
Collaborating Without Ego...
Of the 8 Compass entrepreneurship principles, this one best captures my 
belief that colleagues working together leads to creative solutions where 
everyone wins — including my clients. Time and time again, the amazing 
relationships I’ve built with other agents (both in the DC area and across 
the country) have paved the way for clients to achieve their goals. 

Case in point: 18 of my transactions have resulted from either an agent 
referral or another agent trusting me to step in when they needed a hand. 
I’m proud to belong to a community that continuously comes together to 
support and learn from one another, and I hope to harness the power of 
this rewarding network to your advantage sometime soon! 

Have anyone in mind that could use some market guidance? 
Let me know how I can help — any friend of your’s is a friend of mine!
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Celebrating 10 Years of Building Community,
One Home at  a  Time

Reflecting on a decade of shared milestones and connections.
“I’m so thankful to have been able to work with Jocelyn. She is a knowledgeable and 
attentive professional, and always went the extra mile to make sure I was well 
informed and had access to the resources I needed.”

— Kristie, First-time Homebuyer
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U n l o c k i n g  Yo u r  
P r o p e r t y ’s  P o t e n t i a l  

Growing up with parents in Real Estate, I was instilled with the appreciation of the 
doors real estate could open to security, growth, and opportunity. In my early days as 
a consultant, it seemed like every conversation with my friends always came back to 
the perpetual unattainability of buying a home. This narrative was actually so 
pervasive, that I set out on a mission to make home ownership a reality for every one 
of my clients as a source of belonging and financial stability. 10 years on, I’m proud to 
say that 50% of my transactions have helped first-time buyers become owners — and 
I couldn’t have done it without your support.

To me, this milestone means 10 years of meeting incredible clients-turned-friends, and 
10 years of celebrating each other's wins — from engagements to job promotions to 
new family additions. Together, we’ve even welcomed over 25 kids into our 
community! As I look toward the next 10 years, knowing that I’ve already been a part 
of so many formative moments in my clients’ lives is a wonderful gift — and I can’t 
wait to see what the next decade has in store.

At the end of the day, watching each of you thrive personally and professionally is 
what drives me. I wouldn’t be here without you!

Here’s to all the adventures to come,

BEFORE One transformative lesson
I’ve learned over the years? 

Having first-hand design 
experience directly translates into 
quicker sales and more money for 
my clients. In addition to my recent 
venture transforming a historic 
church from 1773 into a country 
retreat, I’ve also personally 
renovated the kitchens and 
bathrooms in my own home. Each 
of those experiences has taught me 
how to expertly navigate 
renovations of all kinds — and how 
to uphold your artistic vision 
without breaking the bank. 
Whether you’re remodeling to 
upgrade your quality of life or get 
top dollar for your home, I have the 
resources, recommendations, and 
advice to maximize your investment 
and prevent pitfalls along the way. 

Houses Sold

71

Saved for Buyers off list price with seller’s credit 

$1,000,000+

Transactions helped first time homebuyers become homeowners

50%

5 Star Reviews (Yelp, Google, Zillow)

50+

Total Bedrooms in all transactions

299

Square Footage covered in all transactions

189,764

Condos Sold

78
CO-OPS Sold 

13

BEFORE

BEFORE

AFTER

AFTER

AFTER

We recently sold our home with Jocelyn, and she was a rock star. She 
recommended some quick and affordable updates, did a ton of 
research to narrow down on the best price, and after one open house 
we received an offer that we accepted. - Elyse and Colin, Sellers
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