THE NICE
AGENT €.

Home Selling
System

SELLING HOMES FASTER FOR MORE MONEY
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Click Here for Listing Appointment

Tap the link below for Market Analysis
Market Analysis and Listing Agreement



https://form.jotform.com/230155130406037
https://drive.google.com/file/d/1JaeADQ0lTgSlnV76OcVSOArQAfhhqVjd/view?usp=sharing%20ito%20iyong%20link%20sa%20drive%20ko.
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At The Nice Agent Co.,we focus on people; not-properties. We believe In
punctuality, loyalty, respect, integrity, love, fun, and kindness, andwe put
these values at the forefront of every relationship. Our team works /hard
and recognizes that going the extra mile for our clients often makes the
difference. That’s.why every agent, staff member, and vendor we work
with lives by‘our slogan: “l will work until you smile.”

Founded by Carl Christian, who has been in the real estate business since
2004, The Nice AgentCo. has one goal — to providethe most/reliable
concierge real estate service in South Florida.
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OUR MISSION

Tolead the industry In
demonstrating superior customer
service and extend extraordinary
commitment to those we serve In
the real estate industry.
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MEET THE TEAM ‘ N
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JEAN PAUL ROSSEAU LOVELY ABBATUAN CARL CHRISTIAN MONICA KAATZ SHAQ BAYDOUN

LICENSED REALTOR DESIGNATED OFFICE FOUNDER, CEO LICENSED REALTOR LOAN GURU
MANAGER
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THE IMPORTANT SELLER’S GUIDE

TO INTERVIEW A REAL ESTATE BROKER TO MARKET AND SELL YOUR PROPERTY

Do you work as a full-time Do you have a team or access to What area and in what aspect
realtor? a team to help support your of the market do you specialize?
sales and marketing activities?
How often do you market How many properties have you Whatsoftwareprograms do you
properties directly to buyers? personally sold in the last six (6) use to track prospect responses
months? throughspecificmediums to
market my property
How do you find potential How many listings do you Do you have any recent
buyers?Doyouimplement any currently handle at one time? How specializedaccreditations or

electronic acquisition, incubation many are you currently marketing certifications?Whatwould help
ordripsystemstosecure buyer at this time? What percentages of sell my property?
leads? them sell and in what average

time frame?
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OUR SERVICES
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GETTING YOUR HOME READY TO SHOW

DO THESE THINGS NOW AND GET THE BENEFIT OF ENHANCED APPEAL TO BUYERS.
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SET THE RIGHT SELLING PRICE

SET A PRICE THAT HAS THE MOST OVERPRICING HAZARDS, THE

POTENTIAL TO ATTRACT BUYERS. LONGER YOUR HOME IS ON THE
MARKET THE MORE LIKELY YOU'LL

RECEIVE LOWBALL OFFERS.

SIMPLY PUT, BY OVERPRICING YOUR
HOME YOU MOVE IT OUT OF THE
LINE OF SIGHT OF POTENTIAL
BUYERS.
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CONTACT US

@ 786-752-6423

www.theniceagent.com

Q 8569 Pines Blvd Suite 214 Pembroke Pines FL 33024

@ info@theniceagent.com ! uﬁf_ktﬂ
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