended her to
many of my business and personal contacts and have
received great feedback

Cameron Gunter, PEG Companies

For the last several years | have worked with Cheri in the
lending and residential real estate business. Cheri has also
brought private equity deals to me to review and underwrite.
In our business dealings, Cheri has always acted in a
professional manner and has met all of her commitments.
She is hardworking, dedicated and knowledgeable in the field
of real estate. She is an asset to the brokerage community.

Andrew Cohn, Levine Investments Limited Partnership

Cheri is extremely knowledgeable in all aspects of her field;
she is forthright, disclosing all known facts whether
favorable or unfavorable. Cheri has been completely honest
in all dealings with our group. She has a wide base of
professional contacts and is highly respected by her peers. |
highly recommend Cheri Reeves without reservation.

Peter A Wells, Real Capital Solutions

Cheri’s efficient work on my behalf from the minute | phoned
her — from driving to the site within 90 minutes of first
contact — got the job done. | happily sold above asking price
within five days of first speaking with Ms. Reeves. From texts,
to emails, she kept me informed throughout the process. |
have already begun recommending her to friends in the
Tamarack / Valley County area. Truly a blessing to have found
this broker!

Suze M., McCall ID

Cheriis amongst the top real-estate agents and executives | have dealt with in my 35 year military and 10 year business careers. As
military officers, my wife and | moved often - every two or three years. What makes Cheri's skills so desirable and wanted are:
professionalism, business savvy, knowledge of the industry and market, and just stick-to-it-ness (tenacity, will power, and
fortitude). As | was selling my home, there were problems and complex issues; Cheri found solutions and simplicity. My home was
an upscale custom home and she got me TOP DOLLAR/TOP VALUE. Why was she successful: anticipating next steps and
partnering with key solution providers to enhance the value of my home. Cheri is a winner and will always get my business.

Gene and Cece Tyler, Donnelly ID



ENGEL & VOLKERS PROPERTY SELLERS GUIDE

Here’s to
New Beginnings

hether it’s your first time selling a house, or this is
another move within your property journey, the key to

an optimal experience is partnering with the best.

With Engel & Vélkers, you'll engage a trusted real estate advisor
whose expertise is backed by a reputable local brokerage and a
leading global real estate brand. Our advisors are truly passionate
about helping you navigate the real estate market and find the right
buyer for your property. Engel & Volkers maintains consistent high
levels of service throughout the world to ensure the satisfaction of our

valued customers.

ENGEL & VOLKERS PROPERTY SELLERS GUIDE
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Imagine what your property
would look like as part of

this global brand.

ENGEL & VOLKERS PROPERTY SELLERS GUIDE

WHO WE ARE

With approximately 1,000 locations across five continents,
Engel & Volkers has access to a powerful global network of
potential buyers. We not only reach millions of consumers
through our sophisticated multi-channel marketing efforts,
but have the added benefit of collaborating with fellow Engel
& Volkers professionals across the globe to strategically
handpick, and refer buyers for the properties they seek...

like yours.

WHY WORK WITH US

An Engel & Volkers real estate advisor invests their time to
monitor and understand the local real estate landscape as well
as your unique needs and goals. Through our local market
expertise, sophisticated and data driven marketing solutions
and collaborative global network, the power of Engel & Volkers
is at work on your behalf. Our goal is to deliver you desired
results, to not only meet, but exceed your expectations, and to
provide you with peace of mind as a trusted partner standing

beside you through every step of the selling process.

ENGEL & VOLKERS PROPERTY SELLERS GUIDE
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Preparing to Sell

Preparing your property to list is one of the most important
parts of this process, considering that these efforts can
impact the time it may take for your property to sell and its
sales price. Together, we will determine the steps and
adjustments to help make the most of your sale, including:

+ Scale Back & Organize

+ DeepClean

+ Paint Walls & Details

+ Remove Personal Items

+ Upgrade Lighting

+ Update Appliances

+ Refinish Wood Floors & Update Carpets

+ Conduct Maintenance Checks

The Power of Staging

When visiting your property, the goal is to strengthen a
potential buyer’s ability to envision your house as their own.
In fact, 81% of buyers say property staging makes it easier to
visualize the property as their future home.! This can be as
simple as rearranging furniture and making a few decor
adjustments to highlight your property’s best features and

prompt potential purchasers to make an offer.

'professionalhomestaging.com

ENGEL & VOLKERS PROPERTY SELLERS GUIDE
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Property staging will help present your property at its best,
as well as to capture the emotion of the buyer, who will be

making one of the biggest purchases of their lifetime.

Establishing a
Listing Strategy

Your property is our focus. At Engel & Volkers, we draw on
our extensive experience and up-to-date market statistics
balanced with your goals and timeline to determine the
optimal asking price to list your property. By conducting a
market analysis with a local expert as well as understanding
potential buyer objections and the key advantages of your
property, we will recommend the ideal pricing strategy to sell

your property.

Develop a Marketing
Strategy

Working with an Engel & Vélkers advisor provides you with
access to an extensive suite of marketing capabilities,

inclusive of local expertise and global reach.

ENGEL & VOLKERS PROPERTY SELLERS GUIDE
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Our iconic shops are recognized around the &) [t
globe by travelers. The sight of an Engel & Volkers OUR PROPERTY BY DESIGN GIVING YOU THE EDGE
Sl]Op Whelaevelﬂ it lTla.y be, bril‘lgs tO 1]]11]({ tl]e Highlighting the most desirable and distinctive aspects of your Online exposure provides your property the greatest reach.

. . . property is an important foundation of any marketing strategy. Your listing’s journey begins on evrealestate.com and

Sal]]e eXpeCtatIOI] Of l‘llgl‘l - el]d Sel“VICG By using professional photography, virtual tours and listing film continues through our exclusive Extensive Domestic & Global

. capabilities, paired with the iconic Engel & Volkers branding, Exposure (EDGE) platform. EDGE provides unprecedented

alld exceptlorlal l“eal estate. your property will captivate potential buyers, showcasing its reach, placing your property in front of qualified consumers
broader attributes to its finest details. whether they’re next door, in the Americas or abroad.

12 ENGEL & VOLKERS PROPERTY SELLERS GUIDE ENGEL & VOLKERS PROPERTY SELLERS GUIDE 13



ENGEL & VOLKERS PROPERTY SELLERS GUIDE

MARKETING MEASURES

From niche mailings and digital campaigns, to print advertising and
inclusion in exclusive Engel & Volkers publications and platforms, there is
nothing ordinary about the way your property is positioned and presented

to the market, locally, regionally and globally.

O

SHOW TIME

Scheduling time for potential buyers to visit your house may seem
overwhelming. We’ll help you determine the right approach based on
your goals, situation and schedule, whether that includes open houses,
private showings or a combination of both. Through clear and open
communication, we ensure that you, and your property, are prepared

throughout the process.

O

OFFERS & NEGOTIATIONS

Engel & Volkers is dedicated to acting in the best interest of each client.
When it comes to negotiating the ideal terms and prices, Engel & Volkers

advisors represent their clients with skill, dedication and transparency.

CONTRACT TO CLOSE

Once an offer is accepted, your advisor will guide you through the final
stages of the selling journey, including managing your transaction
with utmost care, closing preparations and after sale services to

support you.

ENGEL & VOLKERS PROPERTY SELLERS GUIDE



| Packing Tips

1. Separate your valuables and important
documents, and keep them with you during

M ‘
the move. g
*
2. Prepare a ‘Start-up Kit’ of items and box
those up to take with you as well. This way ] ( ( ( 1 S

if your belongings arrive late, or you are

delayed in unpacking, you will have what
you need immediately on hand.

3. Label boxes by items and room to make
unpacking an easier process.

MOVING DAY

This is the day when your moving strategy

pays off and your focus can be on saying

A DECLUTTER AND DONATE CHANGE YOUR ADDRESS goodbyes and |00king forward to what’s
next. If possible, leave your appliance

manuals and warranty information for the

what to keep and what to purge. If items are not mailing clubs, subscriptions and utility companies new owner and bring all sets of keys,
@ . . garage door openers and any similar loose
™

Before you begin packing up boxes, take inventory Make sure to not only update your address with
of your furniture and other belongings to decide friends, family and service providers, but also any

worth the effort of packing, moving and unpacking, for both ending services and activating them at 5 ) )
consider donating, selling or discarding them. your new address. 31 items with your advisor or at the property.

L ¢ 4 4 4 4 L g

“~2  FINAL PREPARATIONS
x STRATEGIZE PACK N
! X i X I_i—l . . i If you’ve followed the steps above, you should
o~ Asmoothand successful move is only possible Purchase your moving supplies including I i Ty —
with a plan. Select a moving day to work boxes, moving labels, bubble wrap etc. and 9

patch and paint jobs, emptying the pantry and

toward. Identify and engage a moving begin packing items that won’t be needed . : . .

. .. cleaning, alongside packing up final items.
company as soon as possible — Engel & Vélkers between now and your move date. These
is happy to make a local recommendation. include things like decorations, photos and

off season clothing. Then, schedule how
and when to pack remaining items based
on room or another category that will make
the unpacking process easier.

16 ENGEL & VOLKERS PROPERTY SELLERS GUIDE ENGEL & VOLKERS PROPERTY SELLERS GUIDE
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Experience
Engel & Volkers

t Engel & Volkers, we strive to maintain clients for life.

The sale of one property may present the opportunity

to find your next home locally, or in one of our many

locations across the country or even around the world.

Through our network of trusted real estate advisors we can guide and

support you every step of the way now and into the future.

ENGEL & VOLKERS PROPERTY SELLERS GUIDE
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Live Your Luxury

-
We look forward to the opportunity to demonstrate our
process, precision and passion for service, so that you can :

focus on living your luxury.

ENGEL & VOLKERS PROPERTY SELLERS GUIDE

ENGEL & VOLKERS PROPERTY SELLERS GUIDE
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ENGEL&VOLKERS

CHERIREEVES
DESIGNATED BROKER
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Cheri.Reeves@evrealestate.com
+1208 630-4469

(©) DVoilube

©2024 Engel & Volkers. All rights reserved. Each brokerage independently owned and operated. Engel & Volkers
and its independent License Partners are Equal Opportunity Employers and fully support the principals of the Fair
Housing Act. Allinformation provided is deemed reliable but is not guaranteed and should be independently verified.
If your property is currently represented by a real estate broker, this is not an attempt to solicit your listing.
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